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A TANKAGE DRYER FOR 20 
YEARS’ SERVICE 


Hundreds of Triumph Tankage Dryers have seen more than fifteen years’ service 
and a good many are close to the quarter century mark. You can expect Triumph 
Dryers to run for twenty years, and you won't be disappointed. 


Bulletin 40 tells all about Triumph Tankage Dryers. Write for it. 


The C. O. Bartlett & Snow Co. 


Main Office and Works: Cleveland, Ohio 




















Morris’ Sausage Casings 


The quality and appearance of your product are assured 


by the use of our casings, since our complete facilities enable Beef 
eae” : : eef - Hogs 
Guaranteed us to maintain a very high, uniform standard. 8 


To Pass Careful selection, grading, sorting and inspection prac- Sheep 
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Baked Ham is Leader in the “Ready-to-Serve” List >," 


on page 32 
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Brecht Tracking and Conveyors 


Much of the efficiency in the packing indus- 
try today is due to labor saving machinery. 
Overhead tracking and conveyors are such 
useful labor saving devices that it is hard to 
conceive of a packing plant without them. 


The Brecht Company can furnish tracking, track 
hangers, track connections and switches, track scales, 
rollers, hooks and carriers for any packing house re- 
quirement. The conveyors are made in either the side 
Drop Finger Hog Conveyor. finger or drop finger types. The drive can be either 
belt, motor or variable speed transmission. 


$e 4 ¢ 


Track Rollers of Various Types. Other styles not shown can also 
Wooden Sheep Log. be furnished. 








Your killing floors and coolers are not the only places 
in which Brecht Conveyor systems and tracking can 
be used profitably. They can be used in your lard 
department with dumping barrels, in your boiler room 
for conveying ashes, and in your fertilizer, shipping, 
canning, smoke house or other departments. When 
writing for estimates, send a rough sketch of your 
buildings and indicate where the installation is wanted, 
or better still, ask for one of our expert engineers to 
visit your plant. Why not do it now? Drop Finger Conveyor With Bucket Carrier. 





The Brecht Company 
1201 Cass Ave., St. Louis, Mo. 


Manufacturers of Machinery and Equipment 
Pertaining to the Meat and Allied Industries. 


New York Hamburg 
174-176 Pearl St. Albertstrasse 26-30 
Chicago 
Monadnock Bldg. Liverpool 
ESTABLISHED 1853 sT-LOUIS R. W. Bollans & Co. 


Buenos Aires 
Calle San Martin 235 





6 Stanley St. 
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‘Sell Right’? Is a Popular Motto 
Packers Push the Idea and Sales Managers 
and Salesmen Take it Up and Boost It 
Packers everywhere have grasped One well known packer writes: “We Last week THe NATIONAL PRovI- 


the opportunity to spread the gospel 
of “Sell Right.” 


Responding to the offer of THE 
NATIONAL PROVISIONER to furnish re- 
prints of the discussions on this sub- 
ject which have been published in the 
pages of THE NATIONAL PROVISIONER, 
dozens of packers have requested all 
the way from 10 to 1,000 reprints each 
week. 


The expression is the same in every 
case: ‘We want our salesmen to 
read these articles. It will make 
better business for everybody.” 


What To Do About It? 


Sales Manager Willing to Plead 
Guilty but Wants Help 


Editor THE NATIONAL PROVISIONER: 

Just a word relative to the very wordy 
discussion now in progress on “What's 
the matter with the Packing Business?” 

The broker says it’s the fault of the 
sales department. The salesman says it’s 
the fault of the sales manager. 


All right, let’s not pass any more bucks. 
Let’s say the sales manager is guilty, but 
that doesn’t get us the solution. 

Admitting that a certain situation is all 
wrong does not in itself correct the evil. 
It doesn’t make a particle of difference 
whether the fault lies with the house, the 
buyer, or the sales department; the big 
thing is, what are we going to do about 
it? 

Let’s Have Suggestions. 

To make a long discussion short, I am 
willing, as a sales manager, to plead guilty 
for test purposes. 

Now, let’s start a few suggestions com- 
ing into the sales departments of the vari- 
ous packers, which suggestions, when act- 
ed upon, will keep every body happy, by 
which I mean make money. 

In making a suggestion which you con- 
sider good, don’t send it in, however, 
before asking yourself this question, “will 
this suggestion WORK in our own or- 
ganization?” 

Remember last year, when the packers 
held a convention at Atlantic City, a slo- 
gan was adopted? 

Remember what that slogan was? 

In case you don’t, here it is. Not in 
Latin either—just good, old, horse-sense 


are greatly pleased with the articles you 
are getting out, and we are making use 
of them throughout our entire sales 
organization.” 

Another packer says: “It’s just a 
case of getting everybody to see it in 
a like manner, and line up without 
waiting for the other fellows. They'll 
get on the band wagon when they see it 
going by!” 

One big man in the industry says: 
“T am delighted with your efforts. Keep 
up this ‘Sell Right’ talk and send us 
enough copies of every issue for our 
entire sales force.” 


English: “Let every man sweep up 
against his own doorstep.” 
See what it means? Now, let’s go to 
work! 
Yours very truly, 
HODGINS, Sales Manager, 
J. T. McMillan Co. 
St. Paul, Minn., April 7. 
——_ 4 


Listen to the Birdie! 


Packer Hears Somebody Selling 
Cheaper Than He Is 


Here is a notice sent out to salesmen 
by one packer who is determined to get 
his share of the Easter trade. 

He admits that competitors are trying 
to get a reasonable figure for their meats. 
But he hears also that they have been 
cutting prices, and he is willing to have 
his salesmen “meet competition.” 

Whether this is another case of listen- 
ing to the “cut price” siren the reader 
may judge. Fit it to your own case. 

The circular is as follows: 

Easter Ham and Bacon Business. 

We are very anxious to increase our vol- 
ume on Easter Hams and Bacon and we 
don’t want you to let a single opportunity 
go by for extra volume. 

We find that practically all competitors 
have strengthened their prices and are ask- 
ing a reasonable figure for all the smoked 
meats they sell. 

Some of them have been inclined to take 
on a little business at a cheaper price than 
we have, and in order to assist you to in- 
crease your volume, we are going to permit 
you to meet legitimate competition and stay 


in the game. 
We don’t mean by this that we want you 


to go out and start cutting prices, but we 
want you to use this concession as a trading 
privilege to increase your volume for Easter. 


SIONER printed the letter of a salesman 
who admitted he had been wrong in cut- 
ting prices for the sake of tonnage. 
He showed a nice profit the first 
week he reformed. 

This week a sales manager writes 
that he is willing to plead guilty (for 
test purposes). But he says admitting 
wrong doesn’t remedy it. He asks for 
suggestions on how to “Sell Right,” and 
hints that they should be tried at home 
first ! 

The campaign is on. “Sell Right’ 
is the slogan, and “Practice what 
you preach” might be the motto! 


Some Selling Examples 


What a Car Route Man Ran 
Across on the Road 


Editor THe NATIONAL PROVISIONER: 

Referring to your articles “Is ‘Sell 
Right’ the Packer’s Solution” in your 
March 15th and 29th issues. Will say 


that the writer was very much impressed 
with both of these articles, and I believe 
that THE NATIONAL PRovIsIONER has “struck 
a keynote.” 

It is a subject that is being discussed 
by the majority of packinghouse salesmen 
I come in contact with, either through 
their reading the articles or the after- 
effect on the part of the packer in issuing 
instructions to his sales force. 

From my observations, covering a wide 
territory, over car routes and various sec- 
tions of the country, in talking with the 
regular car route salesmen, also coming 
in contact with competitor’s salesmen and 
their transactions, I am inclined to think 
that if each and every salesman could be 
furnished a copy of the articles referred 
to in THE NATIONAL PROVISIONER, it would 
do a vast amount of good. 

There is a feeling that some packers 
or their salesmen do not attempt, or do 
not exert themselves in attempting to get 
the full market price. 

Don’t Try to Get Price. 

The writer recently called upon a small 
packer in the Middle West who slaughters 
a few hogs and sells his cuts to good ad- 
vantage. He was short of fresh pork 
loins on this particular day, due to a light 
kill. One of the large packers had shipped 
a provision car into this market that day, 
and the local packer purchased ten bar- 
rels of 8 to 10 lb. fresh pork loins out of 
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this car at 14c a pound, and immediately 
turned around and sold the ten barrels at 
18c a pound. 

Was the large packer who shipped this 
car in close touch with the market and 
conditions on this particular territory, or 
was his representative a real salesman or 
an “order-taker” looking for volume, 
rather than a fair margin of profit on his 
sales for the week? 

In the Southwestern territory the writer 
discovered that a local packer’s salesman 
in that section of the country had sold a 
certain meat market 15 pieces of 10 to 12 
Ib. pork loins at 15c, and had journeyed 
on in good spirits, feeling confident that 
he was getting his share of his business 
for this particular local packer. 

Half an hour later an outside packer’s 
salesman came along to this particular 
meat market and quoted the buyer 10 to 
12 Ib. loins at 14%4{c, and the buyer natur- 
ally cancelled his ‘order with the local 
packer and bought at the low dollar. 

Explanation of Present Situation. 

Clean competition is the life of trade, 
but it is difficult to understand how any 
well-regulated packing concern can afford 
to pay this salesman’s railroad expenses 
and hotel bills, especially where the selling 
prices are not in keeping with the cost 
of live hogs. 

It is transactions of this nature that 
have made a buyers’ market for the last 
few months, and this is one explanation 
of what is the matter with the packing 
business. 

There is sure to be a corrective which 
will be more or less painful, as in the case 
of one packer. This packer woke up to 
the fact that his organization of salesmen 
were trailing in this manner, and the 
owner of the plant decided to place a 
legitimate selling price on provisions and 
took a very determined stand that there 
was to be no further price cutting. To 
be sure of it he discharged his entire sales 
force, consisting of about 20 men, and re- 
placed them with what he considered 
salesmen, and not order-takers. 

“Sell Right” Salesman Will Win. 

I feel confident that the “Sell Right” 
articles should appeal to every conscien- 
tious salesman. No doubt the more ag- 
gressive type of salesman will dismiss the 
thought of being proud of a large volume 
of business at the end of the week, which 
represents a loss to his employer, and 
enter the field with a greater determina- 
tion to show a fair margin of profit on 
his sales sheet. Volume of business may 
show a decrease to begin with, but will 
eventually succeed in getting volume and 
full market prices. 

If the packer is not capable of passing 
upon the ability of his salesmen, the 
“order-takers” will continue to be very 
undesirable competitors. This is a case 
of the “blind leading the blind.” 

Great efforts have been put forth re- 
cently in the educating of practical pack- 
ing-house men in various ends of the 
business. Packers may be forced to give 
their sales organizations more education 
in the selling end. The salesman who 
wastes his time in correspondence or the 
firm’s money in wires, telling what the 
competitor’s salesmen are doing, in the 
way of selling prices, will never reach 
the goal, and will always be asleep on the 
job. 

On the contrary, the wide-awake sales- 
man who can approach the customer in 
the proper manner, with full confidence 
in the product he is selling, and be able 
to distinguish his product from that of 
competitors’ and can demonstrate the 
superior quality of his merchandise, and 
have the customer’s. good-will; who 
politely takes an inventory of his cus- 
tomer’s stocks of meats, and calls his 
attention to products he may need, with- 
out any intention of overstocking his cus- 
tomer—this salesman is due to have a 
good volume of business at the end of the 
week, with a legitimate margin of profit. 

A CAR ROUTE MAN. 


THE NATIONAL PROVISIONER 





‘Rew About Your Door? 


At the last convention of the 
Institute of American Meat Pack- 
ers a motion was made and 
adopted which attracted little at- 
tention at the time—in fact, some 
people turned up their noses at it! 

By this motion the Institute 
members adopted as their slogan 
for the coming year this biblical 
verse: 

“Let every man sweep over 
against his own door-step!” 

Have you swept up your rub- 
bish, or are you looking across 
the street at the other fellow’s? 











Prices and Values 


Free Sellers Criticised for Not 
Keeping These in Line 
By a Small Packer. 

Editor THE NATIONAL PROVISIONER: 

I have been reading this discussion with 
interest. It seems to me that it isn’t so 
much what we pay for hogs as it is what 
we sell our product for. 

If those packers who have been free 
sellers would put their prices in line with 
what their products are worth, business 
would be on a more satisfactory basis than 
it has been for the past eer months. 

Just as an illustration, last Friday (this 
was written March 21) we had an 18c 
market for pork loins here. We were 
short of loins, and one of the bigger 
houses had a car coming in. Before this 
car arrived we bought 10 barrels of the 
8/10 loins from them at 14c—and turned 
right around and sold them at 18c! 

We find right along that we are from 
1 to 4c per pound above what big packers 
are asking through this territory for their 
product. Of course, we have to pass up 
considerable business. But we can’t see 
much merit in selling a lot of products 
at a loss. These conditions could be 
changed if packers would ask what their 


product is worth. 
SMALL PACKER. 





The Cut-Price Evil 


In a recent issue THE Na- 
TIONAL PROVISIONER told of the 
“phony” duplicate order scheme 
adopted by some buyers to get 
salesmen to cut their prices. 

But the salesman who actually 
cuts under the market for the 
sake of making a sale is perhaps 
even worse. THE NATIONAL 
PROVISIONER believes that the 
best way to cure this evil is to 
call attention to it. 

Examples of these cut-price 
sales methods will be printed 3 
connection with this discussion. 
Names and places will be omitted, 
of course. 

A prize of one free subscrip- 
tion to THe NATIONAL PROvI- 
SIONER will be given EACH WEEK . 
to the salesman sending in the 
best example of a cut-price sale. 
Send it through your sales man- 
ager, if you prefer. 

Have you had it “put over” on 
you? Tell us about it. 
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Talking Right Out 


Packers Willing to Have Trade 
Know Their Sentiments 


In reply to inquiries from THE NATIONAL 
PROVISIONER as to whether it might print 
names at the bottom of their communica- 
tions, one packer replied: 

“Yes, you may sign my name to my 
letter. It is about time we came out from! 
under cover. I hope others will do like- 
wise.” 

Another correspondent 
lows: 

“All right; use letter with my name 
signed to it. Have others follow suit.” 

Tue NATIONAL PROVISIONER will be glad 
to have all contributors to this discussion 
indicate the fact if they are willing to 
have their names appear with their com- 
ments and opinions. 


fe 


Change Selling Tactics 


Time for Packer to Begin Operat- 
ing on Cost Plus Basis 
By a Michigan Packer. 

Editor THE NATIONAL PROVISIONER: 

I thoroughly agree with the writer of 
the article signed “A Packer,’ who en- 
larges on “Kill What You Can Sell.” 

I think the articles published in THE 
NATIONAL PROVISIONER are a step in the 
right direction. I would highly recom- 
mend that each and every packer change 
his tactics of selling at once, as the 
packing industry is changing very rapidly 
from one of the greatest industries in 
the world to one of the poorest. 

It is high time that we one and all woke 
up, and started running our own business 
on a cost plus basis, instead of having 
our salesmen tell us how. 

THOMAS E. NEWTON, 
Newton Packing Co. 
Mich., April 2. 
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wired as _ fol- 


Detroit, 


Urged Salesmen to Read 


Packer Who Induced Men to Sub- 
scribe Glad He Did It 


By a Western Packer. 

Editor THE NATIONAL PROVISIONER: 

I am certainly pleased now, more than 
I ever expected to be, that we succeeded 
in convincing all of our salesmen some 
time ago that it was to their interest 
to subscribe for THE NATIONAL PROVISIONER 
and pay for it themselves, which they all 
did. They all appreciate that they are 
getting good value, and these sales articles 
are certainly waking them up. 


WESTERN 


——- 


Charts Show Price Trends 


Do You Know When You Make 
or Lose Money on Hogs? 
By a Packer Executive. 


PACKER. 


Editor THE NATIONAL PROVISIONER: 

With reference to THE NATIONAL 
PROVISIONER Market Service, I desire to 
advise you of my appreciation for the 
charts showing seasonal trend in prices 
of hogs and cured pork products. 

This graph is undoubtedly doing an 
enormous amount of good, as it is giving 
information which is vital to the packers, 
especially those packers who do not seem 
to know when they are making money 
on hogs and when they are not. 

PACKER EXECUTIVE. 
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Pashing ‘‘Ready-to-Serve’’ Meats 


Big Chicago Meeting Gives Further Boost 


to this 


“The ‘Ready-to-Serve’ movement is an 
inevitable development in the retail meat 
industry!” 

This prophecy was voiced repeatedly 
and emphasized vigorously by the speak- 
ers at the meat trade meeting which was 
held in the South Side district of Chicago 
last Wednesday night, under the auspices 
of the Meat Council of Chicago. 

Five hundred retail meat dealers heard 
P. D. Armour, John Kotal, Oscar G. 





J. A. HAWKINSON 
President Allied Packers, Inc. 


Mayer, John A. Hawkinson, R. C. Pol- 
lock, R. H. Gifford, and John T. Russell, 
the chairman of the meeting, tell about the 
changes which have come into the in- 
dustry, the problems which the industry is 
facing and attacking, and the best ways 
of meeting changed conditions and rela- 
tions. The meeting was held in the Wood- 
lawn Masonic Temple, and was one of a 
series of sectional meetings which the 
Meat Council is promoting. 
Ready-to-Serve a Vital Factor. 
Model displays of fresh and smoked 
meats and Ready-to-Serve meats were 
exhibited in the meeting hall. Before in- 
troducing Mr. Pollock, the first speaker, 
Mr. Russell announced the purpose of the 
meeting and stated that the Ready-to- 
Servé idea had grown to the point where 
it would soon become a vital factor in 
the business of every man present. In 
describing the work of the Meat Councils, 
Mr. Russell pointed to the Ready-to-Serve 
movement and then told how retailers 
and packers have functioned through the 
Councils to the benefit of the consumer. 
“We have urged housewives to use a 
variety of cuts, so as to balance the bul- 
lock,” Mr. Russel stated. “You all know 
what it means if your customers demand 


New Idea for the 


nothing but steaks and chops. The Meat 
Council has worked to bring about a bet- 
ter balanced demand for all parts of the 
animal, and has succeeded in its efforis. 

“Packers and retailers, working together 
in this way, have kept the prices of the 
most demanded cuts from reaching high 
levels while most of the bullock was 
dragging on the market at very low prices. 
The better balanced demand which has 
been brought about by these joint efforts, 
has benefitted everybody from producer to 
consumer!” 

Mr. Pollock told the story of the work 
of the National Live Stock and Meat 
Board, of which he is the director. “The 
interest of the entire industry lies in 
boosting the food value of meat, as a 
means of increasing consumption,” he 
said. “The Meat Board is composed of 
representatives of four branches of the 
industry, the producer of live stock, the 
commission man, the packer, and the re- 
tailer. The four branches are all working 








PHILIP D. ARMOUR 


Chairman Committee on Retail Trade 
Relations. 


together to help the cause of their pro- 
duct, an achievement which no other in- 
dustry has ever been able to accomplish. 
“Meat for Health Week, held last June, 
is an example of the thorough co-opera- 
tion which has been brought about. Noi 
only the various factors of the live stock 
and meat industry, but other agencies as 
well, combined their efforts to make this 
movement a success, and succeeded.” 


Publicity of the Meat Board. 


Mr. Pollock stated that, through the 
efforts of his organization, 250,000 posters 
which tell about the healthfulness and 
wholesomeness of meat and more than 
half a million “Meat for Health” booklets 
have been distributed throughout this 
country. In addition, he stated, nearly 
12,000 high school girls are entered in a 


Retailer 


meat story contest which the Meat Board 
is conducting to arouse interest in meat 
as a food. 

In speaking of the Meat Council work, 
Mr. Pollock added: “The Meat Council 
organization is ihe most constructive piece 
of work started in recent years. Meat 
prices are now nearer the prices which 
prevailed in 1913 than the prices of many 
other foods against which we never hear 
a complaint, and the Meat Councils are 
puiting this fact before the public.” 

To emphasize the value of the work of 
the Live Stock and Meat Board and the 
co-operation within the industry which it 
has made possible, Mr. Russell reminded 
the dealers in the audience that ten years 
ago they would have been scalped if they 
had gone among a group of farmers and 
let it be known that they were meat deal- 
ers. But today, he added, that feeling has 
been replaced by a spirit of co-operation 
and friendliness. 


Push Ready-to-Serve Meats. 


Mr. Hawkinson, after reminding the 
dealers that they represented one of the 
greatest and most essential of all indus- 
tries—the meat industry—said: “We all 
want to increase the good feeling toward 
meat and increase the sales of meat. This 
is a hard problem, because wages, salaries, 
and other costs of operating the retail 
store have all gone up, while the margin 
must remain the same. 

“One way to accomplish these aims is 
through pushing the sales of Ready-to- 
Serve meats for which a strong demand 
has grown almost over night. A small, 
attractive counter, placed near the front 
of the store, is all that is needed. A com- 
mittee of the Meat Council has been con- 
ferring with equipment manufacturers in 
order to get a case, designed for this class 
of meat especially, which will be inex- 
pensive and still attractive. Plans for the 
case will be ready soon. 





R. C. POLLOCK 
Director National Livestock & Meat Board. 


“Meat,, especially Ready-to-Serve meat, 
must be displayed attractively with name 
cards and price tags. Watch the crowds 
on the street, and you will see that the 








28 


window which contains price tags is the 
one to draw the crowds. People want to 
know the cost of your merchandise.” 

Ready-to-Serve meats are highly perish- 
able, Mr. Hawkinson added, and must be 
bought properly. He advised the dealers 
to buy in small quantities and to buy fre- 
quently. The fact that the cooked meat 
slices almost without waste and thus is 
economical, is another reason why the 
dealer should handle it, he stated. 

“You will not decrease your sales of 
fresh meats by introducing and pushing 
the Ready-to-Serve product,” Mr. Haw- 
kinson said. “New customers will come 
into your store, and you will be creating 
an increased demand for all meat. This 
will come to be a big part of your busi- 
ness, if you will just start out by making 
atest. Begin with a small assortment, ar- 
range the display attractively and near 
the front of your store, and then watch 
the business grow.” 


Importance of Co-operation. 

Mr. Armour stressed the importance of 
co- ‘operation in the industry. 

‘It is a great source of satisfaction to 
be invited to participate in this session of 
The Meat Council of Chicago,” he said. 
“To me it is an indication that we are 
all aware of the demands of the time for 
greater education along business lines. 

“This and other meetings of the various 
Meat Councils indicate that greater co- 
operative effort is the trend of the times 
and spells progress. 

“Men who are not content to stay in 
the old ruts, nor willing to tread the old 
paths any longer—for new times bring 
changes to every business—realize that 
they must either keep up with the times 
or fall by the wayside. If this were not 
the right method the biggest business in- 
stitutions and associations in the country 
would not be taking it up with so much 
enthusiasm. 

An Educational Institution. 

“The packing industry is looking for- 
ward to the building up of an educational 
institution in which the retailers are a 
component part, to serve the entire meat 
industry from live stock producer to actual 
consumer. The entire aim is to further 
reasearch and technical educational facili- 
ties for your business and ours in order 
to make its progress more scientific and 
efficient.” 

In discussing the value of good will, 
he added: 

“The successful marketing of any pro- 
duct to the public calls for a certain meas- 
ure of good will on the part of this same 
public. Good will is based in a large 
measure upon confidence. People must 
believe in every factor connected with the 
industry. Confidence and character must 
be safeguarded because reputation is im- 
portant and we desire to have our sin- 
cerity of purpose fully understood. 

“Only in proportion to the way we per- 
form our duties and obligations can we 
expect to make a lasting acmhesions upon 
the public. As purveyors of food pro- 
ducts, whose nature means much to the 
welfare of the world, how essential it is 
that we build good will by our every act 
and, through constant co-operation and 
thorough understanding of each others’ 
problems, constantly strive to improve 
our commercial state! There is an old 
saying: ‘In the council of the multitude 
there is wisdom.’ Nothing but good can 
accrue from the frequent assembling of 
the various factors of the meat industry. 

“We will find, after all, there is nothing 
in the world that men will tire of less than 
business. And the coming in contact with 
our human selves in all our different 
phases, and having the satisfaction of 
helping each other to achieve and pro- 
duce, is a joy that lasts and none of us 
will ever tire from this satisfactory effort.” 


Must Study Customers. 


The successful retailer studies the needs 
of his customers, Mr. Armour pointed out. 
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“We are all finding out that it is the con- 
sumers who decide where and what and 
how they want to buy,” he continued. 
“We have learned that they want to feel 
confident they can get what they want— 
when they want it. Successful retailers 
are finding out that a study of the cus- 
tomer and his or her wishes determines 
their success as merchants. 


“IT would like to leave with you this 
thought, that it is not a question of luck 
or location. Success comes only in the 
application of sound merchandising prin- 
ciples, coupled with constant study and in- 
telligent understanding of your patrons’ 
requirements. Your most successful re- 
tailers in every part of America will tell 
you there is nothing mysterious in the 
formula of success. They will tell you 
that they well know that it pays to be con- 
stantly alert to changing conditions and 
frequently in contact with the factors that 
constitue their source of supply. 

“Meetings of this kind invariably pro- 
duce ideas. Ideas encourage improvement 
and improvement makes business and life 
in general worth while. The most suc- 
cessful men in every walk of life are men 
of open minds, contsructive tendencies 
and enthusiasm in their work. Your suc- 
cess and ours depends upon our establish- 
ing an ideal of perfection and ever work- 
ing toward that goal. We cannot afford 
to be too busy attending to our own busi- 
ness to overlook the mile stones of 
progress. 

“The results of our combined efforts 
are already bearing fruit. The receptive 
attitude of all concerned gives promise of 
greater initiative and the positive achieve- 
ment. 


Inspiring and Helpful Meetings. 


“We can all learn a lot from these meet- 
ings. They are truly inspiring and genu- 
inely helpful. By thinking, planning and 
working together we can bring about an 
evolution in the industry far beyond our 
present calculations. Each of us has an 
individual responsibility and that is to at- 
tain business perfection as near as is 
humanly possible.” 

The combined need for a product of high 
quality and proper handling of the product 
in the retail store was stressed by Mr. 
Gifford. “Quality is the first considera- 
tion,” he stated. “The manufacturer of 
Ready-to-Serve meats is making a good 
product today; the packers are fighting to 
see who can make the best sausage. But 
it is not enough that the sausage be good 
when it reaches the retail store. It must 
still be good when it is sold. 

“Buy in small quantities to be sure that 
your Ready-to-Serve meats will always be 
fresh. Then give your product a chance. 
Put it out where the customer can see it. 
Give the various articles their name, so 
that your customer will know what to ask 
for. You must feature these goods if you 
want to keep the people coming and eat- 
ing them. 

“The Ready-to-Serve movement offers 
an opportunity for the retail meat dealer 
to expand in his own field. The drug store 
and the department store have added vari- 
ous lines because they saw the opportun- 
ity to make more money. This is exactly 
what you men must do to help increase 
your business.” 


Keeping Abreast of the Times. 


The importance of keeping abreast of 
the times was John Kotal’s message to 
the meeting. ‘‘New ideas are coming into 
the meat industry,” he said. “You must 
expand your business and improve your 
methods. Tell your customers why some 
meat is relatively high and why some is 
very low. 

“Cooked meats are coming in. The peo- 
ple are beginning to ask for them more 
and more. The opportunity for more 
business has come. Join in on the Ready- 
to-Serve movement. In displaying the 
product, remember that appearances have 
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a dollars and cents value. Keep your 
counters and shop clean.” 

In closing, Mr. Kotal reminded the 
dealers that, by adding Ready-to-Serve 
meats to their line, they would be de- 
creasing over-head. 

Oscar G. Mayer also was asked to 
speak. He praised the Ready-to-Serve 
movement for offering a good advertising 
medium, in that it makes possible a touch 
of culinary art which will please consum- 
ers and bring prestige to the business. 

“The greatest need in this movement is 
a good display case of moderate price and 
especially adapted to the display of Ready- 
to-Serve products,” he added. “I under- 
stand we are going to have one soon. We 
already have one great asset, the name 
of the movement. Ready-to-Serve is a 
name that attracts attention. Control 
this new branch of your business properly 
by buying in small quantities and dis- 
playing it well, and you will have a fine 
thing.” 

Dan W. Martin, acting Secretary of the 
Meat Council of Chicago, was the last 
speaker. He stated that there was nothing 
for him to say, since the other speakers 
had covered the subjects too thoroughly. 

At the close of the meeting, refresh- 
ments were served, and the model displays 
inspected again by the individual dealers. 

The Committee on Attendance, which 
had charge of the meeting, consisted of 
J. J. O'Malley, Wm. McGavock, James 
Fisher, August Zimmerman, J. L. Gold- 
berg, and Bismarck Feilchenfeld. The 
committee announces that a vote of thanks 
is due the following companies for mak- 
ing the displays and refreshments possi- 
ble: Sidney Wanzer and Son; Sprague 
Warner and Company; Blazek and Son; 
U. S. Slicing Machine Company, and the 
Schulze Baking Company. 


— 
ENDORSE “READY-TO-SERVE”. 


At the meeting of the Meat Council of 
Boston held on April 7th the various com- 
mittees were represented when it was 
voted to have an exhibition in conjunction 
with the Department of Agriculture at 
the Boston Food Fair, which is to be held 
sometime during the month of May. 

John C. Cutting, of the Meat Council of 
New York, a visitor at the meeting, was 
asked to outline the methods used in con- 
ducting a products campaign. He com- 
plied with this request, going into great 
detail, and at the conclusion of his talk 
on this subject was requested to speak on 
“Ready to Serve Meats.” Mr. Cutting 
gave practically the same talk he has been 
giving at the various branches of the 
United Master Butchers in New York, 
after which it was voted to endorse 
“Ready to Serve Meats’ installations. 

All the members of the Council, proba- 
bly two or three hundred, will be invited 
to attend the next monthly meeting, on 
May 5th, at 7 o’clock in the evening in the 
Boston Fruit and Produce Exchange, at 
which time a buffet supper consisting of 
“Ready to Serve Meats” will be served. 
The members feel that in tasting lies the 
proof. Local and western packers will be 
asked to make an equitable distribution of 
their products for the supper. Boston, 
being more of a home town with very few 
delicatessen stores, the installation of 
“Ready to Serve” products by the butchers 
will undoubtedly be taken up _ very 
strongly in this section. 

E. J. Donahue, secretary-treasurer of 
Meat Council of Boston, has been talking 
to women’s clubs in some of the towns in 
and adjacent to Greater Boston on the 
work of the Meat Council, and the ad- 
visability of experimenting with the les- 
ser-used cuts. 
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Four more of the correspondence courses 
being offered by the Institute of Meat 
Packing will be ready for employees of 
the packing industry on May 1, according 
to a recent announcement by Emery T. 
Filbey, Director of the Institute of Meat 
Packing. The courses are the same as 
those given orally in the evening at Chi- 
cago during the winter quarter—namely, 
the second part of “Economics of the 
Packing Industry;” the second course in 
“Superintendency;” a new “Accounting” 
course, and the first of two courses in 
“Meat Packing Operations.” 

Employees of packing companies every- 
where are eligible to’register for one or 
more courses, provided they can satisfy 
the general requirements. 

No instructional material will be mailed 
until May 1, but application blanks for 
registration may be obtained at any time 
by writing to the Institute of Meat 
Packing, University of Chicago, Chicago, 
Ill. 

Registrations for the new courses—or 
for the first set—need not be made be- 
fore May 1, but may be made any time 
thereafter, since the courses will be avail- 
able constantly for new registrations. 

Points on the Courses. 

Each course consists of twenty les- 
sons, and it is estimated that each lesson 
will require about four hours of study. 

The material contained in the lessons 
has been prepared by men thoroughly fa- 
miliar with the packing industry and with 
correspondence instruction. The contents 
have been enriched and modified by the 
experience gained through giving the 
courses orally. 

The course in “Economics” will at first 
include consideration of general economic 
problems such as transportation, monop- 
oly, socialism, et cetera. It will then take 
up specific problems of the packing in- 
dustry and will cover the following sub- 
jects: world meat production and con- 
sumption; the live stock supply of the 
United States; the marketing of live stock 
and ihe development of stock yards; or- 
ganization of the packing industry today; 
how the packing industry differs from 
other industries; how prices of live stock 
and meat are determined; profits; the 
history of governmental investigation, in- 
cluding consideration and criticism of the 
Packers’ and Stock Yards Act and the 
administration thereof; and the Consent 
Decree. 

Meat Operations Study. 

The study of Meat Operations is di- 
vided into two narts. The first course, 
which is being offered on May 1, will be 
devoted to beef. Pork operations will be 
taken up in a subsequent course. Begin- 
ning with a detailed resume of cattle pro- 
duction, marketing and buying, the course 
will proceed to a consideration of every 
step in the slaughter and manufaciure of 
packing house products. Discussion of ap- 
proved methods of the handling and 
preparation of all beef products, the cal- 
culating of yields, the curing of meat, and 
the important steps in the manufacture of 
all by-products will be considered, as well 
as the preparation of cars for shipping, 
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icing, et cetera. Special attention will be 
given those phases of manufacturing which 
are undergoing changes of method, with 
che thought of developing fundamental 
principles. 

The “Superintendency” course is acon- 
tinuation of the first course which was of- 
fered on February 1. This second part 
will deal with the following subjects: con- 
trol of flow of product; balancing of 
stocks; salient controlling factors, that is, 
labor efficiency, unit costs, yield reports, 
and stock records; planning and schedul- 
ing; inspection; physical arrangement and 
processes; traffic and transportation; re- 
ceiving and shipping; requisitioning and 
purchase of supplies; incentives; reducing 
labor turn-over; and personal administra- 
tion. 


Work in Accounting. 


The “Accounting” course is presented 
in three sections. The first part treats of 
the value and classification of current as- 
sets, fixed assets, deferred charges, intan- 
gible assets, liabilities, proprietorship, and 
reserves. The second part treats the use 
of records and reports in controlling the 
operations of various departments. The 
third section presents accounting for ex- 
penses and includes the following: classi- 
fication of accounts; classification and al- 
location of expenses; and control of ex- 
pense disbursements. 

Bulletin No. 2, which describes the 
courses in full, and contains information 
about registration and tuition, will be 
mailed to anyone who writes to the In- 
stitute of Meat Packing, at the Univers- 
ity of Chicago. 


oe Xo 


The Agricultural Outlook 


A further tendency toward normal and 
balanced production of livestock and 
grains is the keynote of the Agricultural 
Outlook for 1924, recently issued by the 
U. S. Department of Agriculture. 

The “hog cycle’ is believed to have 
passed the peak of production during 1923. 
The heavy marketings in the last half of 
1923 and the first two months of 1924 
were due largely to the large crop of 
pigs in the fall of 1922 and the spring of 
1923. 

In the fall of 1923 the number of sows 
farrowing in the Corn Belt was 6 per cent 
less than in 1922, and for the country as a 
whole, 9 per cent Jess. Further, reports 
indicate that only 85 to 90 per cent as 
many sows will farrow in the spring of 
1924 as in the spring of 1923. 

This indicates that when the winter run 
of 1923-24 is completed, the supply com- 
ing to market will be lower than that of 
last year. It is further expected that the 
marketings of hogs from March to May, 
inclusive, will continue high though rela- 
tively not as high as those of the preced- 
ing months. Indications are that the 
spring crop of pigs will be at least 3,000,- 
000, or 7%4 per cent less than the crop of 
last spring. 

About 5 per cent more cattle and calves 
were slaughtered in 1923 than in 1922, but 
the increase was only 1.4 pér cent over 
the five-year average. The production of 
she stock slaughtered in November, 1923, 
was 61 per cent compared with 52 per 
cent for the same period of 1922. 

The report states that present indica- 
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tions would seem to lead to the expecta- 
tion that the marketward movement of 
cattle during 1924 will be orderly and 
about normal in volume. 

General industrial conditions will have 
much to do with determining beef and 
cattle prices. Beef is a prosperity meat, 
hence beef prices suffer more than pork 
prices during periods of industrial depres- 
sion, 

A material reduction in the market sup- 
ply of spring lambs is indicated in the 
early-lambing areas. This means some- 
thing of a scarcity of lambs marketed in 
April, May and June. The July and Au- 
gust crop will probably be larger than 
last year, according to reports from the 
Corn Belt and the Northwest. 

Indications are that the present strong 
market for lambs will continue during the 
next two or three months. The outlook 
for the high prices in the later months, 
however, is not regarded as so certain, as 
gluts quickly cause sharp price fluctuations 
on this class of livestock. 

The report calls attention to the fact 
that fertilizer prices were more nearly in 
line with prewar prices than were those 
of many other farm needs. Intentions of 
farmers in the southern states is to use 
somewhat greater amount of fertilizer this 
year than was used in 1923. However, 
many farmers throughout the country who 
use mixed fertilizers are buying the in- 
gredients and preparing the mixture them- 
selves. 

Domestic demand for agricultural pro- 
ducts is at a high level. Urban prosperity 
is reflected in a heavy current consump- 
tion of high quality foods, and this may 
be expected to continue into the summer. 
A factor on the demand side is the in- 
crease in the nation’s population, amount- 
ing annually to 1,400,000 persons. A 
further factor affecting the balance be- 
tween supply and demand is the move- 
ment of about one million persons from 
the farm to the towns and cities during 
the past year. ; 

The smaller receipts of hogs expected 
during the second half of 1924 may be bal- 
anced in part by a decrease in export de- 
mand. The foreign demand absorbs a 
large part of the marketable surplus, par- 
ticularly of pork and lard. 

The past year the German market was 
especially good for American lard because 
of the economic chaos and business de- 
pression, which necessitated the procuring 
of the cheapest fat possible. This was 
American lard, which was substituted for 
other cooking fats and for butter. The 
improved condition, due to stabilization of 
the currency, immediately brought butter 
and other fats on the German market in 
competition with refined lard. 

Reports also show that there are 2,750,- 
000 more hogs in Germany, and there will 
doubtless be increased slaughter in the 
remaining months of 1924. 

The German market is regarded as an 
uncertain factor during the current year. 

The situation in France does not appear 
as favorable as in the early months of 
1923. However, even under favorable con- 
ditions France is not an important market 
for pork products. 

In the United Kingdom general busi- 
ness conditions have shown distinct im- 
provement in the past three months. Em- 
ployment conditions are better than at 
any time in three years. Unless the gen- 
erally favorable outlook is changed by un- 
foreseen complications, the British market 
in 1924 should be distinctly better than 
in 1923. 
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Rain Helps Australian Meat Situation 


Export Trade Still Uncertain—Other News 


(Staff Correspondence of The National Provisioner.) 


Brisbane, Queensland, February 18, 1924. 

From a seasonable point of view the 
position in Australia has been greatly im- 
proved. Good rains have fallen in all the 
stock areas, but particularly in Queens- 
land. Here the long dry spell has come 
to an end and the improvement in the 
condition of the cattle has been so rapid 
that the packing plants have advanced the 
time for starting operations, because prime 
cattle will now be available in a few weeks. 
the State there are 
plenty of cattle rolling fat, such is the nu- 
triment contained in the natural grasses 
when once rain falls. 

Perhaps the following table of the 
numbers of stock slaughtered for export 
in Queensland, which is the main beef 
producer, may be of interest. The chief 
point about it is the peculiar trend of the 
numbers of sheep slaughtered, which may 
be explained by the increasing value of 
wool. 


In fact, in parts of 


Queensiand a Cattle Exporter. 

Of course, Queensland has always been 
noted as a cattle exporter rather than a 
sheep exporter. The latter are grown for 
their fine wool, whereas in the other 
States, where the climate is perhaps more 
suited for cross-breds, farmers specialize 
on export lambs and sheep carcasses. In 
Queensland the are 
merino, which is not a good export sheep: 


carcasses mainly 





Year. Cattle. Ss 

1914 546.748 7 

1915 5, 684,886 
1916 424,89 
1917 253,35 
1918 167,193 
1919 298,396 
1920 11,444 
1921 117,763 
1922 114,016 
1923 53,703 





High Local Values for Stock. 

A feature of the trade in Australia is 
that while export parity is so low for beef 
and relatively so for mutton the local 
prices are high. This is the case even in 
Queensland, where local beef prices are 


very much higher than the London whole- 
sale rates, so that the local consumer is 
largely carrying the burden of the low 
export prices. In the case of mutton the 
high prices are quite explainable by the 
losses in stock that took place during the 
dry spell and the firm demand that took 
place as soon as it ended for sheep to 
stock up again and the coincident very 
high values,for wool. In fact, in some of 
the districts the value of sheep rose in a 
week by 2 to 3 dollars on what they 
were before. 

The high beef values in Australia have 
been due to the dry weather also, because 
there was so little really prime beef avail- 
able that there was competition for what 
was forthcoming. It is impossible to say 
just yet what number of cattle will be 
available for export, but possibly the num- 
ber will not greatly exceed the number 
killed last year. This was somewhat be- 
low the average of former years. 


Will Reduce Export Beef. 


In point of fact, the tendency will be to 
reduce the amount of export beef, for rea- 
sons which were set out in previous arti- 
cles. This fact is emphasized by the de- 
velopments of the last few months. Steps 
are being taken to secure better distribu- 
tion of beef throughout Australia, and this 
is bound to lead to greater local consump- 
tion. 

Owing to most of the cattle being bred 
in Queensland and to the presence here of 
the tick pest, restrictions on the free 
movement of stock to other parts of the 
continent are imposed. This means that 
in other states the meat used is mostly 
lamb and mutton. In fact, the southern 
State of Victoria was last year a large 
importer of live cattle from New Zealand, 
although Queensland had cattle to supply 
all Australian needs but could not get them 
past the tick barriers. 

To overcome this difficulty the estab- 
lishment of a chilling plant on the border 
of New South Wales is now proposed. 
Cattle will be able to move within Queens- 
land down to these plants, and after be- 
ing slaughtered there, the beef will be 
conveyed in a chilled state by train to the 
other states. It is expected that by this 
means the other states will get regular 
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supplies of beef at a much lower rate than 
they have been paying in the past, and at 
the same time the Queensland cattle 
owners will receive more for their stock. 

If the export trade were likely to ex- 
pand it would be found that there would 
be steps for the establishment of fresh 
beef slaughtering plants. But the tend- 
ency is, on the other hand, towards the 
closing of plants. The old-established 
firm of John Cooke and Sons Prty Ltd., 

(Continued on page 50.) 
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American Packing Co. Profit By 
Swenson Installations 


Swenson installations 


Bulletin E-122 on request. 





Our Experiment 
Station at Ann 
Arbor is equipped 
to make tests, on 
a commercial scale 
(under the direc- 
tion of Prof. W. 
L. Badger) on 
problems involving 
evaporation, crys 
tallization, heat 
transfer, etec., ata 
moderate charge. 











Why Not You? 


meet 
packing house and fertilizer plant. 
enables us to render you a real service in solving special problems. 
Our evaporator laboratory, at Ann Arbor, Michigan, is available for 
development and testing on a commercial scale. 
complete manufacturing facilities are back of Swenson products. 
Submit your evaporator problem to Swenson. 


Gwenson fivaporaror (0; 


(Subsidiary of Whiting Corporation) 


HARVEY, ILL. 


WENSON 


of the 
Our more than 30 years experience 


every evaporating requirement 
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WHY MAIL IS LOST. 

The moving season is again with us. 
More than 600,000 changes of address 
were filed with the Chicago post office 
during the year just past, according to a 
statement issued by Postmaster Arthur C. 
Lueder. But there were many thousands 
who moved and did not file a change of 
address with the post offce, wih the re- 
sult that many pieces of first-class mail 
and parcel post remained undelivered, and 
great quantities of circular matter and 
newspapers were destroyed. 

If you move, notify the post office and 
fill out the b’ank« below, giving the old and 
new addresses in both cases. 

Mail the blank to us promptly so that 
you may continue to receive your paper 
without interruption. 


Name 


Old address (street) 
(City). 


New address (street) 
, 


(City) 
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Political Mud-Slinging 

In the series of “Dead Men’s Tales” 
now running before Senate investigating 
commitiees at Washington many sensa- 
tional disclosures have been made, in 
which there is so little of probability, and 
so much of speculation and fancy, that 
every citizen can well devote some time 
to sober reflection. 

It is amazing that committees of so 
great and dignified a body as the United 
States Senate should lend ear and give 
publicity to the type of testimony that 
has been entertained and _ encouraged 
there. 

When a man enters public life it is be- 
lieved that his previous record is clean, 
and that he will permit only the highest 
ideals and the good of all the people to 
be his guiding influences. When other 
types of men are selected they are soon 
discovered, and usually weeded out. 
Where real guilt is evident, it is punished. 

But just why the public’s money and 
the time of public servants should be 
utilized by Senate committees in usurping 
and duplicating the duties of the courts is 
a question awaiting answer 

Of the 110,000,000 people in the United 
States a certain percentage are criminal. 
But this percentage is reduced to a mini- 
mum in the men chosen for high office. 
The general social and intellectual level 
from which they come, and the processes 
by which they are selected, alone would 
reduce the number very low indeed. 

But when it is discovered that such men 
are in high office, it furnishes no reason 
for loss of confidence in the government 
as a whole, nor a justffication for indis 
criminate attack on reputations through 
the alleged disclosures of witnesses them- 
selves not entitled to confidence. 

When the air is cleared of political fog 
it will be found that the guilty are few, 
that adequate punishment will be meted 
out, and that the public interest has been 
protected. 


———%—___- 
A Profitable Investment 


One agency instrumental in saving dol- 
lars and cents for the packer is the Sani- 
tary Committee of the National Live 
Stock Exchange. This committee has been 
active since 1916, in helping to eradicate 
tuberculosis in live stock. 

Some idea of the loss sustained as a 
result of this disease can be gained from 
the fact that in the month of January, 
1924, more than 5,000 head of cattle and 
8,500 head of hogs were condemned in 
government-inspected plants. Condemna- 


tions of this size still exist after the eradi- 
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cation campaigns have been in progress 
for a number of years. 

Had there been no attempt to control 
and wipe out the disease, the number of 
condemnations would today reach a huge 
figure. 

An endorsement of the tuberculosis 
eradication work of the National Live 
Stock Exchange is made by Charles E. 
Herrick, President of the Institute of 
American Meat Packers. Mr. Herrick re- 
viewed the work of the Exchange along 
this line, and was so impressed wiih its 
value that he not only advised the com- 
pany with which he is associated to con- 
tinue its financial support, but commends 
it to packers elsewhere as an undertaking 
worthy of their financial support. 

Every packer is interested in an invest- 
ment that will bring him large returns. 
However, unless these returns are directly 
measurable in dollars and cents, many 
hesitate to invest even small amounts. 

Nevertheless a contribution, large or 
small, to the work of the Sanitary Com- 
mittee of the National Livestock Ex- 
change to help eradicate tuberculosis will 
pay a high rate of interest in reducing the 
losses from condemnations suffered by 
packers as a result of this persistent and 
dangerous disease. 

— 
Our Advertising Pages 

Readers of THE NATIONAL PROVISIONER 
frequently ask for our opinion of or rec- 
ommendation on some process or piece 
of equipment used in the industry, or ad- 
vertised as being adapted to such use. 

Tue NATIONAL PROVISIONER makes it a 
rule to recommend no machine, process 
or other article offered for sale to the in- 
dustry, in preference to any other. Its 
preference is expressed in its advertising 


page 


a 


a9 


No advertisement is accepted except 
from a reputable concern, whose product 
or service has stood the test of experi- 
ence. It is expected that such advertisers 
will make no claim which cannot be ful- 
filled. Such being the case, THE NATIONAL 
PROVISIONER is prepared to recommend the 
product or service of any advertiser in its 
pages. 

Every effort is used to make the adver- 
tising pages of THE NATIONAL PROVISIONER 
as interesting and valuable to readers as 
its editorial pages. Readers are urged to 
examine these advertising pages every 
week with as much care as they do the 
reading pages. They will find it worth 
their while. 

After they have read these advertising 
pages, THE NATIONAL PRovisioNER will be 
glad to assist them in securing any addi- 
tional information they may desire 
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PRACTICAL POINTS FOR THE TRADE 


(Contents of THE NATIONAL PROVISIONER are copyrighted and matter on these pages may not be reprinted except by permission.) 


Preparing Baked Hams 


Baked ham is a product that is com- 
ing more and more to the attention of 
the packer and provision manufac- 
turer as a “good seller.” 

Why cure or cook the ham, and then 
let the delicatessen dealer bake it and 
offer it to the consumer? Why not go 
the whole’ way yourself? 

This is in line with the recent agita- 
tion over “Ready-to-Eat” meats, which 
the trade has found to be so popular 
and profitable. 

But to compete with the delicatessen 
specialist, or with the housewife, the 
meat man must know how to prepare 
his product to equal the “home taste.” 

Many inquiries have come to THE 
NATIONAL PROVISIONER on the sub- 
ject of baked hams in recent weeks, 
and some valuable information is 
given here in reply to these questions. 

Baked hams may be made from the 
green ham or from the commercial 
boiled ham. Both methods are de- 
scribed here. 


Converting Cooked Hams. 

Many concerns have developed a very 
nice business on baked hams, and are able 
to market them to much better advantage 
from a profit point of view by converting 
the regular cooked ham to the baked ham, 
as outlined here. 

There is a nation-wide demand for the 
baked ham, as every high-class delicates- 
sen store that is equipped to produce them 
is baking its own, and there seéms to be 
cooked ham 


an increased outlet for the 


through this channel. And it does not re- 


duce sales to any great extent on the reg- 
ular cooked hams. 

The following inquiry is from the fore- 
man of the baked ham department of a 
packinghouse in the South: 

Editor The National Provisioner: 
Can you give me the formula for making baked 


ham? Will appreciate any information you can give 
me on this subject. 


Canadian Style Baked Ham. 

There are producing a 
baked ham. If we cross the line to Can- 
ada, we find the packers selecting a green 
ham direct from the cutting floor, usually 
a 12/14 av., removing the bone and scor- 
ing the skin side of the ham, lengthwise 
and crosswise, deep into the fat, but not 
penetrating the lean meat. When the 
ham is baked, the skin side of the ham 
shows up in cubes of about 1% in. square. 

Stuffing the Ham.—The skin is not lift- 
ed or any portion of the fat removed, but 
sometimes after removing the bone they 
fill the inside of the ham with a dressing, 
the same as the housewife will use in bak- 
ing fowl. 

Canadians use a standard brick baker’s 
oven for the purpose of baking hams, and 


two ways of 


use coke for fuel, and the hams are 
baked in a very high temperature. They 
are placed in a deep meat pan going into 
the oven. 

Baked Ham Grease.—As soon as they 
are thoroughly baked and removed from 
the oven the lard grease is poured off into 
tins and sold as baked ham grease, at 
about the same price as lard, possibly a 
cent under the current market prices. 
There is a very good ‘demand from the 
bakery trade for this class of lard. 


Methods in the United States. 

In the United States the majority of 
concerns making baked hams _ usually 
take a regular skinned boiled ham, and 
before placing in the oven they score 
lengthwise and crosswise through the re- 
maining portion of fat only. 

As a rule a boiled ham will carry on an 
average of %4 to 3% inch of fat, but do not 
penetrate the lean meat with the knife. 
The fat must be cut carefully, so the fat 
on the finished article will show up in a 
cube form. 

Baking in Sugar.—Then give the fat 
side of the ham a thorough coating with 
brown sugar. Some cook the brown sugar 
first, adding a little vinegar, which it is 
claimed develops a higher and _ richer 
color. Small square tins, with sides and 
ends turned up so as to catch the grease 
or melted sugar, are provided for this 
purpose, and each ham is placed in a tin 
and put in an ordinary rotary bake oven 
for about one hour and a half, at a tem- 
perature of 180 degrees Fahr. 

During the baking process the sugar 
will melt and the skin side of the ham 
will develop an appetizing brown color, 
and the heat in the oven will also develop 
a much higher and richer color on the in- 
side of the ham. 

Cooling.—When the hams are removed 
from the oven, while they are chilling in 
natural temperatures, the man operating 
the bake oven usually takes an ordinary 





Smoking Bacon and Hams 


Many inquiries have been re- 
ceived by THE NATIONAL PROVIS- 
IONER for smoking methods for 
cured meats. In a recent issue 
full directions for soaking and 
smoking S. P. meats were pub- 
lished, together with a summer 
smoking schedule for all pro- 
ducts, giving hours in smoke and 
approximate shrinkage. A table 
of practice in wrapping meats also 
was given. 

If you did not see this article 
send a 2-cent stamp to THE Na- 
TIONAL PROVISIONER, Old Colony 
Bldg., Chicago, and get a copy of 
it. 











tablespoon and keeps dipping the sirup 
from the hams and pouring over the top 
of the hams continuously until they are 
fairly well chilled. 


It is good policy to carry the baked 
hams in natural temperatures, or at least 
not below 50 degrees, as the ordinary low 
cooler temperatures of 34 to 36 degrees 
have a tendency to bleach the color. 

This latter process of converting cooked 
to baked hams is the one referred to as 
being so practical and profitable. 


Ham Cooking Methods. 


The following inquiry is from a small 
packer in Illinois: 

Editor The National Provisioner: 

Have you any schedule for handling fresh baked 
hams? 

We have been boiling at 170 degrees for 20 min- 
utes to the pound, and then browning in an oven, 
We have had some complaints about the hams being 
raw. Have tried 2214 minutes to the pound, which 
seems better, as we have not had any complaints. 

If you have information on the handling of fresh 
baked ham, we would appreciate your letting us have 
it, as we do not know whether or not we are stand- 
ard. 

We have been boiling our hams in Adelman con- 
tainers, 170 degrees 20 minutes to the pound, but 
we have 22/24% shrink. ‘‘The Packers’ Encyclo 
pedia’’ states that lower temperatures will reduce 
shrink, but does not give the time. 

The most satisfactory cooking schedule 
for hams is 28 to 30 minutes per pound, at 
a temperature of 160 degrees Fahr. . If 
for any reason you desire to continue on 
your present temperatures, would suggest 
that you increase cooking time to 25 min- 
utes per pound. 

At the present time you no doubt have 
what is termed a commercially cooked 
ham, and cooking at a temperature of 170 
degrees Fahr. we see no reason why 
your cooking shrinkage should exceed 16 
per cent. 

An Excessive Shrinkage.—We are at a 
loss to understand how it is possible for 
your hams to suffer a shrink of 22 to 24 
per cent, cooking 20 minutes per pound, at 
a teperature of 170 degrees. There must 
be something radically wrong in your 
cooked weight basis, or carelessness in 
the regulation of cooking temperatures. 

Uniform Cooking.—To begin with, you 
should average your hams very closely, at 
least one-half pound range, for cooking 
basis. If you are cooking various aver- 
ages in the same vat, put the heavy aver- 
ages into cook vat first; for instance, the 
12-lb. average, and when this has cooked 
for 15 minutes, then place the 11%4-lb. av- 
erage in, and so on, so that the cooking 
will be uniform. 

The great trouble with many concerns 
is that there is a wide range in the aver- 
age, and the hams are cooked in the same 
vat, and as a rule they base the cooking 
time on the heavy end of the lot. The re- 
sult is that the light and medium averages 
are overcooked. 

How to Figure Shrinkage.—To figure 
your cooking- shrink correctly, handle 
your S. P. hams in lots. Deduct the usual 
4 per cent drainage allowance when the 
S. P. hams are received in the boiled ham 
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department. After the hams are boned 
and fatted, deduct the weight of the bones 
and fat combined from the drained S. P. 
weight. This is the proper cooking basis. 

If you simply weigh the hams after they 
are boned and fatted, and use this weight 
as a cooking basis, you will find that they 
retain at least 2 per cent, or half of the 
standard drainage allowance, and this ex- 
tra 2 per cent of excess pickle will in- 
crease your cooking shrinkage to the same 
extent. 


Virginia Baked Hams? 


The following inquiry is from a packer 
in Canada: 

Editor The National Provisioner: 

It would be very much appreciated if you could 
arrange to send us a reliable recipe for the prepara- 
tion of so-called ‘‘Virginia baked ham.’’ 

We would particularly ‘like your advice as to 
whether or not the product should be prepared from 
the sweet pickled or dry salt hams. 

Inquirer states that. he would particu- 
larly like advice as to whether or not the 
sweet pickle or dry salt hams. Properly 
speaking, neither is used. 

The Virginia ham is a special selection 
and average of green hams that are first 
dry-cured. When the hams are fully 
cured they are soaked lightly; or practi- 
cally washed, in warm water and put 
through a dry heat process in the smoke- 
house for several days. Then they are 
put in dry rooms equipped with sections 
with hanging rails, very similar to a dry- 
ing room for summer sausage. 


The hams are allowed to hang in the — 


drying room for from two to three 
months, at a temperature of about 60 de- 
grees, and when weather is favorable al- 
low plenty of air circulation. The hams 
must remain in this temperature until they 
are absolutely bone dry, at which time 
they are ready for shipment. In prepar- 
inz for shipment in quantities they are 
usually put in cloth bags and packed about 
500 Ibs. per box. 

On account of the ee being so thor- 
oughly dried, it is customary before using 
to soak the ham overnight in lukewarm 
vater, then parboil and bake in oven for 
home consumption. 

We do not know of any concern that 
is making a Virginia baked ham and sell- 
ing as such. The Virginia cured hams 
are probably what is meant. 





Get rid of odors 


How much money do you 
spend in a year trying to 
get rid of the odors in your 
plant? 

Have you been successful? 
If not, why not try the 
Henderson-Haggard Chlorine 
Process, which is installed 
under Positive Guarantee to 
eliminate odors. 


It is safe, simple, cheap. 


W. J. SPRINGBORN 
Consulting Sanitary Expert 


15 East 40th St. New York 
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Temperatures! 


Do you watch them 

In the hog scalding vat? 

re rendering kettle? 

“Tard tank? 

“ “ham boiling vat? 
sausage kitchen? 
smoke house? 
meat cooler? 
tank room? 

Or in a dozen other places in 
your plant? 

If you do not, you are losing 
money every day. 


Send a 2-cent stamp to THE 
NarionaL. Provisioner, Old Colony 
Building, Chicago, for a copy of the 
two articles. on “Temperature Con- 
trol in the Meat Plant,” which ap- 
peared in recent issues. 











Handling Shin Bones 


A subscriber in. California who wants 
to know more about handling shin bones 
so as to make a good product writes as 
follows: ; 

Editor The National Provisioner: 

Could you give us the correct process for handling 
shin bones, to get them white in color without de- 
stroying the bone material? 

We find an article in ‘‘The Packers’ Encyclopedia’’ 
in reference to cooking shin bones, but it does not 
go into the process very thoroughly as to the final 
operation to get a finished white bone. 

The way to have shin bones very white 
in color is to cook them as follows: 

- Heavy round shins cook at a temper- 
ature of 180 to 185 degrees, from four to 
five hours. 

Heavy flat shins cook at a temperature 
of 180 to 185 degrees, from five to six 
hours. 

After the bones are cooked, the oil 
should be drained off hot. Before it is run 
off, however, if any grease is left on top 
of the water it should be drawn off through 
the bottom. The chances are the water 
will absorb the grease and the bones will 
have a dark greasy appearance. 

The next thing to do is to take the 
bones out and put them through a washer. 
This washer is usually built of wooden 
slats or iron bars, the latter preferred, 
so that the bones can roll around. In 
this washer is hot’water playing on them, 
and this hot water carries off some of the 
neatsfoot oil, so that it must be caught in 
a vat or a catch basin underneath. 

The bones come out not only white in 
appearance, but rounded on the edge, 
what is termed in the packing business 
“polished.” 





Production and Sale 
of Casings 


brought to the maximum 
with my Sales and Service 
combination. 


It will pay you to investigate. Address 


ROY L. NEELY 


Broker of Casings wasted 


602 Webster Bldg. Chicago, Ill. 
Cable Address “ROLESNELY” 
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Testing Curing Pickle 


Those who do not watch all details of 
the curing. process are very apt to have 
trouble with their product. Following a 
recent discussion on this page on “Curing 
Cellar Conditions,” a curer on the Pacific 
Coast asks the following question, which 
is similar to one received about the same 
time from one of the best-known sausage- 
manufacturers in the country. He says: 


Editor The National Provisioner: 

In your answer to inquiry about “Curing Cellar 
Conditions,’’ and whether brine will sour under cer- 
tain conditions, yon say brine can be tested daily 
for sweetness and strength. 


Is there any way to test brine other than the 
packers’ general knowledge of brine and handling it? 

A curing expert can detect fermentation 
in pickle through .sense of taste, by dip- 
ping a finger in the pickle and tasting, 
very similar to the method used by a com- 
petent man in the sausage department. 

In looking through his cooler in the 
morning, where he has stored chopped 
and mixed sausage meat to be ready for 
stuffing, as was the custom in the olden 
days, the sausage expert would run his 
hand down deep into the sausage, and 
from the sense of feeling could give a 
decision immediately as to whether the 
sausage was “gassy” or not. 

Of course, he probably could not deter- 
mine the degree of fermentation. But 
his sense of feeling would warn him to 
give this particular truck of meats a little 
closer attention in the way of inspection, 
and the final decision would be based upon 
this sense of smell. 


Being able to inspect as closely as this 
requires many years of experience, and 
men must be absolutely adaptable. If 
men in your organization do not measure 
up to this standard, it is advisable to 
adopt the big packers’ practice of using 
a salometer for testing the strength of 
the pickle. Test for sweetness must be 
done by taste and smell, which means 
experience, of course. 








Refrigeration 


PUTS MORE PROFIT IN 
SAUSAGE MAKING 


Temperature control that is positive 
throughout the various cooling stages of 
sausage making can be accomplished by 
Baker System Refrigeration at a phenom- 
enal low cost. 

With proper temperatures the quality of 
your product will increase and the de- 
mand for your sausage grow larger. This 
means more profits. 


Every Baker Plant Built to Order. 


Your Baker Plant is built to meet the 
refrigerating problems you have in your 
place. We invite you to submit your 
problem to our Board of Engineers for so- 
lution. No obligation. 


Baker Ice Machine Co. 
Omaha, Nebraska: 
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PROVISIONS AND LARD 


WEEKLY REVIEW 


All articles under this head owe quoted by the barrel, except lard, which is quoted by the hundredweight in tierces, 
pork and beef by the barrel or tierce and hogs by the hundredweight. 


Prices Steady—Hog Movement Liberal— 


Hog Prices Maintained—Stocks Large 
—Export Movement Moderate. 
The developments in the provision 


situation the past week have not been 
particularly decisive one way or the 
other, although there has been evidence 
of a better tone in the market, and indi- 
cations of a disposition to recover from 
the decline. The report of the stocks of 
products at the seven leading points was 
somewhat of a surprise in that it did not 
show a larger gain in product than the 
figures reflected. 

The gain in meats for the month was 
19,000,000 Ibs. with the total 31,000,000 
Ibs. in excess of last year. Lard stocks 
gained 14,000,000 Ibs. with the total 
21,00,000 lbs. in excess of last year. The 
gain in the lard stocks was larger than 
the trade had looked for and temporarily 
caused a reaction in values, but the gain 
from the low point of the past week was 
over 4c a pound, and most of this gain 
was maintained. 

Stocks at Seven Markets. 


The comparative figures of the stocks of 
product at the seven points are as follows: 


April 1, Mar. 1, April 1, 

1924. 1924. 1923. 
Mess pork, bbls.... 716 661 1,050 
Other pork, bbls... 45,933 45,566 43,631 
P. S. tard, te..... 34,806,725 22,857,204 14,854,723 
Other lard, Ibs..... 13,639,328 11,171,581 12,345,661 
S. P. hams, Ibs....100,581,066 98,052,941 86,222,154 
S. P. sk’d hams, lbs. 55,841,785 58,740,010 54,087,235 
S. P. Picnics, lbs.. 30,136,983 27,403,542 30,044,394 
8. P. bellies, Ibs... 55,258,000 50,487,331 46,350,634 
S. P. shoulders, Ibs. 741,341 758,134 901,576 
D. S. shoulders, Ibs. 2,220,116 2,462,347 2,542,762 
Short rib sides, Ibs. 3,606,910 3,187,129 4,732,688 
Ex. sh. rib sides, lbs. 78,800 54,066 483,222 
Sh. clear sides, lbs. 1,490,582 1,280,820 1,895,620 
Ex. sh. cl. sides, Ibs. 542,146 653,936 1,970,967 
D. S. bellies, Ibs... 65,492,326 51,244,008 51,540,768 
Short f. backs, Ibs. 11,364,708 10,291,231 12,471,773 
Other meats, Ibs... 28,288,026 31,608,591 31,417,542 





Total meats, Ibs. .355,665,790: 336,221,086 321,619,482 
The U. S. Department of Agriculture 


placed the number of breeding sows on 
farms on April lst, 1924 at 11,751,000 or 
89.2% of the number on farms one year 
previous. 

The movement of hogs the past week 
showed some falling off from the iotal of 
the preceding week, the figures at the 
seven leading points being 575,000 a de- 
crease of 90,000 from the previous week 
and 30,000 from last year. The decrease 
in the movement of cattle was 11,000 for 
the week and 10,000 for last year. Sheep 
receipts also show a decrease. 

The reduction in the movement was due 
possibly in part to the weather conditions 
which were distinctly unfavorable for 
moving stock in’ the country, and this may 
have affected the shipments -from the 
farms. Prices were steady on livestock 
as a result of the somewhat lighter move- 
ment, but there was no particular incen- 
tive to buy hogs on account of the action 
of the product market. 

Hog Market Trifle Better. 

From the low point made in Novem- 
ber, the hog market has gained about Ic 
a pound, while the lard market has de- 
clined steadily with the price off about 
1%c a pound in face of the advance in 
the price of hogs. This advance in hogs 
and the decline in lard has been partly 
offset by some improvement in some cuts 
of meats, but the situation is not particu- 
larly encouraging. 

Large packing interests seem to be in 
a position where they are handicapped by 
the size of their operations. Smaller 
packing interests have apparently been 
able to cut hogs on a more profitable 
basis and have competed for the supply 
while they apparently have not been in a 
position where they had to dispose of 
their product on the basis of the Chicago 
price. 

Export interest has been fairly active 
although recently has been running some- 


what under last year, which is noi at all 
unexpected. For some time past there has 
been evidence of a waiting tone from 
Central Europe. This has been due, it is 
believed, to the uncertainty as to the re- 
ception of the Dawes Committee report. 

Opinions are somewhat mixed as to the 
final acceptance of this report, but some 
very prominent interests which are in 
close touch with Germany have been very 
much disposed of late to take an optimis- 
tic view, and look for a material increase 
in the volume of business with Germany 
as soon as the main features of the Dawes 
report have been accepted. Among ex- 
port circles the opinion has been rather 
freely expressed that a unit action by 
France and England with the moral sup- 
port of the United States, would compel 
an acceptance of the terms. 


Foreign Exchange Improved. 


The recovery in foreign exchange from 
the low point has been a very helpful fac- 
tor. There is some disposition to believe 
that the movement of exchange will bea 
very decided factor in the export trade. 
Since the extreme advance, francs have re- 
acted somewhat, but sterling has held 
very firmly. 

The exports of lard the past week were 
14,000,000 Ibs. compared with 18,000,000 
Ibs. the previous week and 32,000,000 Ibs. 
last year. Exports of meats were 13,000,- 
000 Ibs. against 17,000,000 Ibs. the previous 
week and 21,000,000 lbs. last year. 

The corn-hog ratio has continued unsat- 
isfactory and this has been the position 
so long that there is some tendency to 
believe that it will have an effect on the 
hog supply during the coming year. The 
ratio has improved considerably com- 
pared with the condition prevalent in the 
winter through the decline in the price of 
corn and the moderate gain in the price 
of hogs. 

The total slaughter of livestock con- 
tinued very liberal. The total for Febru- 
ary was 5,006,000 hogs against 4,230,000 
last year; sheep 912,000 against 836,000; 
cattle 669,000 against 634,000; and calves 
346,000 against 297,000. For the eight 
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Keep the Heat Right 


and you keep the money in the meat! 


Every dollar you spend for inaccurate hans 


it both domestic and foreign OULICLS COs on 
packers will be far more interested in decreasing t 





HRINKAGE of hams in cookers and in 
S the smokehouse—shrinkage of sausage in 
steam boxes—how many hundreds, per- 
haps thousands of collars, did these unseen 
losses and profit leaks steal from you last 

\ year? 


control is money gone forever, same as rent. 
An equal amount investeé in Powers regula- 
tors earns dividends of 50 to 300 per cent a 
year, for at least 10 years. 


l 

| 
Investigate these Claims | 
Get first-hand evidence of what you can | 
{ 

| 

| 

| 

: 

| 







However careful your men may be in con- 
trolling temperatures on these processes, 
and no matter how small your losses are, 
this simple FREE test will amaze you. 
It will show how LARGE are those 
seemingly “small” losses due to Shrink- 
age—Waste of Steam or Gas used for 
heating—Spoiled Product and Waste of 
men’s time. Turn these losses into Extra 
Profits with a Powers regulator. Test 
one for 30 days without cost or obliga- 
tion. They accurately control tempera- 
tures—Need no attention—Save their 
cost several times a year—are easy to 
install and simple in operation. 


save with Powers temperature control. Mail 
the coupon. It brings prices and full particu- 
lars of our 30 day free trial offer. 





POWERS REGULATOR CO., 
2725 Greenview Ave., CHICAGO 


Gentlemen: 


| Without obligation on my part, 
kindly send me prices and particulars of your 30 
day free trial offer for Powers regulators for: 

(Ham Cooking Vats. [)Sausage Steam Boxes. 


[jSmoke Houses. 
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A Wise Packer 
Will Make 


A Thorough Investigation 


Of this new all-steel, steam-heated, 
sanitary, Berrigan Tankage Press 





BERRIGAN 
PRESS 














Press ready for operation 


Note carefully the simplicity of this standardized machine for wet rendering 


Have you heard of the TREMENDOUS 
SAVING being made by these new presses? 


Armour & Company have just COM- 
PLETED SIX, under their manufacturing 
license, for their OWN USE. 


J. J. Berrigan & Son 
7464 Greenview Ave. 
CHICAGO 
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April 12, 1924. 


months ended with February 29th the 
slaughter of hogs was 37,242,000 against 
30,955,000; cattle 6,391,000 against 6,156,- 
000; sheep 7,842,000 against 7,580,000. 

The movement of produci into consump-. 
tion has been sufficiently liberal so that 
the stocks of hog product at the seven 
leading points were only 31,000,000 Ibs. 
more than last year or barely the producc 
of 300,000 hogs and the supply of lard 
at the seven leading points was the prod- 
uct of only about 700,000 hogs. 

PORK—A better demand for pork was 
reported, and the market held very steady, 
with mess at New York $24.75@25.75, 
family $27@28, and short clears $26@28. 
At Chicago mess was quoted at $22. 

LARD—The market has been barely 
steady with demand generally limited. At 
New York prime western was quoted at 
11.45@11.55c., middle western 11.30@ 
11.40c, city 1034,@1I1c, refined Continent 
1134c, South American 12%c, Brazil kegs 
13%4c; compound 1134c@12c. 

At Chicago regular lard in round lots 
was quoted at .10 under May, loose lard 
nd under May and leaf lard 1.05 under 
May. 

BEEF—The market was fairly active 
and quite steady with mess at New York 
$15@16, packet $16@17, family $10@21; 
extra India mess $30@32. Canned corn 
beef, No. 1, $2.35; No. 2, $4, and sweet 
pickled tongues $55@65 nominal. 





SEE PAGE 45 FOR LATER MARKETS. 





BRITISH PROVISION MARKET. 
(Special Letter to The National Provisioner.) 
Liverpool, England, March 29, 1924. 
There is very little of fresh interest to 
report in the market this week. The gen- 
eral tone remains very quiet on the pres- 
sure of supplies and dull demand. The 
outlet for American bacon remains lim- 
ited and on fair arrivals, holders are ready 
sellers. Hams are in fair offering with 

prices moving in the buyers’ favour. 

Shoulders are in limited request and 
easier. Lard on spot meets with only a 
quiet consumptive demand with prices 
steady at recent levels. Irish bacon is 
quietly steady, but Danish is selling slow- 
ly and shows some easiness in price. 


fe 
EXPORTS OF PROVISIONS. 


Exports of provisions from the Atlantic and Gulf 
ports for the week ending April 5, with comparisons: 
PORK, BBLS. 


From 
Week Week Nov. 1, 1923 
ended Apr. ended Apr. to Apr. 
F 5, 1924. 5, 1923. 5, 19 924. 
United Kingdom ... 5 1,5 





























RPOMABONE 6566 esc ss 25 380 14/096 
Des. SMO isa as “aeaeeaee — WaNbebion 9,646 
Te GN Gcas) doh nactte” (acucakee | seuneeae 

ML Aca tak eae 25 455 25,338 

BACON AND HAMS, LBS. 

United Kingdom ...10,976,950 8,081,950 249,598,850 
RMMINONE oo dicch cn 3,081,000 6,050,600 173,076,525 
So. and Cent. Amer. 46,000 
West Indies ....... 220,000 
Other countries 1,107,500 

WORM dodenceuawan 33,950 14,132,550 424,048,875 

LARD, LBS 

United Kingdom . 4,778,363 7,452,800 115,618,894 
MCRBOE oo ca iccetaan 12,609,204 15,449,791 324,441,136 
SO. 0nd ‘Oont: AMEE, sasccese  <0dedees 1,130,000 
West Indies ....... Me sacavees 1,688,000 
een OMMNENEE: Seed Saunsuee. oweeweuse 73,172 

MAG Sc intwhwwexice 17,448,567 22,902,571 442,951,202 
RECAPITULATION OF THE WEEK’S EXPORTS. 

Pork, Bacon and 

_From— Ibs. hams, Ibs. Lard, Tbs. 
BOW MOTMS tg Doss ede s en 25 7,822,950 15,867,567 
ig Li GE: RESINS ieee Ts Pes. & 2,226,000 891,000 
on, ER ee Oot Se 1,747,000 123,000 
BOMROOIING, G.c.canscaes cave —asaniecs 126,000 
Baltimore 76,000 99,000 
St. John, N. 2,262,000 342,000 

WOOR) WOON 5 occas exces 25 1 14, Vi ee 0 17, 448, 567 
Previous week C 14,982,940 
2 weeks ago 368, 25,323,053 
Gor, week, 1908. ..3...¢.< 455 iti 132, 550 29, 902,571 


Comparative summary of aggregate exports in Ibs., 
‘om Noy. 1, 1923, to April 5, 1924. 


1923-1924. 1922-1923. Increase Decrease 
Pork, lbs... 5,067,600 ii 5 a 111,200 
Bacon an a 
Hams, Ibs.424,048,875 353,162,100 70,886,775 ...... 
Lard, Ibs.. -442,951,202 424,572,824 18,878,875 ...... 
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Meat Production and Consumption Statistics 


Meat and livestock production and consumption statistics for February, 1924, with compari- 
sons, are compiled by the U. S. Bureau of. Agricultural Economics as follows: 






























CATTLE, CALVES, BEEF AND VEAL 
——-- February————-—_ ———_————_January-February —— 
3- year 3-year 
average!, 1923. 1924 average}, 1923. 1924. 
a ~~~ lean gn 576,347 633,710 «669,051 ~—=«1,268,389 —«-1,378,819 —+1, 481,510 

Calvi es RO ee ee peer 276,583 296,698 345,593 583,887 648,080 718,452 
Avera i g 

Cattle, re sie ces petit pena sead 990.36 973.54 966.46 992.78 2976.60 2966.20 

CR, TUR aisicevig Gece ee cc cssecdes 158.54 162.67 1062.63 162.97 2165.54 2169.72 
Average e ts a 

Cattle, ‘1 qt age —_ Paka teeny a 538.32 533.53 521.35 536.72 2531.28 *517.44 

Calves, Ibs. EE ee eR ee 93.37 96.69 92.96 94.57 298.10 998.35 
= sin vias e - * | 810,212,698 338,103,296 348,809,739 680,129,140 _ 732,295,761 766,031,809 

SEES, i ee ee .25,836,652 28,687,730 32,126,325 55,344,546 63,657,267 70,806,718 
eo i f tl 

7 m as J 
, gS a eager 90,253,000 89,272,000 79,944,000 91,884,000 790,538,000 381,464,000 
Cured beef, Ibs........cccccececs 21,514,000 ry 841,000 22,711,000 21,312,000 724,646,000 *22,652,000 
End of month— s ? . aides 
Wee. BOGE, Wim.e cccccccsccccces 84,597,000 75,604,000 74,812,000 87,425,000 782,438,000 °77,378,000 
Cured Deek.- TS... .cccccccsccecs 22,330,000 24,987,000 23,062,000 21,922,000 724,914,000 22,886,000 
Exports :* 

Fresh beef and veal, Ibs......... 1,027,997 385,811 342,504 3,347,461 743,051 628,665 

COPOG BOGE, TBGis oc cbs siseccssweses 1,910,275 1,928,746 1,604,653 3,475,340 3,133,572 2,805,251 

CONG BOSE, TOR ccc cacecccesd 722,891 252,848 105,811 1,013,418 421,141 446,548 

Oleo oil = esas eee 8,924,167 8,043,336 7,482,302 456 18,251,680 14,484,881 

pT Perr oe ee 1,309,024 1,319,917 2,618,424 2,787,485 4,178,248 
Imports: 

Fresh .beef and veal, Ibs........... 756,345 565,059 1,181,977 2,692,600 1,233,606 2,247,040 
Receipts, cattle and calves*......... 1,344,351 1,426,921 1,456,700 3,060,574 3,303,364 31344, 722 
Stocker and feeder shipments*...... 206,341 210,041 169,996 445,764 490,822 412,683 
oo ee ee ere ie Cie “GUE kee hccecs —— Waeeensse . — a0 eeectsic 
Prices per 100 pounds: con 
Cattle, average cost for slaughter. . $6.55 $6.89 $6.67 $6.88 236.74 *$6.60 
Calves, average cost for slaughter. $9.40 $9.34 $9.45 $9.43 2$8.92 2$8.87 

At  Chicago— 

Cattle, good steers .......60005 $9.18 $9.80 $10.42 $9.41 $10.05 #$10.48 
Wi ONIN is ots cna caenan cs caee $10.27 $10.63 $9.82 $10.13 *$10.36 339.99 
At eastern markets— 
Beef carcasses good grade........ $13.80 $14.06 $15.10 $14.39 2$14.26 2$15.51 
Veal carcasses good grade...... $19.00 $18.07 $19.38 $19.65 2$18.10 9$19.35 
HOGS, PORK AND PORK PRODUCTS. 
Inspected slaughter, hogs............ 3,836,390 4,230,575 5,006,290 8,325,068 9,364,604 10, ptt oes 
Average live weight, lbs...:......... 225.91 227. 220.80 226.10 2227.46 8.96 
Average dressed weight, Ibs......... 174.95 177.87 169.24 174.70 2177.33 M6. 58 
Total dressed weight, (carcass), lbs. . 672,033,561 752,492,375 847,264,520 1,455,790,414 1,660,137,362 1,828,057,793 
Lard per 100 Ibs. live weight, Ibs... 16.41 16.76 17.21 16.08 716,52 717.14 
Storage: 

Beginning of month— 

BE WHER. “Tiles cs ccesecaseeve 114,171,000 120,196,000 164,491,000 93,331,000 296,237,000 2145,604,000 
Cured pork, Ibs................. 500,381,000 568,728,000 636,399,000 467,210,000 2533,480,000 %609,275,000 
MN MI faulets k)os6/s'e:sichs ance saWio-g 67,006,000 56,266,000 54,130,000 59,447,000 752,537, 951,735,000 
End of month— 
Fresh pork, Ibs... . 149,828,000 154,377,000 131,999,000 7137,286,000 %181,960,000 
Cured pork, lb 2572 ,934,000 629,303,000 536,658,000 7599,016,000 °657,601,000 
ME MN scene bc csi yecuceeaw 79,363,000 59,101,000 73,184,000 757,684,000  %61,344,000 
— 0, 791 10,390,878 

RN OE UR, boc did sen cicea wees 3,771,866 3,831,715 12,311,195 10,383,7 . 390,87 

Cured Tork, Ibs. 59,2 58 68,350,900 84,109,330 123,688,840 146, 590,444 165,931,142 

Canned pork, Ibs. 159,348 86,803 353,953 282,648 217,655 479,322 

errr rer re 707,063 603,080 1,108,893 1,474,092 1,481,629 2,144,679 

DN Site co ew Savoie S$ ¥e 4 bon oe 88,108,884 91,535,927 102,396,223 176,583,945 202,692,940 238,550,081 
Imports: > 

"fresh NE MD oC cdclcteue caw ces <6 62,336 42,780 a 389 159,936 208,148 
Receipts of hogst.............ssee0. 4,037,831 4,491,837 334,870 8,799,223 9, 11,587,593 
Stocker and feeder shipments‘...... 58,8938 63,697 "46,984 104,411 97,016 
Hogs on farms Hd Diedetkuces’ + Giawnesee CR tar eee GENO lk kkcanees ~ Seccccese 8 ©6— Seesecace 
Prices per 100 poun 7 

Average cost for a vias awe% $9.06 $8.22 $7.07 $8.81 2$8.28 

At Chie: a — 

Live — medium weight...... $9.18 $8.14 $7.14 $8.90 2$8.25 
stern markets— 
on ook loins, 10-14 Ibs....... $17.00 $14.88 $13.27 $17.63 °$15.13 
Shoulders, skinned ............. $14.10 $13.08 $9.93 $14.25 $13.18 
OS eee $13.04 $11.72 $8.80 $12.77 2$11.52 
Butts, Boston style ............ $16.32 $15.16 $12.40 $16.56 2$15.16 
Bacon, breakfast ............+- $27,25 $26.17 $19. 87 27.18 2$26.55 
Hams, smoked, 10-12 Ibs....... $24.98 $20.63 $20. 15 $23.97 2$20.74 
TEE, CEOMOBE .cccccccccccccsccs $12.97 $12.62 $12.27 $12.81 2$12.59 
SHEEP, LAMB AND MUTTON 

Inspected slaughter, sheep and lambs 856,778 836.478 911,988 1,871,406 1.097 008 1 = 

Sot woeilshts, 106. ..0..sc000 87.08 88.19 85.40 86.72 287.9% 3 6 

Averanxe pl weight, WDB. ccsccce 40.65 41.64 39.69 40.70 241.66 239.49 

Total dressed weight (carcass), Ibs.. 34,846,042 34,880,756 36,196,804 76,232,119 77,405,023 78,751,607 


Storage fresh lamb and mutton: 
3eginning of month, Ibs........... <9,0=« 
Bnd of month, Ibs.......ccescceees Sey 

Exports, fresh lamb and mutton’... 

Imports, fresh lamb and mutton, Ibs. 

Receipts OF Sheet. ...cccvccccccccee 

Stocker and feeder shipments*...... 

Sheep on farms January 1.......... 

Prices per 100 pounds: 

Average cost for slaughter........ 


At Chicago— 








Lambs, 84 Ibs. down, medium to 
WU nis cvecescccscece err $12.37 
Sheep, medium to choice......... $6.78 
At eastern market— 
Lamb carcasses, good grade.... $22.92 
Mutton, good grade............ $14.18 
11921, 1922, and 1928. “Average, not total. 





5,980,000 
5,758,000 
247.946 
887,778 
1,365,985 


27,829,000 25,251,000 22, 
25,984,000 25,869,000 32, 
7 474,795 
1,994,607 
3,001,901 


211,365 
92,259 
3,109, 757 





169,012 106,215 "980/468 340,022 255,336 
37,223,000 38, 361, “000 a atk. et wedietee i eee eae ae 
$12.50 $13.59 $11.09 $12.58 2$12.58 
$14.24 $14.37 $12.34 $14.15 2$13.66 
$7.90 $8.43 $6.67 2$7.76 287.92 
$23.16 $23.65 $23.97 2823.84 2$22.94 
$14.73 $17.62 $14.39 $14.74 2$16.58 


SIncluding re-exports. ‘Public Stockyards 








DANISH HOG SLAUGHTERS. 
Danish pig killings in 1923 reached 
highest point in history, 


Department of Agriculture. A_ total 


3,414,349 hogs were slaughtered last year 


as compared with 2,215,423 in 1922, 


says the U. 


an average of 2,503,023 in the years 1911- 


the 1914. About 2,800,000 of this number 
S. were slaughtered in cooperative plants. 
of The heaviest killings occurred in May, 


October and November, and the lightest 


and in February and April. 
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Successful Dry Rendering 


AST week on this page we made some pretty positive statements re- 
garding the use of Dry Rendering Equipment. 

In order to make it clear that we were not merely expressing our in- 

dividual opinion, let us cite a few cases of actual users and the way they 


have placed their orders. 


A AND COMPANY. 


Te Two 5’x12’ Melters. 

Sume-35, BBES....+~- 2% Two 5’x12’ Melters. 

Ame; B, BRE. 66.2 620% One 5’x12’ Melter. 

Mar; 18, 1924. .......... One 5’x12’ Melter. 
B AND COMPANY. 

em, 9, SORE... 5... 28 Two 5’x9’ Melters. 

pony SD, SOR8. 5.55. 5.2 Three 5’x9’ Melters. 


C AND COMPANY 


ee |. ee ere One 4’x7’ Melter. 

oa ) ES |) 2 Jae epee, = One 4’x7’ Melter. 
D AND COMPANY. 

pe | Ae |) ere Six 5’x9’ Melters. 
E AND COMPANY. 

VT oe | | er One 5’x10’ Melter. 
ee One 5’x16’ Melter. 
F AND COMPANY 
ge | | ae Two 5’x16’ Melters. 
at Se One 5’x16’ Melter. 
Biny BO. ROes.. . soca One 5’x16’ Melter. 
Bent; 2B, 1928........ Four 5’x 9’ Melters. 
Rept. 28. 1923....... Three 4’6”x8’ Melters. 
A Be | eee Two 5’x16’ Melters. 
Feb. 29, 1924..........Six 4’x12’ Melters. 
Pe) Pee Two 4’x12’ Melters. 
G AND COMPANY 
pT ee | ee - e Five 5’x9’ Melters. 
H AND COMPANY 
ts We Bea sons sauna Two 5’x9’ Melters. 
I AND COMPANY. 
pe ee re Five 5’x9’ Melters. 
J AND COMPANY. 

Pe eee Two 4’x7’ Melters. 


K, L, M, ete. 


There are dozens of them who have 
ordered one or two each of various sizes. 
The list is entirely too long to be given 
here, but enough is shown to satisfy any 
reasonable minded man that Dry Rendering 
is a success. 








¢¢ A H”, someone will say, “If you 

have such a list why don’t you 
tell us the real names?” The names are 
left off for the reason that no packer 
cares to have such details of his busi- 
ness published broad-cast. The list, 
however, is open to inspection by any- 
one interested in seeing it. Just ask one 
of our sales engineers or write us. 


| ian main point is—we want you to 

know that a very large number of 
Packers and Renderers are not waiting 
to see what will be developed next year. 


O one living to-day will see the final 

perfection beyond all possibility of 

improvement in any man-made device 
now in existence. 


OW is the time to adopt the most 
modern methods and improve the 
service to your customers, improve the 
quality of your product, reduce your 
operating costs.and increase your prof- 
its. You cannot afford to wait. 


Order Your Dry Rendering 
E.quipment N OW 





April 12, 1924. 





THE MECHANICAL MANUFACTURING COMPANY 


“If It’s for the Packinghouse—We Make It” Pershing Road and Loomis St., CHICAGO, ILL. 














24. 





teeth 





April 12, 1924. 
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TALLOW, STEARINE, GREASE AND SOAP 


YALLOW—The market for tallow the 
past week has been quiet and about steady, 
with no particular change in prices as far 
as round lots were concerned, although at 
New York sales of small lots of extra 
were reported at 75c compared with the 
last sales at 7!%4c delivered, for round lots. 
Offerings were fairly liberal, and demand 
generally was slow. 


The weakness in the tallow market was 
partly attributed to cutting of prices of 
soaps by manufacturers, but nevertheless 
there were some who felt that the market 
was developing a better tone, and that the 
worst has been witnessed. In the west 
the market was about unchanged, with a 
little better undertone reported at Chi- 


cago. 

At the London auction on April 9th, 
665 casks were offered, and only 54 sold, 
mutton tallow selling at 47@49s, beef at 
45s@46s 6d, and good mixed at 45s, with 
mutton and beef unchanged and good 
mixed unchanged to 6d lower. At Liver- 
pool the market was unchanged for the 
week, with fine at 46s 3d, and good mixed 
at 44s 3d. 

At New York special loose was 7%@ 
7¥4C, extra at 734@7¥c, and edible at 
8%c. At Chicago prime packer was 7% 
O7%e, fancy 8c, and edible 8@8%c. 

STEARINE—The market in the east 
continued quite firm, and sales were re- 
ported at 95éc at New York for oleo, with 
that figure bid, and output well sold up. 
At Chicago the market was steady, with 
oleo quoted at 9™%{c. 

OLEO OIL—The market was quiet and 
about steady with extra New York quoted 
at 12%c, medium 103%c, lower grades 
ps At Chicago extra was quoted at 

Wc. 





SEE PAGE 45 FOR LATER MARKETS, 





LARD OIL--The market has been 
barely steady, with demand limited owing 
to the action in raw material. At New 
York edible was quoted at 14%4c, extra 
No. 1 at 1134c, No. 1 at 11%c, and No. 
2 at. 10%c. 

NEATSFOOT OIL—The market has 
been dull and about steady, with pure 
New York quoted at 1434c, extra at 1134c 
No. 1 at 10c, and cold pressed at 17c. 

GREASES—The market the past week 
has been rather quiet and slightly easier, 
with consumers waiching the tallow de- 
velopments. Heaviness in cocoanut oil 
continues a factor. Sales of choice white 


A Big Difference 


One large Packing Company 
which has been using Bannon 
Separators in their five plants 
for over three years used to 
get over 10% of grease in the 
tankage. Since using Bannon 
Separators, the average 
grease content of the tankage 
is less than 6';%. Figure up 
what saving this means ina 
single year. 
Full particulars from 


The Bannon Company 


32 Illinois Street 
BUFFALO, N. Y. 














WEEKLY REVIEW 


for export were reported at 8c, a de- 
cline of 4c from last week. 

At Chicago the market was steady with 
the undertone better, with a few tanks of 
choice white sold to the domestic trade. 
At New York yellow and choice. house 
were quoted at 64(@634c, A White at 7%c, 
B White at 7c and choice white at 8%c. 
At Chicago brown was 6%c, yellow 64@ 
6%c, A White 7%c, B White 7c, and 
choice White 73c. 


Tallow and Grease Prospects. 

Informa.ion from all sources indicates 
that production in tallows and greases is 
far and away below what it should be, at- 
tributable in large measure to the lean 
condition of animals being killed. 

Renderers are not making a profit on 
dead animals, and tallows and greases and 
fertilizer materials are not in demand, and 
consequently are not. bringing prices 
commensurate with productior costs. 

If this condition is as stated, together 
with the fact that soapmakers are only 
buying material from hand to mouth, it 
should have a tendency to increase buy- 
ers’ and sellers’ confidence and strengthen 
the raw material market. 


EASTERN FERTILIZER MARKETS. 
(Special Report to The National Provisioner) 


New York, April 9, 1924—A few cars 
of ground tankage have been sold around 
New York at prices ranging from $2.65 
& 10c to $2.75 & 10c and unground tank- 
age has been sold under $2.25 & 10c and 
the demand is very limited. 

Quite a few cars of dried blood are on 
the market which are being offered at de- 
clining prices with no buyers. 

Cracklings have been moving to some 
extent but there has been very little 
change in prices and no advance is looked 
or. 

Nitrate of soda has been very much in 
demand and spot stocks are exhausted at 
New York, Philadelphia and Baltimore 
and the price for April delivery is $2.60 
ex. vessel and it is being sold freely at 
that figure. 

sae 


LARD AND: GREASE EXPORTS. 

Exports of lard from New York, April 1 
to April 9, were 18,347,764 lbs.; tallow, 
292,000 Ibs.; greases, 2,056,800 Ibs. and 


stearine, none. 





Packinghouse By-Products Markets 


Blood. 


Chicago, April 10, 1924. 
The blood market is very quiet. Prices 
are too high for buyers in view of the low 
tankage markets. 


Unit ammonia. 
NR ccc oat ba aneds. teh <tapeeceuecewan 2. i 
Crashed end Gnground: 2.06. cccecccccces 2.70@2.80 


Digester Hog Tankage Materials. 


A little trading has developed in this 
market at $2.15@2.25 


Unit Ammonia. 


Ground, 10 to 12%, ammonia ............ $2.35@2. 45 
Unground, 10 to 12%, ammonia........ 2. Lyn? cy 25 
Unground, 7 to 9%, ammonia............ 5@1. ‘90 


Fertilizer Tankage Materials. 


The fertilizer tankage materials is about 
unchanged. 
Unit ammonia. 


High grade, ground, 10-11%, ammonia. 
Lower grade, ground, 6-9%, ammonia... 
Medium to high grade, unground wees 





it 
2.25 
0.00 


Low grade and country rend., unground.. 
SE EE oR dace ase dn ccccle wa weak sas Cakes 2. 15@ 
Grinding hoofs, pigs toes, dry .......... 28.00@3 


Bone Meals. 


The bone meal market is quiet. Ma- 
terial is offered at under production cost. 


Per ton. 
SN BONN ME 5 goss Vows kc wwe eg weecees $23.00@25.00 
ORENEG, BOO 6 dies seccecusenenceass 17.00@19.00 
Btoamed, ungrownd .....ccsscsccccscsecce 13.00@15.00 


Cracklings. 


The cracklings market is quiet. It is a 
little stronger in the east, but that con- 
dition has not yet been reflected here. 

Per ton. 


Pork, according to grease and quality. .$32.50@42.50 
Beef, according to grease and quality.... 20.00@27.50 


Bones, Horns and Hoofs. 


This market is steady with that of last 
week. 
so Pacer ll, 
OR ee ice tee 00.00@150. 
OE bk See 
SRST 
Hoofs. unassorted 
Round shin bones, unassorted ........ 55.00@ 65, 
Flat shin bones, unassorted .......... 40.00@ 45 
Thigh bones, unassorted .............. 45.00@ 50. 


Glue and Gelatin Stock. 


Jaws, skulis and knuckles are quoted at 
$32.50. Junk bones at $25.00@26.00. 





Per ton. 
A i De a a ca og ta id Sire $28.00@ 29.50 
TUE TO GRIM BEEING oa o ceccccccccdcces 60. 70.00 
Rejected manufacturing bones .......... 38.00@40.00 
Horn piths .........-eseeeeeeeseeseeeees 20,00@22.00 
Cattle jaws, skulls and —* pisceues 30.00@ 33.00 
Junk and hotel kitchen bones.......... i 25. 
Sinews, pizzles and hide trimmings Peesae 17.00@19.00 
Animal Hair. 
The hog hair market continues rather 
quiet. A little trading has developed at 
1, 


summer coil dried. 
delivered, Chi- 


2%c shipping point, 
Recent quotations follow, 
cago basis: 


Field and coil dried, Ib ................ 2 @2%e 
Cs Ue a Sein des nesawresivege ges 54 @6kec 
ae eee eee .. 6 @ Be 
Cattle switches (110 for 100) each.. 2 @ 3¢ 
FROEEOG COINS, COON 2. cccicccccaccccces Aeste 
Horse mane hair, green, Ib......... 8144 @9e 





Unwashed dry horse mane hair, Ib....... : 458 @e. 


Pig Skin Strips. 

There is little demand for pig skin 
strips. Sellers have asked Sc per Ib., 
basis Chicago, while buyers are offering 
around 4c for No. 1 tanning grades, and 
a little trading has developed at 3@3%c 
for Nos. 2 and 3 





F. C. ROGERS 


BROKER 
Provisions 








Philadelphia Office: 
267 North Front Street 
Trenton, N. J. 
Frost-Richie Building 
State & Warren Streets 
New York Office: 
431 West 14th Street 

















THE NATIONAL PROVISIONER 


What’s The Matter with Cotton Oil? 


An Attempt to Get at the Actual Causes 
of the Decline of a Great Industry 


I1I—Hedging 


THE NATIONAL PRO- 
VISIONER has called attention to conditions 


In recent issues 
in the cottonseed products field, and re- 
peated the question on every lip, “What's 
the matter with the cotton oil industry?” 

Many 


given 


superficial reasons have been 


for the existing situation, but no 
one has cared to teil the truth in print. 

The South 
ton oil business seems to be 
legs.” Why? 


In the first of a series of articles an- 


is prosperous, but the cot- 


“on its last 


swering this question (in THE NATIONAL 
PROVISIONER Of March 15) a student of the 
“SEED” as the seat of the 
The policy of the mills in buy- 


situation gave 
trouble. 
ing seed was analyzed and criticized, and 


some serious abuses and mistakes were 


described. 
The second article dealt with methods 
of the mills in handling the crude oil. 
The third chapter in the discussion deals 


with “hedging,” and the writer goes very 


fully into the proposition as follows: 
Hedging 


Hedging in cottonseed oil is looked 
upon in too many cases as a joke, and 
that is the reason the industry finds itself 
in the unsatisfactory condiiion that it is in 
today. 

Hedging operations are “protection and 
insurance’ for the hedger, and that is 
what future markets are for. The markets 
are hedging places to insure moderate 
profits and to prevent large losses. 

Failure after failure has been the ex- 
perience of the cotton oil trade, because 
of insufficient use of the available market- 
ing facilities, especially for hedging pro- 
tection. And unless there is an awaken- 
ing on the part of the mills, and a change 
in their present methods, these failures are 
going to continue. 

Why a Mill Must Hedge. 

There is no mill that can go on in busi- 
ness in a commodity like cottonseed oil 
that has so many competitors, that influ- 
ence the price from day to day, and keep 
its head above water, unless that mill 
hedges and protecis itself. 

The mills that do not use the market for 
hedging purposes are carrying on their 
business in a hazardous speculative way 
that the banks should look upon with con- 
cern. The ultimate resuli is and will be, 
as experience has shown in the past, that 
the trade will drift into the hands of a 
few concerns. 

The mills have been speculating—al- 
though perhaps they did not know it— 
and have been the loser. Now let them 
try hedging operations for a change, and 
find out for themselves if that is not the 
be tter Way 


to operate 


Taking Chances of Loss. 


Throughout the South 


today there are 
numerous cases where crude oil is being 
unhedged, and where chances are being 
taken upon losses or profits, depending 
upon price fluctuations in the market from 
now on. On the other hand, if the crude 
holdings of the mills had been hedged 
some time ago, it would make little or no 


difference to the mills what happened in 
the future market from day to day. 

It is argued from time to time that the 
market is not broad enough for hedging 
purposes, but this is not true. There are 
two of the largest refiners in the trade who 
hedged freely and in a very large way. 
These interests have little or no difficulty 
in hedging; so why should anyone else? 

The more the market is used for hedg- 
ing purposes, the broader the trade in the 
future market will be, and the more easily 
can hedges be placed and removed. It 
appears as though there is too much theor- 
izing as to how much hedging the market 
will take, and too little actual hedging 
operations. 


What Hedging Really Is. 

Hedging in cotton oil is the selling—by 
one who owns oil in the shape of seed, 
crude or refined oil—of P. S. Y. contracts 
in the future market for delivery at some 
future date, some specified month. At 
all times eight months are traded in in 
the future market, so that the hedger may 
sell the nearbys or the distant positions 
as he sees fit. 

The oil future market has a more im- 
portant place in the cotton oil trade than 
is generally admitted, and the market 
could not function properly without hedg- 
ing operations. 

There are two classes of hedgers—-those 
who sell futures against seed, crude, and 
refined oil; and those who buy futures 
against sales of cash oil to consumers. 


Where the Public Comes In. 


In between those hedges comes the 
public. The latter’s operations serve an 
economic purpose, for it gives breadth to 
the market, without which hedging in 
volume would be impossible and unsatis- 
factory. 

Without a future market the producer of 
oil would be forced to carry the bulk of 
his crop, and market it gradually or sell 
it at a price that would induce others to 
carry the load. 


The chief purpose of hedging sales for 


future delivery, and purchases of future 
contracts against sales of cash oil for 
future delivery, is to insure a moderate 
profit which might not be lost through 
price fluctuations. 
How Delivery Is Made. 

While every sale or purchase in the 

future market is a contract to deliver the 


oil, or to take delivery, a very small pro- 
portion of the oil traded in is actually de- 
livered in the market. 

Delivery is made of the crude or re- 
fined oil on contract to individuals outside 
of the market. Or in other words, a com- 
mercial transaction is made and the hedge 
is bought back by the hedge seller in the 
market, or the hedge sold out by the hedge 
buyer on receipt of the actual oil as the 
case may be. 

Frequently however, oil is delivered on 
contract in the market to speculators, dis- 
tributors, refiners or other users, and in 
the past has been taken by exporters be- 
fore ihe protective tariff killed the export 
business in cotton oil. 

Buyers and Sellers of Hedges. 

The natural sellers of hedges should be 
seed buyers, mills against seed purchases 
and refined oil holdings. 

Those who buy hedges are distributors, 
cash handlers, consumers and at times ex- 
porters. 

In between these interests works the 
pit scalper, spreaders and the public—and 
the latter are usually found operating on 


April 12, 1924. 


both sides of the market; 


that is, buying 
and selling. 


Seasons to Hedge. 

Hedging operations should be the heavi- 
est during the first four or five months of 
the season, when the bulk of the seed 
moves towards the mill to be crushed. 
Hedging operations should continue in 
fair volume after that time, when crude 
oil moves from the mills into refiners’ 
hands, and ordinarily refiners hedge their 
crude purchases to a considerable extent. 

As the mill sells their crude they should 
buy back their hedge, when the refiner is 
selling hedges against the crude purchase 
from the mills. 


Description of Operation. 

Hedging operations are not a difficult 
problem if handled properly. At the be- 
ginning of the season a mill buys, we will 
say, 1,000 tons of seed, or the equivalent 
of about 700 bbls. of oil. 

That mill should :mmediately sell 700 
bbls. of future contracts as a hedge against 
the seed purchase, and thereby make an 
actual cash transaction instead of a spec- 
ulation. The mill still owns the seed, but 
has the oil sold which it will get from 
the seed. 

Price fluctuations thereafter are of but 
little interest to the mill, IF THE SEED 
HAS BEEN BOUGHT AT A PROFIT- 
ABLE LEVEL. 

Should the future market advance, crude 
oil will follow, while should the future 
market decline crude would most likely 
go lower, so that the mill will gain 
nothing by advances nor lose anything by 
declines. 


Oil Deliveries Not Required. 

The mills do not have to deliver the 
oil in the market on a sale of future con- 
tracts or its hedge. This hedge was made 
in the nature of protection or insurance, 
so that when the crude is made and sold 
to a refiner, or to anyone else, the mill 
orders its broker to buy in say 700 bbls. 
of December oil contracts, at a stipulated 
price or at the market, thereby closing 
its contract in general. 

The hedge may be bought back at a 
higher figure than it was sold at, showing 
a loss, but the crude oil had also ad- 
vanced, offsetting the loss in the hedge. 
Or the hedge might have been bought 
back below what it was sold at, and the 
crude declined thereby offsetting the 
profits on the hed-e. 


Some Do It, Why Not Others? 

Therefore the mill neither loses or gains 
as a result of the price changes in the 
market, but is insured a moderate profit. 
The seed had been bought, the hedge sold, 
the crude made and sold, the hedge bought 
back—without a speculative chance or a 
risk throughout. 

The larger mills and refiners are forced 
to use the hedging market when buying 
seed or crude oil, to protect themselves 
against price changes. And there is no 
reason why the little mills—and, in fact, 
no reason why any mill—should not hedge 
for protection. Hedging has a direct in- 
fluence on the industry, in that bank loans 
on oil or seed hedges should be more 
readily obtainable almost to its market 
value. 


Illustration In Cotton and Grain. 


As an indication of the necessity of 
hedging, look at the fluctuations in cot- 
ton, and ask yourself where the spot cot- 
ton man or the cotton mill would come off 
without a place to hedge their purchases 
and sales. Take a look at the grain mar- 
kets, and again ask if marketing of those 
great crops could be carried on without 
hedging by the actual cash handlers. The 
same is true in sugar and in coffee. 

Then ask yourself why it is that the 
cotton oil industry feels that it can get 
along without hedging protection. 


(Continued on page 43.) 
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VEGETABLE OILS 


WEEKLY REVIEW 


THE NATIONAL PROVISIONER is Official Organ of the Interstate Cottonseed Crushers’ Association, the Texas Cottonseed 


Crushers’ Association, South Carolina Cottonseed Crushers’ 


Association, the Georgia Cottonseed Crushers’ 


Association and the Mississippi Cottonseed Crushers’ Association. 


Market Irregular—Undertone Stronger— 
Futures Operations Moderate —Cash 
Trade Better—Crude Tight—Sentiment 
Mixed. 


The cottonseed oil futures market on 
the New York Produce Exchange the 
past week has been moderately active and 
irregular, but the undertone has been dis- 
tinctly firm. Prices, after rallying about 
.80 from the lows of the season, developed 
more irregularity as sentiment became 
more mixed on the advance, due to the 
lagging tendency in lard. 

The situation, as a whole, continued 
rather complicated. But with the south 
stubbornly holding crude oil, and with 
crude above a favorable hedging basis 
with the entire list, there was no disposi- 
tion to press the market, except on the 
advances. The greater part of the selling 
was of a professional character, although 
quite a little commission house profit 
taking was on at times. A good many 
of the ring traders were buying on the 
breaks and getting out on the rallies, while 
some of the houses that last week were 
friendly to the market, reversed their at- 
titude owing to the unsatisfactory com- 
peting basis for compound, and due to 


reports of pure lard seriously under-sell- 
ing compound. 


Technical Position Weakened. 


The technical position of the market 
was undoubtedly weakened by the rapid 
advance, as it eliminated quite a few of 
the shorts. While outside buying at 
times was a little broader, the outside 
orders carried ten- or fifteen-point stops 
with them, and many times on the re- 
actions these  stop-loss orders were 
caught, and added to the pressure against 
values. 

The sharp advance in cotton helped the 
oil market considerably, and more than 
offset the weakness in lard, but the fact 
remains that May lard dropped from a 
premium of around 150 points over May 
oil to around 50 points over, and this 
tended to create the belief that consump- 
tion of oil, as a result, would suffer to 
some extent. As a matter of fact, cash 
business in oil continued quite good the 
past week, and because this demand did 
not show up in all quarters, there was a 
tendency to question the reports. 

Refiners, however, stated that since the 
beginning of April, cash demand has been 
better, and these reports have been borne 
out, to a great extent, by a better inquiry 
for store oil at New York and a reduction 
in store oil stocks at this point. Store 
holders reported sales of from one hun- 
dred to several hundred barrels daily, and 
it was estimated that the store stocks 


at New York have been reduced to about 
7,000 bbls., the smallest, by several thous- 
and barrels, since last October. 

Store Oil Cleaned Up. 

In fact the store oil at New York has 
been practically cleaned up, in that there 
is one holding of about five thousand bar- 
rels, which, it is claimed, is hedged in the 
May delivery, and upon which delivery is 
expected by the ring crowd, although in 
quarters in a position to know, it is hinted 
that the bulk of this oil will be readily 
taken care of. Should cash business con- 
tinue during the balance of April as it did 
for the first ten days, there is but little 
doubt but what April consumption will 
show up very well. 

It is estimated that there is still an open 
interest of some 50,- to 60,000 bbls. in 
the May delivery, with refiners the prin- 
cipal shorts. Fair deliveries on contracts 
are more than a possibility, as the differ- 
ence between May and July at one time 
narrowed to thirty points, but the extent 
of the deliveries depends upon the action 
of the difference between now and de- 
livery day. It is rather generally felt 
that the May will again go to around .50 
under July, at which difference it is be- 
lieved that the refiners will switch prac- 
tically all of their hedges to the July or 
later positions. 

In some quarters it is argued that the 
technical position of the market is as 
weak as it has been at any time the past 
year. It is contended that the refiners are 








We OUTAIKED FRO Ay 
SUVA DEANS. & 


“toey goo 





ASPEGREN & CO., INC. 


Produce Exchange Building 
NEW YORK CITY 


DISTRIBUTORS 






"ik APureVegetable ~ 
Shortening \ 


FLUEFO 


P5S V8. Oar OFF, 


Aspegren&Co. ie 





AGENTS 
IN 
PRINCIPAL EASTERN CITIES 





SELLING AGENTS FOR 


The Portsmouth Cotton Oil Refining Corp., Portsmouth, Va. 
The Gulf & Valley Cotton Oil Co., Ltd., New Orleans, La. 
The International Vegetable Oil Co., Savannah, Ga. 

















42 


THE NATIONAL. PROVISIONER 





The distinctive features are: 
Exceptional Purity 


200 FIFTH AVENUE - 





To remove objectionable color and odor from your product 
USE 





THE PURE CARBON FOR PURE PRODUCTS 


Great Capacity for Absorbing Impurities 

High Decolorizing Activity 

Marked Efficiency for Improving Odor and Flaver 
Remarkable Filtering Properties 


Write us for further particulars 


INDUSTRIAL CHEMICAL COMPANY 


~ NEW YORK 








still heavily short May, July, August and 
September, and that unless cash demand 
is sufficient to force them to lift these 
hedges, delivery of the oil will be made, 
on contracts. There is no denying the 
fact that the refiners are carrying con- 
siderable oil, the bulk of which is hedged, 
and the fact that the refiners are short 
contracts against cash oil. 

Nevertheless there is going to be some 
cash business between now and the end 
of the season, which is going to force the 
buying in, at least, of some of these 
hedges, and it is this knowledge of the 
situation, with the fact that a speculative 
short interest exists, as well as a specu- 
lative long interest, that leads some to feel 
that higher prices are in store. It is quite 
true that thus far the refiners have been 
able to buy sufficient crude oil, against 
their cash business, to prevent the lifting 
of hedges from the market, but sooner 
or later the bulk of the crude oil will have 
been cleaned up, and when the refiner can 
no longer buy crude against his cash sales, 
he will be forced to cover his hedges in 
the market. 


Supply Not Burdensome. 

At the same time, there is no denying 
that the supply of oil in the country is 
not a very burdensome one. It must not 
be forgotten, either, that the refiner has 
to bridge the period from the end of the 
season to the middle of October, at least, 
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before new oil moves in volume. Unless 
a very comfortable carry-over is had at 
the end of the season, it ordinarily makes 
for a very tight cash situation, until stocks 
of new oil begin to fill up the holes, and 
stocks again start to accumulate. 

How much oil is needed for this period 
in between seasons depends entirely upon 
the demand, but the months of August, 
September and October, are ordinarily 
months of good distribution. It has been 
demonstrated, not only last season but the 
previous season as well, that when the 
carry-over falls below the 500,000 bbl. 
mark, there is danger of a tight position 
developing. Whether or not the carry- 
over will be less than 500,000 bbls. this 
year remains to be seen, but there is one 
thing certain—and that is that unless 
everything fails, and demand the balance 
of the crop year is below that of last year, 
no such carry-over will be had. 

In the Southeast and Valley crude was 
up to 87%@9c, in Texas 85%c bid, with 
very little coming out on the way up, al- 
though offerings around the nine-cent level 
were fairly free. The lard situation is the 
one obstacle to the market at present 
and the narrow difference has resulted in 
buying of lard against sales of oil. The 
Department of Agriculture placed the 
number of breeding sows on farms on 
April Ist at 11,751,000 or 89.2% of the 
previous year, showing a decrease of about 
1,292,000 sows. 


COTTONSEED OIL—Market transac- 
tions: 
Thursday, —— 3, 1924. 


—Closing— 
Sales. High ‘ow. Bid. Asked. 
Biits 2 ..w Gee see hae, ee ane 
Aor s cscsesecasske, 6acnicp oe eee Bee 
May. ......... 2700 993 987 991%a 992 
REL = abi WR ay 1000 a 1020 
Tulv.......... 4300 1035 1022 1033 a 1035 
‘Aug. ......... 300 1045 1045 1040 a 1045 
Sept. ......... 3500 1054 1043 1051 a 1054 
Cae a ees .... 1000 a 1020 
Nov. -... 200 925 925 925 a 950 
Total ‘sales, including switches, 13,200 
P. Crude S. E. 8% Sales. 
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Friday, Ane 6 4, 1924. 
ge— —Closing— 
Sales. High. low. Bid. Asked. 
genie : i 


ae BO AB. s:6-s 
Sa 3900 1012 995 1012 a 1014 
June.......... 100 1025 1025 1032 a 1040 
BER nt 5 aca 1130 1057 1037 re a 1058 
Aug... a 1068 
Sept. ... - 6000 1078 1056 1076 a 1078 
ERE 20 a 1030 
Nov.......... 100 940 940 m=. 940 
Total sales, including switches, 21,800 
P. Crude S. E. 855 Bid. 
Saturday, —- 5, 1924. 
ge— —Closing— 
Sales. ith ‘ion. Bid. Asked. 
LS ; . 1025 a 1075 
Eo ace 1020 a 1050 
a 2800 1030 1019 1029 a 1031 
Tmne. ... x... 0 1045 a 1060 
[oS Re 6400 1077 1065 1068 a 1070 
Aug. ......... 2000 1087 1084 1082 a 1085 
Sept.......... 3100 1099 1090 1090 a 1091 
Oct. ......... 300 1049 1035 1040 a 1048 
Nov. ......... 100 945 945 945 a 955 


Total sales, including switches, 16,500 P. 
Crude S. E. 875 Bid. 


Monday, April 7, 1924. 


—Range— —Closing— 
Sales. High. Low. Bid. Asked. 
SIE io Soka? we Ais aan te eee EO ae 
Eee ee ee ECS 
May.......... 3100 1020 1003 1006 a 1008 
WO oc gikiees. Gaels awe metas eD Ua toes 
July. ......... 9700 1059 1045 1048 a 1050 
TT a aa ee era a rs 
Sept. ......... 2900 1078 1068 1078 a 1071 
OC ERR oe 100 1030 1030 1020 a 1030 
LC ee D1 octet ame eae N 930 a 945 
Total sales, including switches, 16,800 
P. Crude S. E. 875 Sales. 
Tuesday, —* 8, 1924. 
gse— a OF 
Sales. ‘ign.’ Low. Bid. Asked. 
oC See : . 1015°a ; 
_ ean ... 1015 a 1050 
| ee 1700 1029 1004 1027 a 1028 
BMIDE. c osswid aos . 1040 a 1055 
Oe 6100 1062 1048 1061 a 1062 
Pcs cae oe 1065 a 1075 
oS ee ee 3100 1081 1069 — a 1082 
Se ae ee 035 a 1050 
NOY. ....- =e y By 980 
Total sales, including switches, 12,500 
P. Crude S. E. 875 Bid. 
Wednesday, April 9, 1924. 
—Range— —Closing— 
Sales. eves low. Bid. Asked. 
ae ee 1010 a 1050 
a ss aioe hoe ees 1010 a 1040 
May.......... 2000 1037 1030 1028 a 1031 
BODE. 6 sisocs scl seus wane conse 4 
July. ......... 7000 1070 1060 1059 a 1060 
ME. siisccs Seeeeoaoha meee 1063 a 1070 
Sept. ......... 1800 1089 1077 1075 a 1078 
CYC Ee ae .. 1025 a 1050 
Nov.......... 100 955 955 925 a 960 
Total sales, including switches, 12,900 
P. Crude S. E. 88714-9 
Thursday, April 10, 1924. 
—Range— —Closing— 
High. Low. Bid. Asked. 
LC ee Rang eee na yoo wisa.... 
Sa ran aes 1035 1030 re a 1033 
LS SO oe erat a 1055 
SIR er eee 1068 1065 1068 a 1066 
ee eer ec .. 1076 a 1078 
Sept 5 1089 1085 1085 a 1086 
Ce ee ee ee ee CO, 1036 a 1045 
Nov 936 a 950 





SEE PAGE 45 FOR LATER MARKETS. 





COCOANUT OIL—The market as a 
whole ruled quiet and about steady with 
business limited to small lots. In the 
east, demand was reported flat, but occa- 
sional sales were reported from the Pacific 
coast. 

At New York Ceylon in barrels was 
quoted at 94@9%c, tanks 84@8%c, tanks 
coast 8@8%c, Cochin barrels New York 
10@10%c, edible barrels New York 11@ 
11%c. 
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SOYA BEAN OIL—The market con-, 
tinued nominal, and without particular’ 
feature, due to small available supplies. 
At New York crude in barrels was 114@ 
12c. tanks New York 10%@10%c, edible 
barrels New York 121%4@13c; tanks, Pacific 
coast, 10@10%c. 

PEANUT OIL—This market was also 
a nominal affair with refined, barrels, New 
York quoted at 154@l16c. 


CORN OIL—A better demand was in 
evidence, and offerings were somewhat 
stronger, due the strength in cotton oil. 
Crude corn oil was 8%c f.o.b. western 
mills, an advance of 3%c. Demand for 
refined was reported moderate. Crude in 
barrels New York quoted at 10%@l1Ic, 
tanks Chicago 8%c, refined barrels New 
York 113%,@12c—cases $13.38. 


PALM OIL—An easier tone was in evi- 
dence, with demand slow, and offerings 
larger. At New York Lagos spot was 
714@7%c, shipment 7@7%c, Niger spot 
654@6%c—shipment 6%c. 

PALM KERNEL OIL—The market 
was dull and about steady with casks New 
York quoted at 9@9%c. 

SESAME OIL — Demand continued 
limited, and spot sesame New York was 
114%@11%c, with cotton oil relatively 
cheaper. Sesame for shipment from the 
other side was quoted at 1l0%@llc, de- 
livered New York. 

COTTONSEED OIL—Demand better 
and market fimer, with store stocks being 
reduced. Refined, P. S. Y. New York 
1034@11c; southeast—Valley crude 8K%@ 
9c; Texas 8X%c bid. 

> 


SOUTHERN MARKETS. 


New Orleans. 

(Special Wire to The National Provisioner.) 

New Orleans, La, April 10, 1924.— 
Crude strong and advancing; 9c freely bid 
for May and directions; offerings light. 
Refined more active, inquiries numerous. 
Thirty-six per cent meal, $39.75; 41% 
meal, $40.90; 43% meal, $42.40; loose hulls, 
$16.80; sacked hulls, $20.00, delivered New 
Orleans. 


Memphis. 
(Special Wire to The National Provisioner.) 
Memphis, Tenn., April 10, 1924.—Crude 
firm at 8%c, Valley; very little trading. 
Forty-one per cent protein meal, $39.00; 
loose hulls, $16.00; all markets quiet. 


Dallas. 
(Special Wire to The National Provisioner.) 
Dallas, Tex., April 10, 1924—Crude cot- 
tonseed oil, 854c bid; 834c asked, active; 
cracked cake and meal, $35.00 bid, $35.50 
asked; slab cake, $33.00, Texas common 
points; export demand slow Hulls, $10.00 
(12.00 on location; sacked hulls, $13.50; 
linters, first cut, 8Y44@ 10c; second cut, 4@ 
Se; mill run, 414@7 ce; quiet. 
aie ee 


JAN. MARGARINE STATISTICS. 


Following are the figures of actual pro- 
duction of margarine for the month of 
January, 1924, with comparisons, as re- 
ported by margarine manufacturers to the 
U. S. Department of Agriculture. 

The reports of the Bureau of Internal 
Revenue are estimates based on the value 
of stamps sold during the month and are 
not given in this report. 

UNCOLORED MARGARINE. 
Jan. 1924 Jan. 1923 
Ibs. lbs. 
Exclusively animal .......... 22,775 13,703 
Exclusively veg — rer. 31,606,286 9,392,720 
Animal and vegetat 2,250,531 10,513,029 
SLORED ‘MARG YARINE. 

Exclusively conan cawetN eel Saeaie ncaa 
Exclusively vegetable ......... 319,535 225,390 
Animal and vegetable........ 733,286 662,480 
_ 20,807,322 24,381,411 

There was an increase of 3,524,089 
pounds in January, 1924, over the cor- 
responding month a year ago, or about 
17%. 
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HEDGING IN COTTON OIL. 
(Continued from page 40.) 

The truth of the matter is that in cot- 
ton, grain, coffee, or sugar it is an ex- 
tremely rare happening to hear of a failure 
of a prominent cash handler or distributor, 
notwithstanding the fact that fluctuations 
in the commodities most of the time is 
greater than in cotton oil. 

While in the oil industry for the past 
two or three seasons it has become almost 
an everyday occurrence, generally speak- 
ing, to hear of one mill after another 
getting into a tight pinch. And it has now 
gone so far that two of the leading factors 
of the industry have been crippled, one 
eliminated entirely, and the other under- 
going reorganization. 

Hedging is insurance against loss in in- 
ventory, due to market fluctuations, and is 
as important as fire insurance. 

The exchanges of the world are the nat- 
ural development of world’s commerce, 
and without them big business would be 
impossible. They are of as vital import- 
ance as either finance or transportation. 
The study and proper use of them will 
stabilize an industry that now needs it 
very much. 

(EDITOR’S NOTE.—The next article in 
this series will deal with the future market.) 


CHEMICALS AND SOAP SUPPLIES. 
(Special Letter to The National Provisioner.) 

New York, April 9.—Latest quotations 
on chemicals and soapmakers’ supplies: 

Seventy-six per cent caustic soda, $3.76 
@$3.91 per cwt.; 98% powdered caustic 
soda, $4.16@$4.56 per cwt.; 58% carbon- 
ate of soda, $2.04@$2.19 per cwt. 

Clarified palm oil in casks of 2,000 Ibs., 
7Y%@7H%c l|bs.; olive oil foots, 10@10%c 
lb.; East India Cochin cocoanut oil, 14c 
lb.; Cochin grade cocoanut oil, domestic, 
1034@11c lb.; Ceylon grade cocoanut oil, 
10@10%c Ib. 

Prime summer yellow cottonseed oil, 
11@11%c lb.; soya bean oil. 12%@12%c 
lb.; linseed oil, 93@94c gallon; crude corn 
oil in barrels, llc lb.; peanut oil in bar- 
rels, New York, deordorized 16% lb.; pea- 
nut oil in tanks, fo.b. mills, 12c Ib. 

Extra tallow, f.o.b. seller’s plant, 7%4c 
lb.; dynamite gylcerine, nominal 16%c Ib.; 
saponified glycerine, nominal, 12%c Ib.; 
crude soap glycerine, nominal, 11@11%c 
Ib.; chemically pure glycerine, nominal. 
17c lb.; prime packers grease, nominal, 


654@6%4c Ib. 
2 eg— 
COTTON OIL EXPORTS LESS 


American exporters shipped only 71,- 
700 bbls. of cottonseed oil to foreign mar- 
kets during the first eight months of the 
present fiscal year (July 1, 1923 to Feb- 
ruary 29, 1924.) Shipments during the 
corresponding eight months of the previ- 
ous year totaled 126,300 bbls. Purchases 
by Denmark, the Netherlands, Norway, 
Canada, Argentina and Chile show the 
largest decrease. This decrease in exports 
is due to a large extent to the very high 
prices of cottonseed oil in European mar- 
kets and an abundant supply of oriental 
oils. 

Approximately 45,000 bbls. of the 
1923-24 shipments consisted of crude oil 
and the balance refined. In the previous 
eight months exports of crude oil totaled 
50,000 bbls. and of refined 75.000 bbls. 


Se 
COCOANUT OIL IMPORTS. 


Imports of cocoanut oil into the United 
States for the month of January, 1924, 
amounted to 10,827,385 Ibs., valued at 
$803,305. The total amount came from 
the Philippine Islands. 

ee 
COTTON SEED OIL EXPORTS. 


Exports of cottonseed oil from New 
York April 1 to April 9, 50 bbls. 
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PROPOSALS. 


PROPOSALS FOR INDIAN SUP- 
PLIES—Department of the Interior, Of- 
fice of Indian Affairs, Washington, D. C., 
March 15, 1924. Sealed proposals, plain- 
ly marked on the outside of the sealed en- 
velope: “Proposal for Groceries” (or other 
class of supplies, as the case may be) and 
addressed to the “Commissioner of In- 
dian Affairs, U. S. Indian Warehouse, 1749 
West Pershing Road, Chicago, IIl.,” will 
be received until 10 o’clock a. m., on each 
of the following dates and on the class of 
supplies specified, and then opened: Dry 
Goods, May 1, 1924; Underwear, hosiery, 
gloves, suspenders, hats and caps, May 6, 
1924; Notions, May 1, 1924; Groceries, 
May 3, 1924; Agricultural implements, 
wagons, etc., April 29, 1924; Schoolbooks, 
etc., May 7, 1924; Chinaware, etc., April 
28, 1924; Automobile supplies May 7, 1924. 
Similar proposals on Clothing and piece 
goods, addressed to the “Commissioner of 
Indian Affairs, Washington, D. C.,” will 
be received until 10 o’clock a. m., on April 
25, 1924, and then opened. Schedules cov- 


ering all necessary information for bid- 
ders will be furnished upon application to 
the Indian Office, Washington, D. C., or 
the U. S. Indian Warehouses at Chicago, 
Si. Louis and San Francisco. The De- 
partment reserves the right to reject any 
or all bids or any part of any bid, and to 
post tentative awards promptly, subject 
to correction. CHAS. H. BURKE, Com- 
missioner. 





ELBERT & COMPANY 


NEW YORK 


TALLOWS 
and Greases 


American Purchasing Agents for 


Messrs. Faure, Blattman & Co., London 








GEO. H. JACKLE 


BROKER 
40 Rector St., NEW YORK. 
Tankage Blood 
Liquid Stick Bones 
Bone Meal Hoefs 
Cracklings Horns 
Let Me Sell Your By-Products 
for You. 








SCRAP 
PRESS 


60 to 900 Tons 





At the top in Quality. 
At the Bottom in Price. 
Ask us about them. 
Dunning & Boschert Press Co.,Inc 
362 West Water St., Syracuse, N.Y.,U.S.A 
Established 1872 
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The perfect 
arch insures 
the Strencth. 

‘ees nase 








This slight, rudely built bridge in Palestine is still serviceable although twenty centuries of 
time have passed over it—a wonderful example of the resistance of the arch. 


The Mid-West Box is Strengthened by 
The Arch in the same way as a Bridge 


For 2000 years countless feet of men and beasts and millions of tons of various bur- 
dens have been carried safely over this bridge whose sole claim to strength lies in 
its supporting arch. 

Whether in bridge or corrugated fibre board shipping package, like the popular and 
widely used Mid-West Box, the function of the arch is the same—to protect, to sup- 
port, to brace, to absorb weights, pressures and shocks, and to insure safety. 

The high arched corrugations of the Mid-West Box save 30% to 70% of smashage 
costs with ordinary boxes, making this box the logical shipping package for thou- 
sands of commodities. It is built up to a 
quality, not down to a price. And as the Three Distinctive 
higher priced suit of wool will outlive the Mid-West Features 
cheap suit of shoddy—so the Mid-West | Waterproof | Container: | Is 


everything its name implies. 


Box can not be placed in comparison with | Triple Tape Corners: Stop 
tapes from splitting and peel- 


low-priced, nondescript boxes that do not | it 
“deliver the goods.” Mid-West Boxes con- | closing contact of end flaps. 
form to every railroad requirement inglud- 
ing highest test liners—the guarantee of a better, more econ- 
omical service that you cannot afford to ignore. 

Tanieineneeues abel A card will bring an expert to check over your problems. Write 
West Boxes in your field today. No obligations. 


is entirely due to their fill- ‘ ry) . 
ing a need—BETTER. Our “Perfect Package” Data Sheet is free on request. 


MID-WEST BOX COMPANY 


FACTORIES 
ANDERSON, INDIANA 
KOKOMO, INDIANA 
CHICAGO 
CLEVELAND, OHIO 
FAIRMONT, W. VA. 

















GENERAL OFFICES 
18th FLOOR CONWAY BLDG. 
CHICAGO, ILL. . 


Corrugated Fibre 
Board Products 
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THE WEEK’S CLOSING MARKETS 


FRIDAY’S CLOSINGS. 
Provisions. 

Hog products dull and weak the latter 
part of the week, owing to continued com- 
plaints of slow cash trade, hedging pres- 
sure and liquidation, with limited support 
notwithstanding smaller hog receipts at 


all western points. England buying a little 
lard but export demand insufficient to 
have any influence. Sentiment at seaboard 
very bearish. 


Cottonseed Oil. 


Cottonseed oil eased somewhat with 
lard and the reaction in cotton. Bulk of 
pressure local, but liquidation again on 
in May and tending to widen difference 
between May, July. Crude strong; South- 
east and Valley, 87,@9c; Texas, first half 
May sold at 9c, and bid. Reports indi- 
cate good cash oil trade. Sesame oil sold 
10%c New York, distressed liquidation. 

Quotations on cotton seed oil at Friday 


noon, were: April, $10.10@10.30; May, 
$10.16@10.17; June, $10.30@10.35; July, 
$10.54@10.55; August, $10.67@10.68; Sep- 
tember, $10.75@10.76; October, $10.25@ 
10.28; November, $9.30@9.50. 
Tallow. 
Tallow, extra, 73c. 


Oleo Oil and Stearine. 
Stearine, 95c. 
— 
FRIDAY’S GENERAL MARKETS. 


New York, April 11, 1924—Spot lard at 
New York, prime western, $11.50@11.60; 
middle western, $11.35@11.45; city steam, 
$10.8714; refined, continent, $1].75; South 
American, $12.25; Brazil kegs, $13.35. 

Liverpool Provision Markets. 

Liverpool, April 11,1924—(By Cable.) 
—Quotations today: Shoulders, square, 
52s; New York, 54s; shoulders, picnics, 
52s; hams, long cut, 76s; hams, American 
cut, 79s; bacon,. Cumberland cut, 63s; 
bacon, short backs, 73s; bellies, clear 66s; 
western sides, 62s; spot lard, 65s 3d 

Hull Oil Market. 


Hull, England, April 11, 1924—(By 
Cable.)—Refined cottonseed oil, 44s 6d; 
erude cottonseed oil, 40s. 


——— 


BRITISH PROVISION STOCKS. 

(Special Report to The National Provisioner.) 

Liverpool, England, April 1, 1924. 
The stocks on hand at Liverpool on 
April 1, 1924, as estimated by the Liver- 
pool Trade Association, with comparisons 
for last month and last year are as follows: 


Mar. 31, 7e ya Mar. 31, 
1924, 4. 1923. 





WON, . WANN. 4... 5 ska 00 cao bapa 25,091 
er ree 13,142 8,881 
Shoulders, boxes ......... 4,326 3,337 
Lard (tierces P. S. W.).. 622 1,445 
Lard (refined, tons)...... 1,085 1,023 

Imports into saneiiid for the month 


of March: 
29,935 boxes bacon, 
15,968 boxes hams. 


including shoulders. 







57,394 cwt. lard. 
The approximate weekly consumption 
ex Liverpool stocks is given below: 
Bacon, Hams, Lard, 
boxes. boxes, tons. 
a) a ee ae 6,746 2,985 594 
February, 1924 2,868 1,178 
January, 1924 926 
December, 1923 732 
November, 192: 1,061 
October, 1923 1,013 
September, 1923 ......... 7,587 635 
Bs BNE 36nd awaeecen 9,2 787 
Gs MEE Sawin o00acese 7,266 164 
= eee 7,196 754 





TRADE GLEANINGS. 


A fertilizer mixing plant is planned for 


Chester, S. C., by Ira A. Smith. 


H. H. Hines has begun to manufacture 
and sell sausage in Ruston, La. 


The Carstens Packing Company, Ta- 
coma, Wash., reports the largest business 
in its history for 1923. Grpss sales were 
nearly $8,000,000. . 


The Mesic Packing & Provision Co. has 
been incorporated in Clarksburg, W. Va. 
with a capital stock of $50,000, by Vin- 
cenzo Procopico, Thomas Angotti and 
others. 


The Cushing Refrigerating Co. has been 
incorporated in Boston, Mass., with a 
capital stock of $50,000 by Joseph Cushing, 
Alfred J. Cushing and Ada Cushing. The 
company will manufacture refrigerators. 


The Gilmore Meat Co., 
porated in Chicago, Ill, with a capital 
stock of $5,000, by F. Carlson, Her- 
man F. C. Gilmore and Maria Carlson. The 
company plans to manufacture and deal in 
cured and dried meats and other food 
products. 


has been incor- 


A new cottonseed oil plant is under 
consiruction in Los Angeles, Calif. The 
plant is being erected by the Los Angeles 
Cotton Oil Company, and it is hoped to 
have it in operation early in May. The 
first crush will be from 2,000 tons of seed 
from the Imperial Valley. 


ge 
ARGENTINE BEEF EXPORTS. 

Cabled reports of Argentine exports of 
beef this week up to April 11, 1924, show 
exports from that country were as fol- 
lows: To England, 92,072 quarters; to 
the continent, 100,835 quarters; to United 
States, 800 quarters. 

Exports for the previous week were as 
follows: To England, 70,824 quarters; to 
the continent, 64,485 quarters; to other 
ports, none. 


—_o— 
SLAUGHTER REPORTS. 
Special reports to The National Provisioner show 


the number of livestock slaughtered at the follow- 
ing centers for the week ending April 5, 1924: 


Week ending Cor. week 
April 5 Prev. week. 1923. 
CATTLE 
CN oo sibs i cwianskons 33,492 


Kansas City 
SN 6h occa sc 
East St. Louis 














St. Joseph 8,399 

oo aS re 6,708 

wa. DESO Farias 805 

WONG WOTER ic ccesesswce 4,244 

ig rere 2,828 

Indianapolis ............ 1,989 

Noa cas 56: -4)p. Soi naar 1,783 

New York & Jersey City 9,477 Ay; 
Oklahoma. City ......... 3,043 3,069 4,377 
Chicago fo eer 
Kansas 29,366 66,456 
Omaha $4,284 63,932 
Me, Me. TAR. ne ces 40.5 43,940 49,309 
St. Joseph 41,289 
Sioux City 41,566 
EY scseseedentsinevans 18,980 
J oer. re 13,810 
Fort Worth 7. 7,657 11,800 
Py errr 24,881 20,300 17,290 
PRGMRTIDOUIB: .ccciccssces 19,501 18,314 24,097 
i RR ee 8,847 18,720 20.589 
New York & Jersey City 62,758 61,845 46,195 
Oklahoma City ........ 5,802 5,483 12,181 

SHEEP 

SEE CTE PET EOTCEE 5 

OMEES OUP onc cevcccs Se 25.320 
[Ea ee re 7 8,565 
ee ee eee 5.551 
See ernie 18,712 
2 er 1,423 
ES Oe aes kieg'c a wiees 228 
CE  pcccssscnis Seen = Lan  -«anens 
a See 4.514 
i eee ‘384 
|e ee 4,737 . 6,930 
New York & Jersey City 38, 180 39,920 37,229 
Oklahoma City ......... 14 28 13 





i 
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RECEIPTS AT CENTERS 
SATURDAY, APRIL 5, 1924. 
Cattle. k Sheep. 
NG 6 oS Sd oiSa cde bw eee ae 500 3,000 
i a es ee 200 500 
ies eer nica hpee mae 200 500 
oe a ee 100 200 
RCC V OME Bk ok 3: 4:cin'c-widiw Severe 100 2,200 
Errore ere 700 500 
soo 55 65,6. ove 100 200 
EN Sih ceaeutexce cides 209 100 
IED ek osixe xantemaees 200 100 
igi i er 100 400 
ee RS ER ee 300 100 
MI ie bik cra < casicte weet te 100 1,400 
Cleveland a are ree 100 500 
Wameiie; DENK. 2. ccs cbc | coe} ee 
MONDAY, APRIL 7, 
Cattle Sheep. 
ING 6c dic'as- du bo iso bee 19,000 16,000 
Kunsas City 11,900 8,000 
ES ee: 9,500 
St. Louis ... 4,000 1,300 
St. Joseph 2,700 7,500 
ERE a CANA sae saree 3,200 500 
RII a's 94:5 ¢-<'e:0.0160- ---- 3,000 2,200 
CRN CHEN wicc ce cccsecs 700 iy 
i ee err 1,000 
UM dak ds Sea's decane 100 700 
| ee eee 1,400 1,100 
DE Se. Saree sim alaace' ds 1,100 200 
yo MENS aera . 1,800 <n 
PR ere 1,000 300 
eens . 1,100 4,500 
aS are 900 sie 
a eae a eae oe 1,900 8,400 
I iarkiticcdn<.4 sce a4 1,000 1,500 
Nashville. Team. ......... F 500 106 
Co rer re: 200 
TUESDAY, APRIL 8, 
Cattle Sheep. 
CO ccc ccacevcuenced 9,000 8,00C 
AMINE CUE Gb sv 9-5:8-0 0 caews nc 8,009 7,000 
Gs eden rcv eadnwasiones 8,500 12,500 
RR OO SNAPE re 1,000 
SEE kheAtasved Oude sates 3,000 5,000 
OS rere 1,000 
MO aera 500 
ee Sp Fe) okcee 
Nos dg Scidvew ces cet 800 700 
po Roce wore 800 200 
Denver wee 500 3.100 
Louisville 200 100 
Wichita 700 «< 
po Sere pee 1,509 30 
Vp RS ee 100 500 
Ea reer ess §00 790 
IE ho s'¢ vate tw sh nice 200 1,700 
Cleveland eit a nipmee eaten 109 590 
Weairetiie, Temms ©. .s0cscccs 100 cane 
MEE? Sx careicascces ware’ 800 200 
8. Sheep. 
COND 2 0k. aphac ceed eresae 8, 7,000 
Kensas City 8, 4.000 
Omaha 5, 11,000 
St. Louis ... 3, 500 
St. Joseph 7,000 5,500 
Sioux City 15,500 590 
Paul .. i 16,500 500 
Oklahoma City .....--. 400 1,200 wee 
(,. i... See 1,700 So Sree 
DEE, Guiexe sss ccna oe as 300 1,500 100 
Per or eee 400 1,000 1.200 
PN SS eee ree 200 2,000 100 
Ws Be chs tees paane 400 ae  Seee 
Indianapolis 800 7,000 100 
a. en 100 3,000 500 
Oo eerie rr 500 3,100 300 
jr 100 5,000 600 
OO Re re 300 4,000 1,000 
Nashville, Tenn. ........... 109 -- eee A 
OED kc. ds dawccwtens cuales 700 200 100 
THURSDAY, APRIL 10, 1924. 
Cattle. Hogs. Sheep. 
CNG osc Sct asesenenis 10,000 24.000 10,000 
Maemess Clty. ........05.... See 5,500 3,000 
I Ficen end Qecxe . 3,500 10,000 5,000 
Ee Cee 1,500 10,000 500 
FE iii as et santas 1.500 6,000 7,000 
Sige CUE ccccccccscccces ee Ok re 
ROUEN 28 69 So a bere, «ct. cea 1,900 10,500 200 
Oklahoma City ........... 700 |. nee 
Pore 2! SBR .. 2,500 1,200 3,500 
eee . 700 3, 100 
i RRR RAR 400 2.100 1,700 
WICIER ..... cccccccccwescnes 400 ph er 
Indianapolis ........-ccecee 1.100 6,000 100 
Pittsburgh » Seulae 3,800 1,100 
ee Seer 500 4,500 100 
IRs och Sas cexewan cane Jed 1,600 1,600 
FRIDAY, APRIL 11. 1924. 
Cattle. Hogs Sheep. 
oo. ere ee eee Lae 4,000 25.000 11,000 
pe > nr eine 1,000 4,000 1,000 
|. Serre ern ce 1.500 8,500 8.000 
ON Pe eer eee 1.000 11,000 500 
St. Joseph F 300 2,500 4,000 
Ce eee 1,000 7,000 100 
OR a a Re ee ee 1,100 900 500 
Cites. CY 6 <5 6 5c ks dae 400 , REE 
We SPO 0 ics ons wid sine 700 600 200 
Milwaukee 100 600 100 
DN Pee eT A reer eee 100 700 800 
Wichita 100 pt eee 
Indianapolis 600 7,000 100 
Pittaburah 25. cece ee ceeee 3,000 1,000 
ChmctmMth oc ck a ete a wee wire 800 2.500 200 
TE awives ted cucasuecses 200 4,600 200 
ae 
BUFFALO MARCH LIVESTOCK. 
Receipts, shinments and slaughters of 


livestock at Buffalo, N. Y., for the month 


of March, 1924, are officially reported as 
follows: 

Cattle... Calves, Hogs. Sheep 
Receipts 20, 204 26.504 148.108 106.618 
Shipments 19,365 79,761 100,158 
Slaughter 7 B25 6.256. 
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LIVE STOCK MARKETS 


CHICAGO. 


(Reported by U. 8. Bureau of Agricultural Economics.) 
Chicago, April 10, 1924. 

CATTLE—Although the season is at 
hand for contraction in the beef steer 
price, for activity on the part of finishers 
and for more and better finished weight 
steers, the opposite was true during the 
week under review. Receipts dwindled, 
largely as a result of retarded spring work 
activities in the country. All buying in- 
terests continued to center their attention 
on beef steers averaging 1,100 lbs. upward 
and kinds meeting this weight require- 
ment and of value to sell at $10.00 up- 
ward advanced 50c with spots showing 
a 75c upturn. 

During the last two weeks, advances 
amounting to $1.00@1.25 have accumulated 
on in-between grade heavies. Top at 
$12.40 today was highest of current year 
and prime heavy steers are quotable up- 
ward to $12.75. 

Lower grades light steers and common 
and medium grade yearlings closed slow, 
and about steady to 25c higher than a 
week ago. Fat cows and heifers ad- 
vanced 25@40c, cutters showing the mini- 
mum gain; bulls worked 10@15c up while 
liberal supplies of vealers depressed 
yalues 50 to 75c. 

HOGS—After sagging about 25c from 
the season’s high mark reached early last 
week, swine trade settled down to some- 
where near an even basis with the rank 
and file on a par with last Thursday. 
Medium and heavyweight butchers ruled 
steady for the last six market days, with 
a touch of strength for the better light 
lights and a 10 to 15c gain in packing sow 
prices. Killing pig values fluctuated fre- 
quently, but net changes amounted to a 
25c upturn for medium grades. 

Best offerings for the week sold up to 
$7.60, while the top today stopped at $7.55. 
Better kinds of all weights continued to 





E. E. JOHNSTON 


Established 35 Years 


Hog Buyers 
Exclusively 


Live Stock Exchange 
East Buffalo, N. Y. 








J. W. MURPHY 


OMAHA 


Buyer of Hogs 


on Order 


SPECIAL ATTENTION GIVEN 
YOU WILL BE PLEASED 


6 COMPETENT BUYERS 
7 ASSISTANTS 
We Handle Hogs Only 
Udility and Cross Cypher 
Reference: 





Any Meat Packer 





sell within a 10 to 15c spread for the most 
part. 

SHEEP—Materially reduced receipts 
and an active order buying gave sellers 
an opportunity to advance values on all 
killing classes. Best fat lambs during the 
week sold upward to $17.10, which price 
proved to be out of line. Next highest 
sale and practical top for the week rested 
at $17.00 or 35¢ higher than a week ago. 

Shorn lambs had the call during the 
period under review and best at the close 
reached $15.50 as against a top of $14.80 


last week. Fat sheep gained even more 
price ground than wooled lambs, 50c 
being the general advance. Best fat 


wooled ewes made $12.50, and comparable 
kinds without fleece stopped at $11.00. 


—4———_ 
ST. LOUIS. 


(Reported by U. S. Bureau of Agricultural Economics.) 
E. St. Louis, April 10, 1924. 
CATTLE—Prominent features of the 
week’s trade were the sale of top steers 
for the year to date at $11.80, the relative- 
ly large number of fed steers averaging 
1,200 pounds and better and the large per- 
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centage of common fleshed, light weight 
kinds. 

Compared week ago native beef steers, 
light yearling steers and heifers and beef 
cows 25c higher; western steers 25c low- 
er; light vealers 25@50c lower; stocker 
kinds strong; other classes steady; top 
mixed yearlings $9.50. Bulks for week: 
beef steers, $7.25@10.25; yearlings and 
heifers, $7.00@8.75; cows, $5.00@6.25; can- 
a. $2.40@3.00; bologna bulls, $4.25@ 
5.00. 

HOGS—Small declines in hog values 
this week failed to inspire big packers 
who bought very lightly, and despite mod- 
erate supplies, trade ruled extremely slow 
and butcher hogs have weakened 15@20c, 
pigs 50c and packing sows 15@20c since 
last Thursday. Top was $7.55 today 
against $7.70 last Thursday. 

Bulk good butchers today $7.40@7.50; 
140@160 Ib. kinds, $7.00@7.40; 100@130 
Ib. averages, $6.00@6.75; lighter pigs, $5.50 
@6.00; packers, $6.40@6.50; receipts for 
four days at 68,000 were 2,000 over last 
week and 8,000 under a year ago. 


SHEEP—Sheep supplies were meager 
and the few desirable offerings met quick 
release at mostly 25c, but in instances 50c 
higher prices. Top of $16.75 for wooled 
lambs, $14.75 for clippers. and. $11.75. for 
ewes were the seasons highest prices. 
Bulk wooled lambs brought $16.50; clip- 
pers $14.50@14.75; ewes $10.50@11.50. 





LIVESTOCK PRICES AT LEADING MARKETS. 


Following are livestock prices at five leading Western markets on Thursday, April 10, 1924, 
as reported to THE NATIONAL ProvisIONER by leased wire of the Bureau of Agricultural 


Economics, U. S. Department of Agriculture: 


Hegs (Soft or oily hogs and roasting 














pigs excluded) : CHICAGO. KANSAS CITY. OMAHA. E. ST. LOUIS. ST. PAUL. 
Dt. seithebetikebns iob6osees seennde $ 7.55 $ 7.25 3 7.05 $ 7.55 3 7.05 
BULK OF 8 7.20@ 7.50 6.85@ 7.20 6.85@ 6.95  7.25@ 7.50  6.75@ 7.00 
Hvy. wt. (250-350 Ibs.), med.-ch 7.25@ 7.55 Ea | 7.25  6.90@ 7.00 7. 45 6.90@ 7.00 
Med. wt. (200-250 Ibs.) 7.30@ 7.55 6.95@ 7.25 6.85@ 7.05 7.30@ 7.50 ' 6.90@ 7.05 
Lt. wt. (160-200 Ibs.), com.-ch 7.00@ 7.55 i | 7.20 6.40@ 6.95 6.85@ 7.55  6.85@ 7.05 
Lt. It. (130-160 Ibs.), com.- 6.00@ 7.40 5.70@ 6.65 6.00@ 6.90 6.25@ 7.40  6.75@ 7.05 
Packing Belt, Tete Sag Oe fang emo tie te Se Sas fog Fe 
acking hogs, FOUGN......ccccccrccces . r k ¥ k F . A 5 a 
Sightr. pigs (130 lbs. down), med. ch. 5.00@ 6.50 5.50@ 6.25 =... see 5.75@ 6.90  6.25@ 6.75 
Av. cost and wt. Wed. (pigs excluded) 7.37-232 1b. 7.02-232 lb 6.99-238 Ib fy | ee 
Slaughter Cattle and Calves: 
STEERS (1,100 LBS. UP): 
Choice Si SR Scccciessonskosene 11.85@12.75 10.85@12.00 10.90@11.85 11.75@12.50 10.60@11.50 
ED. ccccacasnd cbeessnense<oessenes 10.85@12.15 oes 9.75@11.10 10.50@11.75  9.00@10.26 
SSS SSS ees = 8.50@11.00 7.75@10.00  7.85@10.00  8.50@10.50 7.25@ 9.00 
DER cccLCecubbeshekneacese senses 7.00@ 8.75 6.00@ 8.00 6.00@ 8.00 7.00@ 8.50 5.75@ 7.25 
STEERS (1,100 LBS. DOWN): 
Choice and prime ...............0 11-e1@12-50 ry a4 10.80@11.60 11.50 12.25 10.25 11.50 
i . oon eee baw Se bee es secu sae® .25@11. F By fs E . J r 10. 
NS ay ass leat ube haek 8.15@10.85 7.50@ 9.75 7.75@ 9.75 8.35@10.25 7.25@ 9.00 
ES ob sin kanctuse ne nes st 6.25@ 5.75@ 7.75 5.75@ 7.85  6.00@ 8.35 5.50@ 7.25 
Canner and cutter .............e00 4.25@ 6.00 3.50@ 5.75  3.65@ 5.75 3.75@ 6.00 3.50@ 5.00 
LT. YRLG. STEERS AND HEIFERS: 
Good to prime (800 lbs. down)...... 9.75@12.00 8.25@11.00 8.85@11.00 8.75@11.50  8.50@11.00 
a FORO She ON). . 506550550 8.40@10.75 9.50 7.35@ 9.50 7.25@ 9.25  6.75@10.00 
Common-med. (all weights)......... 5.50@ 8.40 3.50@ 6.75 4.50@ 7.35 3.50@ 7.25 4.75@ 6.75 
co 
ben ME MARNE 652 ccc csccccsccees oae 8.75 ‘og 7.85 6.2@ 8.25 6.00 7.50 5.50 7.00 
ANG MEGIUM .... eee eeveee . e '* e 0 o . \ 5 o. 
Canner and cutter ..............++- 2.75@ 4.00 2.25@ 4.00 2. 4.35 2.253@ 4.25 2.25@ 3.25 
BULLS: 
Good-ch. (beef yrigs. excluded)..... 5.35@ 7.00 4.65@ 6.00 4.65@ 6.50 5.00@ 7.00 4 25 
Can.-med. (onnaat and bologna)..... 4.00@ 5.35 3 ood 4.65 3.50@ 4.65 3750 5.00 8 pi 4.50 
CALVES: 
Med.ch. (190 Ibs. down)............ 7.75@11.00 7.25@10.50 = 7.75@10.75 Ho ge 6. 9.50 
Cull-com. (190 lbs. down)........... 5.00@ 7.75 3.00@ 7.25 4.50@ 7.00 3.50@ 7.00 3.50@ 6.25 
Med.-ch. (190-260 Ibs.).............. 6.00@10.75 5.00@10.00 6.7 210.50 6.00@10.50  4.00@ 8.00 
Med.-ch. (260 Ibs. up).............. 5.00@ 8.75 ro | 8.00 5.50@ 8.25  5.00@ 9.00  3.50@ 7.00 
Cull-com. (190 Ibs. up)............. 3.50@ 7.50 3.00@ 5.25 3.00@ 7.25 3.00@ 5.00 32.50@ 4.00 
Slaughter Sheep and Lambs: 
Lam med.-pr. (84 Ibs. down)....... 15.00@17.00 14.50@16.60 14.25@16.65 14.50@16.75  14.00@16.08 
Lambs, cull-com. (all weights)........ 11.50@15.00 10. 1514.50 11.00@14.25 11.00@14.50 10.50@14.00 
Yearling wethers, med.-prime......... 12.50@15.25 11.00@14.75 11.50@14.50 11.50@14.75 11.50@14.50 
Bree smn cater) Aas Tomlie Tamim Pogue | tonite 
sere resseeeees le Gi a . 5 . « ° ey fs : . 
BBwes, eanmer and cull................ 3.50@ 8.00 2.75@ 7.00 3.00@ 7.25 3500 7.00  3.00@ 7.00 
E. R. Whiting L. H. McMurray 
Indianapolis Live Stock iottons 
s 
Purchasing Agents 
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KANSAS CITY. 


(Reported by U. S. Bureau of Agricultural Economics.) 
Kansas City, Mo., April 10, 1924. 

CATTLE—The week’s trade in beef 
steers was featured by a strong demand 
for the better grades of weighty fed steers 
showing finish and prices on these have 
advanced from 25@50c in most cases. 
Yearlings of quality to grade good or 
above also met a good outlet and are 
selling sharply higher but light weight 
steers of plain quality weighing 1,000 lbs. 
or less were neglected and show no ma- 
terial change in value. 

Choice long yearlings sold up to $11.10, 


while weighty matured steers landed at - 


$11.15 and best handy weights reached 
$11.00. Bulk of the fed offerings showed 
fairly attractive quality with most sales 
trom $8.25@10.50. Several lots of Texas 
grass steers arrived this week, the bulk 
going from $5.50@7.50 

Desirable beef cows are strong to higher 
while other classes of she stock are prac- 
tically unchanged. Choice beef cows made 
$7.50 and fed heifers were frequent at 
$8.00 to $8.50. Bulls held steady and calves 
closed steady to a shade higher. A few 
fancy veals made $10.50 at the close. 

HOGS—Receipts this week were small- 
er but quotations on most grade of hogs 
show 10@15c lower than last Thursday, 
while light lights are off 25c. Prices 
reached a new high level on last week’s 
close but daily declines this week landed 
best medium and weighty butchers today 
at $7.25. Shipping demand has_ been 
limited. prev sows held steady, bulk 
ey $6.40@6.50. 

SHE EP—Receipts of sheep and lambs 
were moderate and with demand broad, 
prices on all killing classes are 50@65c 
higher than a week previous. Desirable 
fat wooled lambs sold up to $16.50 with 
the bulk from $16.10@16.40, while the ma- 
jority of the shorn offerings were taken 
from $14.00@14.40. 

Spring lambs made their initial appear- 
ance during the week with native offer- 
ings going at $17.50 and some from Ari- 
zona at $16.80. Best wooled landed at 


$11.50 with shorn kinds at $10.00 and 
clipped wethers at. $10.35 to. $10.75. 
———— 
OMAHA. 


(Reported by U. S. Bureau of Agricultural Economics.) 
Omaha, Nebr., April 10, 1924. 
CATTLE—Most killing classes have 
gained price ground again this week under 
a moderate supply and good demand. 
Compared with a week ago beef steers 
and yearlings are selling 10@25c higher; 
butcher cows and heifers 25@35c higher; 
canners and cutters steady; bologna bulls 
25c higher; beef bulls 25@50c higher. 
Weighty steers topped at $11.30, a new 
high mark for the year. Handy weight 
steers made $11.25 and long yearlings 
$10.75. Bulk of fat steers cashed at $8.75@ 
10.50 and yearlings at $8.00@9.50 at the 
close. Heavy butcher cows sold upward 
to $8:25 during the week and heifers made 
$9.10. Bulk of butcher cows are selling 
at $5.50 to $7.00 and heifers at $6.00@8.00. 
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Canners and cutters continue to sell 
within a price spread of $2.50@4.25; bo- 
logna bulls sold mostly at $4.50@4.60 with 
a few at $4.75 at the close; bulk of vealers 
315 ies at $9.50@10.50; packer top 


HOGS—Although local receipts of hogs 
show a slight decrease with a week earlier, 
the persistent bearish attitude on the part 
of local packers netted price concessions 
amounting to 15@25c under last week’s 
levels. Bulk of hogs today sold at $6.85@ 
6.95, the latter price being packer top. 
Shippers paid up to $7.05 for choice 230 
Ibs. averages. Packing sows moved at 
$6.25@6.50; stags $5.00@5.50. 

SHEEP — Steadily advancing prices 
featured the lamb market this week, 
wooled lambs advancing fully 50c while 
clipped offerings met more active demand 
and scored an advance of approximately 
$1.00. The week’s top of $16.50 was paid 
freely today for good and choice wooled 
lambs with $13.75 popular for clipped 
lambs of desirable weight and finish. 
Sheep ruled strong, best wooled ewes 
making $11.25 and shorn ewes $10.40. 


fe 
SIOUX CITY. 


(Special Report to The National Provisioner.) 
Sioux City, Ia., April 9, 1924. 
CATTLE—The cattle market is sailing 
along on the best basis of the year, and 
this, too, with quality as a rule running 
below what it should be at this season. 
This is credited largely to corn of the 
last crop not showing good feeding quality 

in a large part of Sioux City territory. 

With 2,500 here today and 10,000 for the 
half week the trade ruled active and strong 
for beeves to sell around $9.75 and up, 
wi.h $11.50 the quotable outside price. 

Many sales at $10.00@$10.50 but with 
bulk of steers and yearlings at $9.00@ 
$10.00; some of the less attractive grades 
from $8.75 down; all classes of butcher 
stock in good demand with bulk of fat 
cows and heifers at $6.00@$7.50 and the 
better grades of fed heifers on up to $9.00 
for fancy lots; common butchers $5.00@ 
$5.50 and the canner and cutter grades 
down from $4.50; veal calves as high as 
$12.00 for fancy lots, but not many above 
$11.00. 

HOGS—With 14,000 hogs here today 
and 39,000 for the week the market was 
the slowest seen for many days. Packers 
are on a bear raid and at a late hour of 
the day there were many unsold hogs in 
the yards, sellers refusing to accept packer 
bids. A few hogs sold at late Tuesday 
prices, but packers were bidding sharply 
lower. Tops sold at $7.05 and the bulk 
looked like $6.75@$7.00. 

SHEEP—The sheep market is very 
strong with wooled lambs selling up to 
$16.50, highest in two years and clipped 
stock made $14.50. 


47 
ST. JOSEPH. 


(Special Letter to The National Provisioner.) 
South St. Joseph, Mo., April 8, 1924. 

CATTLE—Cattle receipts for two days 
this week numbered around 6,000. Though 
supplies were not heavy there was a weak 
feeling to the trade and values on all kill- 
ing cactle are unevenly lower. Best steers 
are weak to 25c lower, while others and 
yearlings and heifers are 25@40c lower. 
Cows are weak to 25c lower, better grades 
showing least decline. Bulls and calves 
are unchanged. 

No choice steers were offered, best here 
selling at $10.60. with bulk of medium to 
good kinds $8.25@$9.75. Best mixed 
yearlings sold at $9.25, but $7.50@$8.50 
took bulk of offerings. Heifers ranged 
$5.00@$8.00, with best load lots up to 
$7.75. Choice cows sold up to $7.50, with 
most fair to good killers $5.00@@$6.50, 
and load lots. ranging $5.75@$7.00 

Canners and cutters sold Tuesday large- 
ly $2.25@$3.50. Bulk of bulls sold $4.00@ 
$5.00, with choice butcher up to $5.75@ 
$6.00. Top calves sold at $10.00, and com- 
mon sorts down to $5.00. 

HOGS—Hog receipts around 13,000 for 
two days, against 14,000 same days a week 
ago. Monday’s market 5@10c lower with 
top at $7.40 and bulk $7.15@$7.35. Tues- 
day’s market 10@15c lower. Top $7.30 
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and bulk $7.00@$7:25. Packing sows most- 
ly $6.35@$6.40, and stags $5.25@$5.50. 

SHEEP—Sheep receipts around 13,000 
for two days. Bulk of offerings were 
lambs from Colorado and Nebraska feed 
lots. Values on lambs advanced around 
25c in two days, best wools selling Tues- 
day at $16.40, highest of the year. and 
bulk of sales ranging $16.25@$16.40. Clips 
sold at $14.10. 

Aged sheep were scarce and the market 
firm. Choice ewes sold at $11.00, wethers 
$12.00 and yearlings $14.00@$14.50. 

mantiimesmes 


ST. PAUL. 


(Reported by U. 8. Bureau of Agricultural Economies 
and Minnesota Department of Agriculture.) 
South St. Paul, Minn., April 9, 1924. 

CATTLE—Packers have tried to dis- 
count some of last week’s erratic advance 
on beef and butcher stock at the opening 
of this week but with light supplies and 
favorable news from outside markets, 
values again showed uneven advances of 
10@25c on the average. Most upturns 
were apparent on the inbetween grades of 
both steers, yearlings and she siock. 

Top matured beeves for the week to 
date reached $10.25 in load lots, while best 
yearlings stopped at $9.25. The ordinary 
run of fat steers and yearlings being mar- 
keted here at present are now selling at 
prices of $7.00@8.50. Bulk of fat she 
stock so far this week turned at $4.25@ 
7.00, better kinds upward to $8.00. Sau- 
sage bulls are 25@50c higher, bulk sell- 
ing today at $4.25@4.60 with heavies up- 
ward to $5.00. 

HOGS—Receipis of hogs at this mar- 
ket are estimated at 49,000 the first three 
days of this week compared with 29,300 
the same period last week and 39,600 last 
year. The market declined steadily from 
a week ago until Tuesdavw when the bulk 
of the hogs cashed at $6.90@7.00. Ad- 
vances of around 10c were offered today, 
bulk of the good and choice 150@180 lb. 
averages turning at $7.10, with the weight- 
ier hogs at $7.00@7.05 mostly. Rough or 
heavy packing sows were most common 
at $6.00@6.25. 

SHEEP—Fat lambs are about steady 
with a week ago, choice to prime kinds 
being quotable up to $1600, with a few 
sales of good natives at $15.00@15.50. 
Choice clipped lambs are salable up to 


$14.00. Best light ewes here have sold 
from $10.00@11.00. 
— 
LOUISVILLE. 


(Special Letter to The National Provisioner.) 
Louisville, Ky., April 9, 1924. 

CATTLE—A lighter cattle supply ar- 
rived Monday totaling 800 with the mar- 
ket generally active and steady on nearly 
all classes. Supply since that day has been 
moderate with trade unchanged. 

The demand was active for the best 
light butcher steers and heifers at fully 
steady prices. The best heavy steers also 
sold at full steady rates, one load at $9.00 
with a number of sales from $8.00@$8.75. 
Another load of steers, averaging 1075 
pounds also brought $9.00 today. There 
was a broad outlet for the best quality 
stockers and feeders. Bull values were 
stronger, tops $5.50, choice butcher bulls 
at higher prices. 

Quotations: Prime heavy steers $8.50@G 
$9.00; heavy shipping steers $7.50@$8.50; 
heifers $5.00@$8.75; fat cows $4.50(@$7.00; 
cutters $3.00@$3.50; canners $2@$2.50; 
bulls at $3@$5.50. 

HOGS—Few changes were noted on top 
hogs so far this week although light hogs 
and pigs suffered some declines. The 
supply continues moderate with Monday’s 
receipts totaling around 2,800. The out- 
look is for a fairly active trade the last 
half of the week in view of the better 
feeling at primary points. 

Top hogs, 165 Ibs. up, $7.75; 120 lbs.@ 
165 Ibs., $7.00; pigs, 90 Ibs.@120 Ibs., $5.85; 
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90 lbs. down, $4.85; throwouts, $5.75; stags 
$4.60 down. 

_SHEEP—Sheep and lamb receipts con- 
tinue small with a good outlet for the best 
fall lambs from $14.00@$16.00. Twenty 
head of choice springers brought $20.00 
today. Second fall lambs $10@$12. Best 
ro light sheep $6.00@$8.00; bucks. $5.00 
own. 


on > rd 
PACKERS’ PURCHASES. 


Purchasers of livestock by packers at principal cen- 
ters for the week ending Saturday April 5, are re- 
ported to The National Provisioner as follows: 








CHICAGO. 

Cattle. Hogs. . 
eee oo EE Oe eet er ee 5,233 14,600 Sra 
tet & Oe. ...0.05 - 6.618 15,200 14,173 
Morris & Co, --10,050 8,900 8,600 
Wilson & Co. +++. 12,300 3,748 
Anglo Amer. Prov. Co. ......... 3,800 . 
G. H. Hammond Co. .......... 2,3 6,600 
Libby, McNeill & Libby ...... 


853 
8; 


Brennan Packing Co., 8,300 hogs; Miller & Hart, 
5,000 hogs; Independent Packing Co., 5,700 hogs; 
Boyd, Lunham & Co., 7,400 hogs; Western Packing 
& Provision Co., 17,100 hogs; Roberts & Oake, 6,900 
hogs; others, 21,800 hogs. 


KANSAS CITY. 











Cattle. Calves. Hogs. Sheep. 
Breet £ OO. ..62ccsse ROE 582 8,169 3,762 
Cudahy Pkg. Co........ 3,118 1,229 4,410 4,723 
Fowler Pkg. Co......... 463 100 cake Seas 
Morris & Co............ 2,778 1,097 4,015 2,394 
a A 3,454 1,576 9,582 4,671 
ween & Go. ...5.5.,06 ee 251 8,719 4.454 
Local butchers ........ 782 271 + 1,978 
EE © & teed cndenacese 15,926 5,007 36,873 20,004 
OMAHA. 
Cattle & 
Calves. Hogs. Sheep. 
ck a OL ORE EE Pee eee 4,413 21,219 6,707 
ee See OO dk. ness cesses 4,378 22,22 9,573 
DP CL .vbwkeee cee cenee 940 7,706 ee 
oo eer 8 ee Se 
EE ER oe Kn caw > ébuee ae Ge 5,485 17,466 7,403 
NE occu ketones aenwe 4 cae 
Hoffman Pkg. Co. ..........00 80 
Maverowich & Vail ........... 43 


vi yd es re 37 

















J Wes ee ere 47 
Jchn Roth & Sons ............ 73 
ee ae 110 
See, BD, GD. oxic ts ccseveee 464 
Lk” a Seen 98 
a a! A ee 142 
SORE EIS. 50.6 civic ax ws o0-b 50 567 
J Se Eee kee 
os Se ES eee 
Kenneth & Murray ............ 
EE we SGA 4a ka TORRES eS oaeAS ES = 
eye ere «me PF le tT 
ST. LOUIS. 
Cattle & 
calves. Hogs. Sheep. 
ee BIR. bein 35540285000 2,759 4,098 1,145 
ERNIE. ons Ssarndessanxace 2,591 10,204 865 
EET. Sk icddcenan «save ees 1,99: 5,391 156 
St. Louis Dressed Beef Co. .... 890 es os aie 
Independent Pkg. Co. ......... 745 500 
Enst Side Pkg. Co. ........... 887 3,500 
fk ee 33 862,185 
oe ge a 23 145 59 
ET UIE. COD, 0.0:5,5:6:4 4050000 110~=—-1,042 
5 A Ses as 150 sak 
a a Serene 91 181 15 
DE? Sins ccopuewmrouk<aaany 5,404 48,742 706 
SE bw shbes eeebudacaswen caw 15,527 76,139 2,946 
ST. JOSEPH. 
Cattle. Calves. Hogs. Sheep 
DORM. os ineeeaws 3,447 735 12,996 11,198 
Avenoer @ Oo. .......5. 1,354 317 ©6673 3,841 
ae 1.996 494 6,319 1,804 
Eee | 61 12,420 1,925 
BEE  Uwatisckweeseaee 9,961 1,607 38,408 8,768 
SIOUX CITY. 
Cattle. Calves. Hogs. Sheep. 
Cudahy Pkg. Co. ... . 2,617 134 19,914 593 
ee a 2,281 122 15,899 836 

















8 eee 1,339 45 7,236 170 
ee ee A Se 66 47 peas see 
Smith Bros. Pkg. Co. ... 36 19 3 
Local butchers ......... 111 29 Te 
Packer and order buyer— 
BO Ee 2,055 oo» 28,618 
ee ee 8,505 397 71,670 1,599 
OKLAHOMA CITY 
Cattle. Calves. Hogs. Sheep. 
eee Oe 0G, bas cds acen 622 1,217 2,550 9 
Wremnee & GO, «2 ccciccecs 771 527 2,746 oe a2 
| Re Ee 83 23 506 5 
Wc casebivcsesecs 1,476 1,567 5,802 14 
MILWAUKEE. 
Cattle. Calves. Hogs. Sheep. 
Plankinton Pkg. Co. ... 687 11,059 6,693 285 
Swift-Harrison ......... 16 XS eee 
Tnited Dressed Beef Co. 47 cane 
Rate GG. oo cckecvocce <a cane 992 
R. Gunn & Oo. ........ 13 ee 151 
F. C. Gross & Bros..... 55 25 46 oes 
errr ey 158 319 175 14 
ee TTT eee 272 229 7 sks 
errr et tert 1,248 11,632 8,064 299 


April 12, 1924. 











ST. PAUL. 
Cattle. Calves. Hogs. Sheep. 
eS 2,161 3,215 18,684 1,128 
Hertz & Rifkin........ 191 69 ones iio. 
Katz Packing Co. ...... 740 117 sinen ese0 
DEE EM. obcesccvece 3,161 4,819 28,087 838 
Es 509 412 8,293 adore 
SLY cos cucb¥oep bane 6,762 8,632 55,064 1,966 

WICHITA. 


Cudahy Pkg. Co. ....... 
J & . OR ee 





























Local butchers ......... 
ED Sviasssenenbeunae 
DENVER 
Cattle. Calves. Hogs. Sheep. 
a Sees 7 24 3,652 1,618 
BN Be OD; soca csccs 710 128 3,986 1,107 
Blayney-Murphy ........ 367 Paces 36 1 
Miscellaneous .......... 580 8 1,888 696 
ME sass svcege epson 2,422 360 10,462 3,422 
INDIANAPOLIS. 
Cattle. Calves. Hogs. Sheep. 
Eatsern buyers 1,538 3,135 21,679 621 
Kingan & Co, . 1,841 708 12,239 
Moore & Co. .. aah re 2,135 
Ind. Abattoir Co 1,313 262 2,172 
Armour & Co, ... 135 47 = 3,561 
Hilgemeir Bros. 3 iabe 320 
DROW KOR. oo. c nc ccece 206 26 o2ke 
a 100 sae 198 
Schusler Pkg. Co. ..... 41 piste 383 
Meier Pkg. Co. .....:.. 105 10 259 
Indianapolis Prov. Co. . cf are 319 esee 
Wabritz Pkg. Co. ...... AE 86 eae 60 
Riverview Pkg. Co. .... 10 sane 275 edna 
Miscellaneous .......... 357 145 138 5 
MEL? aks hibeeaee eeae 5,694 4,419 43,678 1,033 
CINCINNATI. 
Cattle. Calves. Hogs. Sheep. 
E. Kahn & Son ........ 351 401 4,58 50 
Kroger Gro. & Bak. Co. 143 59 1,581 
©. BD. Beaend ..cccccces 49 36 250 sos 
Gus Juengling ......... 95 67 haw 7 
J. F. Schroth Pkg. Co. . 11 cose Siete nents 
H. H. Meyer Pkg. Co... 5 acs ee cose 
J. Hilberg & Son ...... 125 Saue <n 32 
W. G. Rehn & Son .... 139 6 was owes 
Peoples’ Pkg. House Co. 19 29 wns 
J. Bauer & Son ....... 30 pais ‘eee 
A. Sander Pkg. Co. o< 1,913 
os Weel. Be OM one cins 945 
J. Hoffman & Son ..... 458 
Lohrey Pkg. Co. ...... 262 
"Do a ae ee 913 
MAM GON occ ccwvcvcess epee 
_  PerrPerre rrr rere 967 598 17,275 
RECAPITULATION. 


purchases by market 


Recapitulation of packers’ 
1924, with compari- 


for the week ending April 5, 


sons: 
CATTLE. 
Week ending Prev. Cor. week. 
April 5. week. 1923 
Eo sp nc end ccdevnsesn 26,341 26,790 31,031 
er 15,926 15,730 18,573 
1 Peers. 21,716 25,543 
i. Ee: wscsns eases ween 15,527 16,063 14,294 
ee ee rer 9,961 9,532 9,670 
eee 8,505 348 7,718 
ees 1,476 1,612 2,866 
Indianapolis ........... .. 5,694 1,435 5,751 
EE 5d cua gossip wae eee 967 1,576 ,003 
Arie 1,248 684 1,724 
EE sos ane ponents 1,277 951 1,088 
DE tanger es seca s 2,422 1,701 2,370 
3 lke 6,762 7,518 5,906 
HOGS. 


Week ending Prev. Cor. week, 


April 5. week. 1923 
MED: oa G sins xiao sae 132,600 44,300 54,100 
Oe 36,873 29,366 66,456 
SE Soe <adcesecens sponse 93,005 109,226 93,487 
ay cee errr 76,139 78,995 69,364 
ae reer 38,408 36,700 49,933 
| ik Pe 71,670 90,934 79,751 
Oklahoma City .......... 5,802 5,483 12,181 
ES aes 43,678 40,651 17,326 
oS err er 17,275 15,333 14,984 
ID ks susan cwesonws von Be Bf 4 

ER, Saipuicé-< ae santana Se6 585 Ris i 
ES ey ey ree s 10,462 6,732 8,706 
PE os cogiicebassae>s > ee 74,411 52,878 

SHEEP. 

Week ending Prev. Cor. week. 
April 5. . week. = 

GRD 5 oc cccvce 39 58, 
Kansas City aap 
Err rer ee  B5E 
ere 6,328 
ge ee 9,670 
eo ae 1,612 
Oklahoma City 13 
Indianapolis ..... 282 
Cincinnati ..... 718 
Milwaukee 11 
Wichita ....... 91 
ES. orden ss 5,327 
} ae A 2,347 





NEW YORK LIVESTOCK. 





Receipts for week ending Saturday, 
April 5, 1924; are as follows: 
Cattle. Calves. Hogs. Sheep. 
Sepang CRUG wnccccccdene 3,999 9,878 11,802 16,157 
a ree 912 5,082 25,390 1,628 
Central Union ......... 2,935 1,339 190 14,858 
ee ere eet 7,846 16,294 37,382 32,643 
Previous week ....... 9,802 14,617 36,499 38,926 
Two years ago....... .404 16,762 53,749 18,909 








ep. 
128 


838 


or 


a ee a 
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THE NATIONAL PROVISIONER 


HIDE AND SKIN MARKETS 


(SHOE AND LEATHER REPORTER) 


Chicago. 

PACKER HIDES—In addition to the 
20,000 native steers sold late in the week 
at 12c, 7,000 more moved at this figure the 
next day. There is a report current that 
1l4%c was also accepted, and while au- 
thentic confirmation cannot be obtained, 
the reports persist. About 2,000 winter 
extreme light native steers sold at 9%%c, 
being half a cent down. About 3,500 Feb.- 
March light cows in weights, 45-55 Ibs. 
sold at 9c, being balance of lot from 
which the 25-45’s were sold last week at 
Oc. There is a report that 9'%4c was ac- 
cepted on heavy cows but this lacks con- 
firmation and_ still persists. Branded 
hides were quiet following the 20,000 
cows bringing 8c and 8,000 Texas steers 
12c and 1lc at mid-week. Further offer- 
ings noted in native steers at 12c,. Texas 
and butis at 12c; Colorados 1lc and 
branded cows at 8c. Heavy cows ru- 
mored sold at 9'%c; lights 9@9%c for 
weights; native bulls 8%c last paid brand- 
ed 7@7%c; small packer hides sold at 9c 
in outside markets. 

COUNTRY HIDES— The severe de- 
pression ruling large and small packer 
hides as well as declines in foreign packer 
stock causes country hides to be of second 
consideration. There is virtually nothing 
passing in stock of this description in 
the way of business as far as can be 
learned. This latest depression has caught 
many dealers entirely unprepared as they 
figured previous prices represented bot- 
tom levels. However, there has been no 
increase in the offerings and naturally no 
enlarged buying operations. Tanners feel 
that with packer light cows at easier lev- 
els, country stock should sell proportion- 
ately lower. Sellers insist the present is 
a poor market on which to merchandise 
quality material in competition with poor 
stuff. All weight hides are quoted quiet 
and usually | talked about 8c while buyers 
feel that 7%4c would be nearer top levels 
of value. “Heavy steers are listless and 
quoted nominal about 94,@10%c; 
heavy cows and buffs are priced at 8c as 
a rule for material of average to good 
quality. Domestic buyers feel that 7%c 
is a high rate and exporters have reduced 
their views to 7%c but report no suc- 
cess in securing material. Extremes are 
listed at 914@10c for average to good lots 
of current receipts with tanners talking 9c 
as a high rate. These kinds of hides are 
quiet because of deadlocked views of 
buyers and sellers. Branded country hides 
are quiet and quoted nominal at 61%4@7c 
for business with nothing offered; country 
packers are quoted at 7@7™%c nominal 
though usually talked higher; bulls 
quoted 634@7c and country packers upto 
8c asked; glue hides list at 5@6c nominal. 


CALFSKINS—No_ new business__re- 
ported around in skins. The definite 
prices on the export movement of 10,000 
packer skins are still withheld, but are 
said to be better than 15c. Last authen- 
tically confirmed movement was at 17c. 
In calfskins there is no life. Tanners 
have low set views, their ideas on local 
and other choice city skins being top at 
l6c. Offerings are noted at the last paid 
rate of 18c here and at 17c in the outside 
markets with nothing moving. Holdings 
are declared to be piling up here in suf- 
ficient volume to indicate early attempts 
at movement. Therefore tanners expect 
to see something reported soon and they 
feel that their views will rule. Packer 
skins which have been held at 22c are 
now available at 20c and bids at 19c would 
be entertained it is said. Tanners feel 
that much lower prices will have to rule 
in view of the large stocks and heavy 
slaughter at this season. Exporters who 
have been the main support of the eastern 
skin situation of late are making no 
overtures for packer descriptions. Coun- 
try and mixed descriptions of calfskins are 
quoted at 13-15c. Deacons quoted $1.15@ 
1.25 for average to good lots. Kipskins 
are quiet. Cities quoted 13@14c nominal 
and packers 14@16c nominal. 

MISCELLANEOUS MARKETS—Dry 
hides are quiet and considered nominal at 
15@16c. Horse hides are without friends 
there being no bids. Offerings noted in 
best renderers at $4.50 and mixed down 


to $4.00 with indications pointing toward 


easier levels if bids are forthcoming. 
Packer pelts continue unchanged and 
range for quality at $3.00@3.25. Sales of 
St. Louis skins intimated close to the in- 
side rate. Shearlings sold at $1.15@1.25 
for qualities and descriptions. Dry pelts 
are easy, being quoted 28@32c with out- 
side considered high. Pickled skins $6.50 
@9.50; hogskins 15@25c. 
New York. 

PACKER HIDES—tThere is nothing 
moving in city slaughter stock as far as 
can be learned despite the movement in 
the west. New York killers hold only 
moderate lines of hides, mainly native 
steers which are priced out at 12c but 
which are considered a cent too high in 
view of western straight heads bringing 
that figure. Butis last sold at llc and 


Colorados 10c. Further light offerings are 
reported and some lots are held for half 
a cent stronger. Cows last sold at 8%c. 
Bulls 8c nominal. 

SMALL PACKER HIDES— Eastern 
small packer hides are sluggish with buy- 
ers less inclined to operate than formerly 
because of the weakness in foreign and 
domestic packer goods. All weight east- 


Stocks and Distribution of Hides and Skins 


Stocks of hides and skins on February 


29, 1924, based on reports received from 4,598 


manufacturers and dealers, are reported by the U. S. Department of Commerce in the fol- 


lowing table: 


Re I IES 2 Sheik c/o sate x Ginces 4a aware ca aw ears ees 
ee a eter er rat re rere 
Domestic—other than packer, hides................. 
Foreign (not including foreign-tanned), hides........ 

Sac an ia aee traces se RsdeWakene eek ds 048 

Cattle ‘and kip, foreign-tanned, hides & skins........ 

REI NN No cena os nis 415% 5 farce ge Nb'e56 90 4.08 0 


Horse, colt, ass, and mule: 
bing Pee een Nec ns beh bere La 


PR UII I ood ois navalatard are dra /are aera 

eae Fa ei diac ch whhekanenentnded 

URE SSE SAS eS ae Ser ee ea 
i oii acted Kipeweboeeceeuawedeus ea 
CO MM GA ck itecaws Uieaweweeeaaewau ees biveans 
ee ch iduew ave ad ac ga sma delatens 
Skivers and fleshers, GOrens.......... ccc ccccvcccccces 
MOngarcd Gnd WED, SKING.... 0. .ccccccceucescves 
TOO OE OE OM eens 650 65 Scccdusbes wes eb aie bie 
a ke SO Oe ey a 
Bam We Te UI, NN oan sce kg Fades bows 








Stocks 
disposed 
——Stocks on hand and in transit—— of during 
February, February, February, 
aie 24. 1923. 
thmaeeate 832,428 6,649,639 
reve reer 3800520 3,216,005 
Pee re 1,611,183 1,957,365 
Pe CMe te 411,725 "ROD , 443 1,476,269 
ce anes 87,475 80,033 120,228 
Ral ae hate 12,941 14,953 79,486 3, 4€ 
Sey siete 2,436,488 2,568,605 3,716,656 1,079,656 
EE oe 142,590 147,237 1 4 443 47,894 
Aen eee 84,195 96,890 3,650 
fe ee 150,109 131,973 17,795 
dargeas: bs 14,187 41,804 20,180 
epee: 8,428,738 8,903,835 1,141,564 
WS aareatat 688,437 685,717 36,302 
Samat aes 5,866,318 6,348, 865 3,064,017 
Sieaantecae 104,050 122,302 30,590 
sie aae wee 416,991 417,917 bee mais 
ae 186,091 228,766 142,148 
me 103,318 112,365 15,518 
i Se 556,110 557,593 442, 128 252,363 
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ern small packer cows are considered top 
at 9c with recent business at that figure. 
Efforts to get 9%c have been unavailing. 
Steers are considered top at llc. Canad- 
ian sellers are well booked up to April 
and while selling some such material are 
inclined to wait. 

COUNTRY HIDES—Further weak- 
ness in packer hides is resulting in greater 
caution in country hides buying and fur- 
ther timidity on tanners’ part in their buy- 
ing operations. In their estimation the 
full extent of the decline will not be reg- 
istered for another month or so and there- 
fore they are delaying opera.ions awhile 
longer and particularly so as curtailment 
in a greater degree enables them to re- 
main passive as stocks extend further. 
Mid western extremes are considered top 
at 10c though held higher. Southern lights 
range at 8@9c flat basis; Canadian ex- 
tremes list at 834@9'%c flat. 

CALFSKINS— Further business re- 
ported in three cars N. Y. calf at private 
terms, believed to be unchanged wich last 
sales at $1.5214@2.0534@3.00 at which !ev- 
els close to “725 000 aval abriad and to 
domestic buyers inthe past ten days. Out- 
side skins $1.50@2.00@3.00 - asked for 
Penn packers and down to $1.35 for other 
descriptions in lights. Untrimmed ma- 
terial is easy. Car southern skins made 
11%c flat. Car Canadian deacons sold $1.25 
flat. Car eastern dairies 85c; others avail- 
able 75c. Canadian deacons available $1.20 
now. Dry Finnish calf 70c asked, wet 
salted 2614@27c asked. N. Y. kips $3.40 
(@4.40 asked. 


a 
CHICAGO HIDE QUOTATIONS. 
Quotations on hides at Chicago for the 
week ending April 12, 1924, with com- 
parisons, are as follows: 
PACKER HIDES. 
Week ending Week ending Corresponding 


Apr. 12,’24. Apr. 5, ’24. week, 1923. 
Spready native 


steers .. -. no market @16c 2014 @22c 
Heavy native 
I os ie kc @12ec 12%@138c 18% @19%e 
Heavy Texas 
ere @12¢ @l12e 18@19¢ 
Heavy butt 
branded 
Tere @12cn @l12c 18@19c 
= _Colorado 
iced idexe alle @lil1c 17@18¢ 
EL Light Texas 
Se @ 8e @ 8c 13% @l4e 
Branded cows.. @ 8c @ 8c 1344 @l4e 
H bs ns . y native 
Ee ere @10ax 10@11c 144 @15%e 


Ligh t native 


GE i ccncenee @ 9%c 9144@10c 144% @15\%e 
Native bulls ... @ 8%c 84@9c 138% @l4e 
Branded bulls .. @ Te 7%@8&e 114%, @13¢ 
Calfskins ...... @19c 19@22c @18c 
ree @lic @17%e 154 @16e 
Slunks, regular... @1.25 @1.25 1.15@1.25 
Slunks, hairless 35@50c 35@50e 35@T5e 


Light, Native, Butts, Colorado and Texas steers lc 
per 4b. less than heavies. 
CITY AND SMALL PACKERS. 
Week ending Week ending Corresponding 
Apr. 12,’24. Apr. 5, ’24. week, 1923. 
Natives all 


weights .... @ 9%c @ 9% 14 @15%c 
Bulls, native .. “@ 8c @ 8c 12 @13%e 
Branded hides. . @ 8c @ Sc 12 @13%e 
Calfskins @18e @18e 174 Grae 
Mg cca desis @15c @1l5ic 15% @16c 





Light calf ....$1.50@1.60 $1.50@1.60 $1.30@1.35 
Slunks, regular. $1.50@1.60 $1.50@1.60 $1.00@1.10 
Slunks, hairless 
No. 1 ......385 @40e 35 @40c 35 @70c 
COUNTRY HIDES. 


Week ending Week ona Corresponding 








Apr. 12, ’24. Apr. 5, ’24. week,1923. 
Heavy steers .. 9 @10c 9 @10e 18 @l4c 
Heavy cows ... 714 a@ 8c 8 @ 8%e 12%@13%e 
1 Serer 74%4@ 8e 71%4@ 8e 12%,@13%e 
Extremes ; on 10¢ 94%¥a1l0%e 18 @14%e 
eee ..-- 64@ Te 7 @i7%e ll @11%e 
Branded .. 64@ Te 64%4@ Te 11 @11%e 
— a ewes 138 @l4e 14 @15c 14 @l5e 
MMe ot cca es sae ll @12c¢ 12 @l38e 18 @l4c 
Light calf . .$1.15@1.25 $1.25@1.35 $1.10@1.20 
Deacons ....... $1.00@1.10 $1.10@1.20 $0.90@1.00 


Slunks, regular.$0.90@1.00 $0.90@1.00 $0.60@0.75 
Slunks, hairless.25 @30c 25 @30c 25 @30c 
Horsehides $4.00@4.50 $4.00@4.50 $4.50@5.00 
Hogskins 25 @30c 25 @30c 15 @20c 


SHEEPSKINS. 


Week end., wes end., Corresponding 
Apr. 12, "94, Apr. 5, "24. week, 1923. 





Large packers ..... $3.25@3.45 25@3.45 $3. en 50 
Small packers ..... 3.35@3.50 3.35@3.50 3.00 


Packers, shearlings. @1.15 @1.15 1. aL 20 
Country pelts ..... ‘See: 25 1.75@2.25 1.75@2.75 
Sl =e 28@3lc 28@31 c 27@31c 
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ICE AND REFRIGERATION 


ICE NOTES. 


A new ice plant has 
Asotin, Wash. 

The Yakima Horticultural Union plans 
to erect a new $80,000 storage plant in 
Yakima, Wash. This plant will add 150 
cars’ capacity to their old plant. 

J. M. Perry & Co. will erect a $35,000 
addition to their storage plant in Yakima, 
Wash. 

The refrigeration plant at Coddington 
Point, L. I., will be rented by the Navy 
Department, it was reported recently. 

Work has been started on the new plant 
of the Herndon Fruit Co. in Lansing, 
Mich. 

A new ice and cold storage plant is to 
be erected in Long Beach, Calif., by the 
Pacific Electric company. 

Adolphus Hamrich plans to open a new 
cold storage plant in Georgetown, Ky. 


So 
CONDITIONS IN AUSTRALIA. 


(Continued from page 30.) 
which has a plant near Brisbane, has an- 
nounced that it is not intended to open 
them again. 
The firm has issued the following state- 
ment which is very significant of the con- 


been opened at 


dition of the trade: 
tinued unsatisfactory trading conditions 
in the frozen meat export business 
throughout Australia, we have reluctantly 
decided to materially reduce our staff 
whom we are suitably compensating. The 
plant will be closed in the meantime.” The 
Queensland Meat Export Company, Ltd. 
has only utilized part of its plant for 
some years owing to the limited number 
of cattle available. 
Improvement in Dressing. 


In the self-examination incidental to the 
period when the beef markets collapsed 
much stress was laid on the deterioration 
in dressing beef and in its quality. On 
the latter point there was considerable 
difference in opinion, even among stock- 
owners. The general point made was 
that the packinghouse employees had 
been instructed that haste was the first 
essential during the war period and that 
many of them became slovenly. Also 
that the breeding up had been neglected 
by the owners. It is interesting to notice 
that there has been a great improvement 
in both matters. 

Recent reports from London declare 
that there has been a distinct improve- 
ment both in the quality of the beef and 


“Owing to the con- 
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HOUSANDS of York Machines 
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before shipment. 
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have paid for 
and are now earning substantial 
These machines are 
designed for service, built of the best materials for 
the purpose, thoroughly tested and rigidly inspected 
They are self-contained, require 
very little attention end do not require a skilled 
probably no other equipment 
you can buy that will be a greater help in increas- 
ing your profits than a York Refrigerating Machine. 
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in its handling at the plants and the pack- 
ing. The reports regarding the shipment 
from a number of the plants have been 
very satisfactory. 

It is also worthy of note that a ship- 
ment of beef from a number of cattle 
shown at the last exhibition in Brisbane 
was described by the trade in London, 
according to a statement by the selling 
agents, as the best Australian beef ever 
seen in that country, both as regards qual- 
ity and dressing. The beef was exported 
by the Australian Meat Export Company, 
Ltd., and readers will be interested to 
know that the general manager of this 
cocern is Mr. McCauley, of the States. 

Though nothing definite has been de- 
cided the indications are that in the com- 
ing export season the export companies 
will offer 20/ to 22/6 per 100 lbs. for beef 
on the hoof. The question of raising an 
earlier-maturing beast is being pressed. 
But the outbreak of foot and mouth dis- 
ease in England precludes the introduc- 
tion of sires at present. This has been 
the source of stud bulls in Australia for 
very many years. Australia has been in 
the habit of allowing the cattle to mature 
before slaughtering, so that it got weight 
but not always quality. 


Organization of the Australian Trade. 


The board which was appointed to or- 
ganize the Australian meat trade con- 
tinues with its arrangements. One direc- 
tion in which action has been taken is in 
the preparation of an attractive exhibit at 
the British Empire Exhibition in London 
and the launching of a big publicity cam- 
paign in England. One disadvantage in 
these matters is that owing to the seasonal 
conditions it is hard for Australians to 
maintain regular supply of beef, at any 
rate, on the English market without long 
storage. 

Energies are bent on finding fresh mar- 
kets for beef, especially in the East. Sev- 
eral shipments have been made to Japan, 
which asks for a lean beef. The orders 
coming are encouraging, though small at 
present. In other parts of the East the 
outlook is not bright, as the native races 
have not the money to buy even if they 
were inclined to be meat eaters. 

The question of securing a renewal of 
the meat export bounty has been raised 
by the manager of the Government plant 
at Wyndham, Western Australia, but 
generally the system is not favored, and 
it is doubtful whether the federal govern- 
ment would consent to the re-introduc- 
tion for a third year. It only did so in 
the second year after great pressure, and 
after stating that it would not be done 
again. 

The scheme to levy on the trade to 
carry on the organization and propaganda 
makes slow progress. The act giving au- 
thority to the central board and the state 
board to make the collection has been 
passed by Queensland, but will not come 
into operation until the other State Par- 
liaments have passed the same bill. New 


South Wales, which is the next largest 
state, has delayed it by referring it to a 
select committee for report. In the 


meantime the funds are being found by 
the federal government. 


—__4—- 
STOCKS AT 7 MARKETS APRIL 1. 
Stocks of provisions at Chicago, Kansas 
City, Omaha, St. Joseph, Milwaukee, St. 


Louis and East St. Louis, on April 1, 1924, 
were as follows, with comparisons: 


April 1, April 1, April 1, Aprli 1, 
1924 1923 1922 1921 

Lard , 
ee. ses 46, 446,053 27,200,384 44,675,204 72,473,028 
D.S. meat 
Ibs. "iS 3,103,614 107,004,442 81,053,895 166,118,103 
S.P. me “ats, 
Ibs. _ 2,562,176 217,614,990 133,978,049 151,984,609 


Tot 
cuts, 1b. ‘355, 665,790 324,619,432 215,031,944 318,102,802 








weereern € $F ow tb ~ CO ee ee 


——— 
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NEW YORK MEAT SUPPLIES. 

Receipts of western dressed meats and 
local slaughter under federal inspection 
for New York City, N. Y., are officially 
reported for the week ending April 5, 
1924, with comparisons, as follows: 








Week Cor. 
ending Previous week 
Western dressed meats: Apr. 5 week. 1923. 
Steers, carcasses - 7,95814 7,001%4 7,386 
Cows, carcasses ..... 1,076 1,105 670 
Bulls, carcasses ..... T47 175 2,066 
Veal, carcasses...... 18,905 pk be 12,295 
Hogs and pigs ...... 50 2,393 
Lambs, carcasses ... 20, 696 20, ro 25,074 
Mutton, carcasses ... 2,085 4,850 2,811 
Beef, cuts, lbs. .... 329,255 161,129 146,983 
Pork, cuts, Ibs. .... ‘1,407,889 1,336,885 373,596 
Local slaughters: 
os Saar 9,477 10,053 9,757 
CRIVOD.  c40i6 00. 6:495540 3,205 14,149 17,612 
ROGER asc coders sess 32,758 61,845 46,195 
BG ace ere aie 38,189 39,920 37,229 
ed 


BOSTON MEAT SUPPLIES. 
Receipts of western dressed meats and 
slaughter under federal and city inspec- 
tion at Boston, Mass., are officially re- 
porced as folluws ror the week ending 





April 5, 1924, with comparisons: 
Week Cor. 
ending Previous week 
Wester dressed meats: Apr. 5 w eck, 1923. 
Steers, carcasses .. . 1,760 1,5 2,369 
Cows, carcasses .... 969 
Bulls, carcasses ..... 61 
Veals, carcasses in 1,003 
Lambs, carcasses .... 8,811 
Mutton, carcasses .... 122 
POLK: TB. sh cthicscce sc SURIOOR 
Local pean 
Cattle. j 1,331 
ate ‘ 62 2,997 
Hogs ... ta 20,589 
Sheep 4,911 6,930 





PHILADELPHIA MEAT SUPPLIES. 


Receipts of western dressed meats and 
local slaughter under city and federal in- 
spection at Philadelphia, Pa., are officially 
reported as follows for the week ending 
April 5, 1924: 


Week Cor. 
ending Previous w eek 
Apr. 5 week. 1 


Western dressed meats: 









Steers, carcasses 2,266 2,422 
Cows, £21 1,002 
Bulls, 105 
Veal, 3,170 
Lambs, 7.258 
Mutton, 1,035 
Pork, Ibs 571,317 
Local slaughte 
RMA Gea vodka e ee 2,826 2,408 2,284 
Calves ~« _2,679 2,269 2,268 
Hogs . 24,881 20,300 17,290 
Sheep 6,165 5,040 4,514 
ae 


CANADIAN LIVESTOCK PRICES. 
Summary of top prices for livestock at 
leading Canadian centers for the week 
ending April 3, 1924, with comparisons. 
BUTCHER STEERS. 
1,000-1, ~ Ibs. 








eek Same Week 

pice week ended _ 

Apr. 3 1923. Mar. 27 
eo ee Wins aaa $ 8.00 $ 8.00 $ 8.75 
Montreal (W) . ance ae 7.75 7.25 
Montreal (E) .. as on ei 7.75 7.75 7.25 
a, ee errr ar 7.25 6.50 
Calgary ... pas ae ack ace) 6.50 6.00 
ee EE titi 6.00 6.50 6.25 

VEAL CALVES. 
TOCONEO > naa vn were 13.50 12.50 
Montreal (W) cates S ais\ay | an 6.00 8.50 
Montreal (E) ............. 8.00 6.00 8.50 
Winnipeg ...... nae 10.00 10.00 10.00 
eae rer me, § 7.00 7.00 
ee PES ore ee oe 8.00 9.00 8.00 
HOGS 
ONE. A ccands hh casa uae 8.80 8.80 
Montreal (W) ............. 9.00 9.00 
_) eee 9.00 9.00 
WV SMNEEE yo wh 3.04) eR SAS 7.86 7.70 
Calgary ... 34% (<desa ae 6.60 
DOMINO onc asc cecdacccsas Se 7.25 
FOOD LAMBS. 

Toronte ....2% . 16.00 16.00 15.50 
Montreal (W) . 12.50 12.00 12.00 
Montreal (E) 2 12.00 
Winnipeg 13.00 
Calgary ....... 
MOOG as oy.0: 6g 50s ones 13.00 
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Every Sheet Equally Good 





Every sheet is as good as the best. 


with sharp, square edges and corners. 


by splitting sheets 4” thick. 


every sheet. And you can do likewise. 


Write for interesting booklet. 


You won’t have any trouble for lack of uniformity 
in Non-Plus-Ultra Pure Compressed Corkboard. 


Pick out any sheet at random and you will find 


that it contains nothing but specially selected, clean, 
dry stock, uniformly baked through and through, 


is moulded in sheets 24” wice, then cut into 12” widths, and the 2 





NON-PLUS-ULTRA CORKBOARD 


” 


sheets are made 


Consequently our inspectors can examine the inside as well as the outside of 


No other corkboard is made so you can see the inside of the sheet. 


CORK IMPORT CORPORATION 


345-349 West 40th St., New York City 


Branches in large cities 











High Speed Machine 


931 East 138th St. 


Entndetelte, Ee. 
Kansas City, Mo. 


Branch Offices: 


ge pens 


nM Paso, 


Louis, Mo. 


Texas 


Texas 





$00 ton direct connected Electric Driven De La Vergne 


Jacksonville, Fl 

San Francisco, Cal. 
Havana, Cuba 
Honolulu, T. H. 
Tokio, Japan 


De La Vergne 


Ice & Refrigerating 
Machines 


De La Vergne high speed hor- 
izontal machines have been in 
actual use longer than any 
other design. The patented 
auxiliary suction port is a great 
advantage, not only increasing 
the efficiency but insuring per- 
fect lubrication. 


De La Vergne medium and 


low speed machines are also 
offered to suit any require- 
ments. 


Send for our bulletins 


De La Vergne Machine Company 


New York City 


Los Angeles, Cal. 
Mexico City, Mexico 
Buenos Aires, Arg., 


Ss. Am. 
Tampa, Fla. 











STORAGE SPACE: 





2 i" 


Cut out all costs for con- ye 
struction and operation 

of vestibule air locks. \ 
Our Service Sheets— 
free on request — show 
how to do it. Write for 
them today. 


STEVENSON COLD 
STORAGE DOOR CO. 
CHESTER, PENNA. 


Vestibule ~ Arr Lock. 
#56 x 650% 8 Oo GA 
with two regular Poors 


\ 





THE OLD WAY 
»trbule over ah/ and fo edge of door when 
er? Ss x (0-6 8-6 bigh = F46 cu. fr 


Mt 


WAY a 
Stand Oven” ; 


ovt and the goor 


your money 


ce Jess refrigerenon 

















PATERSON PARCHMENT PAPER 
PASSAIC, NEW JERSEY 


CO. 


























Every Sausage 
Manufacturer Should 
Make His Own Ice 


It is not only a convenience 
but a saving in dollars. 


The Phoenix Ice Machine can 
be used both for Ice Making and 
Refrigeration for either small or 
large capacities. Any one man 
can care for the Ice Making with 
just a little time each day. 


Let us tell you more about our 
economical plan. Write 


The Phoenix Ice Machine Co. 


2700 Church Ave. 
Cleveland, O. 
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By the Scientific Method of 


Air Conditioning 
A Product of Unparalleled Quality 


is assured day in and day out regardless of 
outdoor weather conditions. 


We design, manufacture and install complete 
equipment for all branches of air condition- 
ing and Brine Spray Refrigeration in Packing 
Houses and invite correspondence prior to 
! consultation and service. 

Zz. ‘ 
The Successful Systems are Webster Systems 


carry ect inven tenon Ang PN pe IOAN IAN Cl fh om eNO INALAADADN ARES 
ATMOSPHERIC.CONDITIONING CORPORATION 


Monadnock Block 
Chicago 





Lafayette Bldg., 


Singer Bldg., 
Philadelphia 


New York 











MEAT 
COVERINGS 


All kinds of Stockinette 
and Knit Bags for 


BEEF 
CALF 
SHEEP 
HOGS 


Write for 
Samples and Prices 


The 
Adrian Knitting 
Company 


400-410 Water Street 
ADRIAN 
MICH. 


Don’t Delay 


Be Practical 


Save time and labor and get better re- 
sults for your refrigerating require- 
ments by installing 

E OMPANY~ 


Fite 


PRES EoRD PRS” 
MECHANICAL REFRIGERATION 
Forty years of cumulative knowledge is built into every Frick installation. Write 
for list of users in your vicinity—inspect some of the plants and talk to some of the 
owners. It will pay you to investigate. 
Send for a copy of our booklet “Ice and Frost” by Jack Frost himself. 


Comoe 


Pittsburgh, Pa. 
NERY SUPERIOR SINCE 18Aa2 











New York, N. Y. 
Philadeiphia, Pa. 
Baltimore, Md. 
Charlotte, N. C. 


DISTRIBUTORS: 






Atlanta, Ga. 
Dallas, Texas 
Memphis, Tenn. 





CE MATH 


Chicago, Tl. St. Louis, Mo. Boston, Mass. San Antonio, Texas Los Angeles, Cal. 
Detroit, Mich. Indianapolis, Ind. Brooklyn, N. ¥ Palatka, Fla. Seattle, Wash. 
Buffalo, N. Y. Minneapolis, Minn. Cincinnati, O. Columbus, O. Portland, Ore. 


Ogden, Utah 
Cleveland, O. 


Spokane, Wash. 


New Orleans, La. se 
Grand Rapids, Mich. 


New Haven, Conn. 
Denver, Colo. 


Pittsburgh, Pa. Baltimore, Md. 
Memphis, Tenn. Philadelphia, Pa. 
New York, N. Y. Wilkes-Barre, Pa. 














The 
National Provisioner 


$3.00 Per Year in U. S. A. 








Better Sausage =»¢ Mince Meat 


assured by using 


“DAY” Mixers 
Safe - Efficient - Durable 


Meat products of better flavor be- 
cause of more thorough blending can 
be made with DAY MIXERS. Elim- Ca NT, 
inate leakage and waste in your plant. j 
Durably constructed for heavy duty, 
making the first cost the last. DAY 
mixers sold 20 years ago are still in 
service. 


SEVEN SIZES—80 Ibs. to 100 Ibs. 
Write for Details and Prices. 


The J. H. Day Co., Cincinnati, 0. 


Offices in Principal Cities. 







“AWE 
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U. S. CAN COMPANY PLANT. 

A new, modern manufacturing plant has 
been erected by the U. S. Can Company 
at Cincinnati, Ohio, which is devoted ex- 
clusively to the manufacture of lard pails 
and cans. This gives the company three 
large factories, and a capacity of two mil- 
lion cans per day. 

This building was completed late in 
1923, and has been completely outfitted 
from top to bottom in the latest up-to-date 
manner for the most efficient production 
of lard pails and cans. 


THE NATIONAL PROVISIONER 


cans. The territory over which this com- 
pany ships to its customers is wide and 
the efforts being put forth by its sales de- 
partment, backed up by the factory meth- 
ods outlined, is bringing this company to 
a position of leadership in the field of 
lard pail production. 

“The year 1924 has opened most aus- 
piciously,” said W. A. McIntire, sales 
manager of the company, “and we look 
forward with a great deal of confidence 
that 1924 will be a very good year to all 
business throughout the country.” 








NEW PLANT OF THE U. S. CAN COMPANY AT CINCINNATI. 


The top floor is devoted to lithograph- 
ing, being completely equipped with late 
type lithographing presses, varnishing and 
coating machines and automatic conveyor 
ovens. On this floor are located the trans- 
fer and stone department of the litho- 
graphing department and storage room is 
provided for the various plates used in the 
decoration of tin plate. 

The raw material itself is conveyed to 
this floor, where it is fed through the 
lithographing processes, and after being 
printed is taken to the next lower floor, 
where the bodies are cut apart and run 
through the various lines devoted to the 
manufacture of lard pails and cans. Here 
again the latest approved methods in the 
way of conveyors, and automatic machin- 
ery obtain and the productions secured 
from these lines of machinery are not only 
high but result in a high quality of work- 
manship. 

From the end of the manufacturing line, 
the cans are fed automatically to convey- 
ors and chutes into the cars which are 
placed along side of the building on a 
special switch. 

On the bottom floor of this building are 
the various items of pails and cans which 
are stored for the convenience of the cus- 
tomers of this company. It is the practice 
to manufacture cans ahead in various as- 
sortments, so that customers may call 
upon the manufacturer and cars can be 
shipped out for his account within a few 
days after receipt of the order, by reason 
of the stock which the company is pre- 
pared to carry for its customers. 

The installation of this unit, with the 
other buildings already in operation by 
The United States Can Company, places 
it in the foremost rank of manufacturers 
in this country who produce lard pails and 
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CINCINNATI ABATTOIR SALE. 


The Cincinnati Abattoir Company’s ex- 
tensive real estate and personal property 
is offered at receiver's sale by sealed bids 
which close with the receiver, Charles W. 
H. Strebel, at Cincinnati, O., at 12 o’clock 
noon, Wednesday, April 30th, 1924. 

The real estate consists of the packing 
plant proper, offices, warehouses, cold stor- 
age, shops, etc., all adjoining or closely 
connected. 

The plant has a weekly killing capacity 
of 3,000 cattle, 3,000 small stock and 
10,000 hogs. 

It adjoins the Cincinnati Union Stock 
Yards and is adjacent to the B. & O. 
Railroad with switches running to the 
various buildings. 

The machinery and refrigerating equip- 
ment are reported to be very complete 
and in first class condition. he curing 
capacity of the plant is ample for the kill 
but could be extended at very small ex- 
pense. 

The personal property includes office 
fixtures, a general line of packinghouse 
supplies, and Ford automobiles and trucks. 

In addition to the above there is the 
Norwood leasehold, being the Cincinnati 
Abattoir Company’s car shop. The shop 
and the equipment are nearly new and 
could be put to many additional uses. 

The rolling stock of the company con- 
sists of 123 beef refrigerator cars. 95 of 
which are in service and 28 are subject to 
repairs to make them serviceable. 

The sale of this plant presents a splen- 
did opportunity for continuing an estab- 
lished business, as it is considered one of 
the largest and best-equipped plants of its 
kind within a radius of two hundred miles. 





WHOLESALE DRESSED MEAT PRICES. 
Wholesale prices of Western dressed fresh meats were quoted by the U. S. Bureau 
of Agricultural Economics at Chicago and three Eastern markets on Thursday, April 


10, 1924, as follows: 
Fresh Beef— 





STEERS: CHICAGO. BOSTON. NEW YORE. PHILA. 
OO aS ee er rer en ce Pe TS are $17.00@19.00 $18.00@19.00 
Sr ree eee rT 16.50@17.50 $15.50@16.50 15.00@18.00 16.00@17.00 
NIN ooo ret pn ese hb eo dis oew de. 14.00@16.00 18.50@14.50 14.00@16.00 15.00@16.00 
RN 06s 0 6'k Hi RRO REC Re eee OC TS COG TAOO  ivivaniccaves 13.00@14.00 12.00@14.00 

COWS: ; 
ee er ee ae art ane tee ee a 11.50@12.50 13.00@14.00 13.00@14.00 13.00@14.00 
CO SAR rrr ee eee 10.50@11.50 11.00@12.00  11.50@12.50 12.00@13.00 
SSS ee eee Perse eer rere cee ae 9.00@10.00 10.00@10.50 10.50@11.50 10.00@11.50 

BULLS 
Ca pale CAEREDENEROCUES BEARERS <oyceeeened 11.00@12.00  ........... 
RS 5 SoaeSiceihe CORRES ORAS ATURE RE an Wann wale Ried a So i 
I 6.2 Spa ao aR ela Ses wis wes a eeEErs SOBER” hciceiceecas SSC SAG crcieciccccs 

Fresh Veal*— 
PE Freier a sera: siareGreeseiee emess cin ease ESOC O19:006 .vicieessesas 18.00@20.00  ........... 
RRINNRIRE Ne eS al oe ey ois gies 16.00@17.00  14.00@17.00 16.00@19.00 18.00@19.00 
ES eee ee eee oe 14.00@15.00 11.00@13.00 14.00@16.00 15.00@17.00 
RIN nic. cs 6 Vn ewities HeCsiow ere eens 10.00@12.00 9.00@11.00 11.00@13.00 10.00@14.00 
Fresh Lamb and Mutton— 

LAMB: 

Choice 34.00@36.00 35.00 $4.00@37.00 — . . ccesseces 
re 27.00@28.00  28.00@30.00 30.00@31.00  29.00@30.00 
Medium 24.00@25.00 25.00@26.00 27.00@29.00  27.00@28.00 
Common SUGAR: cnctuccaketre Spebewnsets - “Odesmecczen 
YEARLINGS: 

ee eee ~00hsedewss “eemestigue® 21:0000%6004 Vaavewaneel 
Re tS oe thy: eek ensae RPORARMRERS <“GeREREKQaE <cHOneneees 
Ee taeda aghad wealbeuosed: dadedawedes ‘siedeewens  setsleseesies 

MUTTON: ‘ 

Rear aies dicieis claelele acarsialaiene x sere tue 19.00@20.00 20.00@21.00 20.00@21.00 ........... 
SIN Co biaicig caida sconce ons Sie sien 16.00@18.00 17.00@19.00 18.00@20.00 20.00@22.00 
I 4:0 .656 ep ¥0 sce sins e-eretersern es @ees re Se” ere EO.GODISGO oo ccccncées 

Fresh Pork Cuts— 

LOINS: 7 7 ‘ 

“10 ID. AVETATE... cc ccccecceces 16.00@17.00 19.00@21.00 17.00@19.00 17.00@18.00 
10-12 Ib. average Dan ceen ec Pade eee aie 15.00@16.00 19.00@20.00 16.00@18.00 16.00@17.00 
WB-14 ID. AVETAGE.... wc ccceccscccces 14.00@15.90 17.90@18.00 15.00@17.00 15.00@16.00 
TAs16 IH. GVETABCS...occcscccvcccecs 13.00@14.00 15.00@16.50 14.00@15.50 14.00@15.00 
Se Ore rrr TREGOSECO nikki snd pC errr re 

SHOULDERS: 

MN roo Scie sa OW canoe enue sees SUGRIGGE  ccciancnsc. 9.50@11.00 10.00@12.00 

a. 0 9.00@10.00 

i Bs PIV OTORO. co vccccccecccesceees 8.50@ 9.00 10.00@11.00 9.00@10.00  ....... seeees 
és ie pei Sera gata careia Serawia'e 4 R518 8.50@ 9.00 9.50@10.00 8.00@ 9.00 10.00@11.00 

BUTTS: : 

BIGRtOM BUFO . occ cccccccscccccveeee SECOOIS  ccviicconeds 12.00@13.50 12.50@14.00 


*Veal prices include “hide on” at Chicago and New York. 
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Chicago Section 


Edwin Sterne, of Louis Sterne & Sons 
Co., Kearney, N. J., was a Chicago visitor 
this week. 

R. H. Daigneau, sales manager Geo. A 
Hormel & Co., Austin, Minn., was a vis- 
itor to the city this week. 

President P. A. Jacobson, of the Inter- 
state Packing Co., Winona, Minn., called 
on his Chicago friends during the week. 


Ernest Kissling, head of the lard de- 
partment of Wilson & Company, has re- 
cently returned from a trip to the South. 


W. F. Price, superintendent of plants 
for the Jacob Dold Packing Co., Buffalo, 
N. Y., spent a few days in Chicago this 
week. 


F. W. McKee, vice president of the Van 
Camp Packing Co., Louisville, Ky., and 
New York, made a flying trip to Chicago 
this week. 


Vice-president D. G. Calkins, of the 
Drummond Packing Co., Eau Claire, Wis., 
spent a few days calling on his Chicago 
friends this week. 

Packers purchases of livestock at Chi- 
cago for the first four days of this week 
totaled 28,213 cattle, 21,487 calves, 80,947 
hogs and 26,057 sheep. 


John F. Kirsten, of H. F. Kirsten & 
Co., well-known imporiers and exporters, 
Hamburg, Germany, was in Chicago this 
week in the course of a visit to the United 
Siates. 

F. H. Knief, chief accountant for Wil- 
son & Co., who has been confined to his 
home during the last four weeks on ac- 
count of illness, is now well on the road 
to recovery. 

Swift & Company’s sales of carcass beef 
in Chicago, for the week ending Saiurday, 
April 5, for shipment sold out, ranged 
from 7.50 cents to 21.00 cents per pound, 
averaged 13.49 cents per pound. 


Provision shipments from Chicago for 
the week ending April 5, with comparisons, 
were as follows: 

Cor week 

This week. Prev. week. 1923 

Cured meats, Ibs ..... 18,788,000 15,916,000 12,165,000 
Fresh meats, Ibs. .....39,867,000 36,116,000 22,748,000 
laO ABE hcbecusésxce 11,854,000 9,979,000 8,911,000 


Frank Stoppenbach, of C. Stoppenbach’s 
Sons, the well- known pork packers of Jef- 
ferson, Wis., was in Chicago this week. 
Mr. Stoppenbach was calling on the trade 
before some of our present sales experts 
were out of the nursery, and is still going 
strong. 


Arthur LeStourgeon and Stanley F. 





H,. C. GARDNER F, A, LINDBERG 


GARDNER & LINDBERG 
ENGINEERS 
Mechanical, Electrical, Architectural 
SPECIALTIES, Packing Plants, Cold, Storage, 
Manufacturing Plants, Power Install- 


H. P. Henschien R,. J. McLaren 


HENSCHIEN & McLAREN 


Architects 


1637 Prairie Ave. Chicago, Ill. 








Engineers & Architects 
Packinghouse and Cold Storage Designing— 
Consultation on Power and Operating Costs, 
Curing ete. You Profit by Our 25 Years’ Ex- 
perience. Lower Construction Cost. Higher 
efficiency. 


206-7 Falls Bldg.. MEMPHIS, TENN. 





ations, Investigations PACKING PLANTS AND COLD STORAGE 
1134 Marquette Bldg. CHICAGO CONSTRUCTION 
M. P. BURT & COMPANY Fred J. Anders Chas. H. Reimers 





ANDERS & REIMERS 
ARCHITECTS 
ENGINEERS 

314 Erie Bldg. 

Cleveland, O. 


Packing House 
Specialists 











Manhattan Building, Chica~o. 


PACKERS ARCHITECTURAL & ENGINEERING CO. 


WILLIAM H. KNEHANS, Chief Engineer 


ABATTOIR PACKING AND COLD STORAGE PLANTS 
i, 


Cable Address, Pacarco 








OLD COLONY BLDG. 





Position Wanted 


As assistant to packinghouse ex- 
ecutive, superintendent or foreman 
who wants ready and reliable in- 
formation from the world’s best 
packinghouse authorities. 


Apply for 
“The Packers Encyclopedia” 


Price $12.00 in U. S., $12.25 in other countries, postpaid 
Published by 


The National Provisioner 


CHICAGO, ILL. 





Spencer, of the Keefe-LeStourgeon Com- 
pany, Arkansas City, were in Chicago this 
week. Mr. LeStourgeon is the ice king 
of the Southwest and Stanley Spencer is 
“Dick” Keefe’s right bower in the packing 
business. 


John Hall says the work he is doing 
with his special bulletins reminds him of 
a letter a school teacher received from the 
mother of one of her most obstreperous 
pupils. It ran like this: “Dear Miss——: 
You rite about whippin Sammy. I hereby 
give you permission to beat him up any 
time it is necessary to learn his lesson. 
He is just like his father—you have to 
learn him with a club. Pound nollege 
into him. I want him to have it, and 
don‘t pay no attention to what his father 


I’ll handle HIM!” 


says. 
MARCH HOG WEIGHTS. 
The average weights of the hogs re- 


ceived at the leading livestock centers 
during March, 1924, with comparisons, are 
officially reported as follows: 


1924 1923 

lbs. Ibs. 
SID ko nsinn yo dc tes eh cbse uiwe pease 234 239 
| RR ore eery: Pere re ere eee 198 197 
MENS nba c ca Aan as gaysan anunanden cae 243 238 
6 2 Se Renee cesar ene: 252 
Se ee ene mera. | 241 
EN, Cid cna vos Rs J ais'oss oases es 219 
EE SGGNS cay ak vue ko antes eee ae S 215 198 


PORK CUTS AT NEW YORK. 


(Special Report to Ba National Provisioner from 


Zaun.) 
New York, Apri! 9, 1924—Wholesale 
prices on green and sweet pickled pork 


cuts: Pork loins, 20@22c; green hams, 8-10 


Ibs., 16%4c; 10-12 Ibs., 16c; 12-14 lbs., 15c; 
green picinics, 4-6 Ibs., 9%2c: 6-8 lbs., 
8%c; green clear bellies, 6-8 !bs., 13%c; 
8-10 ‘Ibs. 12%c; 10-12 lbs. 12%c; 12-14 
Ibs., 12c; green rib bellies, 10-12 lbs., 12c; 
12-14 lbs., 12c; S. P. clear bellies, 6-8 Ibs., 
10%c; 8-10 lbs., llc; 10-12 Ibs., llc; 12-14 
Ibs., llc; S. P. rib bellies, 10-12 lbs., 1lc; 
12-14 lbs., llc; S. P. hams, 8-10 lIbs., 15% 
(@16c; 10-12 lbs., 15c; 12-14 lbs., 15c; boil- 
ers, 18-20 lbs., 17c; dressed hogs, 12c; city 
steam lard, 107%c; compound, 12%. 





LEON DASHEW 


Counselor At Law 
15 Park Row New York 








C. W. RILEY, Jr. 
BROKER 


2109 Union Central Bldg., Cincinnati, O. 
Provisions, Oils, Greases and Tallows 
Offerings Solicited 








H.N. Jones Construction Co. 


Engineers 
San Antonio, Texas 


Designs and Builds 


Packing Houses 
30 Years Experience 








George F. Pine Walter L. Munnecke 


Pine @ Munnecke Co. 
PACKING HOUSE & COLD STORAGE 
CONSTRUCTION; CORK INSULATION & 
OVER HEAD TRACK WORK. 


10 Marquette 
Bidg. 


Phones: 


Detroit, Mich. cherry 3750-3761 
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April 12, 1924. 


MARCH MEAT SUPPLIES. 
Receipts of livestock at nine leading 
centers during March, 1924, with com- 
parisons, were reported officially as fol- 
lows: 





Cattle. Calves. Hogs. Sheep. 
ChicAZO. .ceceses 5 F a. 5 294,321 
‘St, TAO. cccacs 7 : 18,928 
Kansas City 21,537 90,094 
Omaha .....+. . 197,520 
Sioux City ..... il, 2,352 393 17,459 
St. Joseph .... 108,157 
St. POO s..c200 5 5 24 3e “| 19,233 
Wichita ........ 19,061 3, 57.7 791 1,809 
DORON s.caseedus 26,669 3, 168 45,828 169,797 








Total, Mar. ’24.756.382 180,209 2,9 
Total, Mar. ’23.722.230 175,066 2) 





921,023 917,318 
991.248 1,007,051 

Receipts at nine leading markets for 
the first three months of 1924, with com- 
parisons, are officially reported as follows: 


Cattle. Calves. Hogs. Sheep. 
Chicago ...... 767,837 3 3,220,638 978,525 


St. Louis .... 171,143 
Kansas City... 424,422 


1,840,494 64,689 
803,767 305,053 





Omaha .....e. 423,588 1,259,334 660,154 
Sioux City .... 186,984 1,135,756 95,825 
St. Joseph .... 140,866 621,450 20,945 
St. Paul 2... 142,460 1,177,986 72,392 
Wichita ...... 60,622 225,915 10,154 
DORVEE cesses 99,902 173,345 394,111 


417,824 ane 9,958,686 2,801,348 
395.288 5321013 8,882'311 2'995.566 


T’1 3 mo. °24..2. 
71 8 mo. °28..2, 
Slaughters at eight points for March, 
1924, with comparisons, are reported offi- 

cially as follows: 
Cattle. Calves. Hogs. Sheep. 


OUIORRO . siwacess ss 158,281 67,657 594,625 197,084 
Kansas City .... 71,416 17,822 5 
Sr 86,964 3,934 

Sioux City -.. 28,168 2,265 








St. Joseph .. . 26,632 

St. Paul 27, 285 

WAGNEUN. 444 05550 53.345 5 
DORVOR sie cvescanas 39,324 16,239 











Total, Mar. ’24.413,203 145,247 1,727,434 537,091 
Total. Mar. ’23.401,619 140;715 1/928/996 621,587 
Slaughters at six leading centers for 

the first three months of 1924, with com- 
parisons, are officially reported as follows: 
Cattle. Calves. Hogs. Sheep. 











CHIOGSO 4.0200 500,893 177,180 2,167,046 648,994 
Kansas City .. 236,649 65,722 493,818 245,024 
Omane ..ccccce 261,675 11,084 948,179 448,639 
Sioux City .... 83,607 6,985 581,389 58,888 
St. Joseph .... 87,276 17,125 446.688 262,585 
DORVEE  o.0s0t000 27,266 5,182 142,495 44,544 
T’l 3 mo.’24.1,196,766 283,178 4,779,615 1,708,674 
T’l 3 mo.’23.1,181,215 276,381 4,764,482 1,784,548 

feo 

RECEIPTS. 


Cattle. Calves. Hogs. Sheep. 
Mon., Mar. Si...... 15,702 966 37,330 14,905 
Tues., April 1 2,837 78 2,395 5,679 
Wed., April 2... 2,805 25,078 8,86 
Thur., April 3 is 6,789 35,338 7,575 
Fri., April 4.....+. 95 1,346 87,401 9,107 
Sat., April 5 ‘211 4,853 2,549 


Totals last week...51.429 17,249 163,706 63,146 
Previous week .....58,429 19,031 204,481 65,748 








SO GD: siveciwaex 57,614 16,467 176,183 82,799 
Two years ago....49,241 20,72: 121,902 57, 686 
SHIPMENTS 
Mon., March 31.... 4,662 70 9,782 4,493 











Tues., April 1 78 2,395 5,679 
Wed., April 81 4,476 4,055 
Thur., April 4 1,058 10,634 5,031 
Fri., April 4.. 41 13,652 4,384 
Sat., April 5.. 3,224 he 

Totals last week...... 17. 037 1,388 44,473 23,642 
Previous week ...... 18,519 641 70,544 20,742 
oe Oe ae 15,769 590 31,023 > 908 
Two years ago ...... 17,739 789 25,226 15,861 


Receipts at Chicago Stock Yards thus far this year 
to April 5, with comparative totals: 


1924. 
Cattle .778 
Calves ibe 211,935 
Hogs ... 7 er : eo eT 
Sheep 7,217 





Combined weekly hog receipts ‘at eleven markets for 
1924 to April 5, with comparisons: 


Week. Year to date. 





Week ending April 5........ 691,000 12,026,000 
Previous week ......... .. 786,000 
Corresponding week 740,000 
Corresponding week 1 ae 450,000 





Combined receipts at seven points for the week 
ending April 5, with comparisons: 


*Cattle. sn ait Sheep. 


Week ending April 5...... 160,000 

oi, rea 172,000 
eer er 174,000 

SE: WWicacasdx cea atiee 186,000 353, 5. 

SUE anckscduanwecancehasawe 153,000 33 54,000 199,000 


Combined receipts at seven markets for 1924 to 
April 5, and the corresponding period for previous 
years: 
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For Dry or Wet Rendering 


GRUENDLER BONE & CARCASS 
CRUSHERS are standard equipment in hun- 
dreds of packing and rendering plants, 
Makes the most uniform product, crushes 
finer, no clogging, very heavy and powerful 
construction with flexible hatchet-like ham- 
mers. 


No chance for breakage due to foreign 
material getting into same. The best 
crusher that money can buy. 


RECENT USERS 


White Provision Co., Atlanta, Ga. 

H. L. Handy Co., Springfield, Mass. 

Danahy Packing Co., Buffalo, N. Y. 

Elliot & Co., Duluth, Minn. 

Kroger Grocery & Baking Co., Cincinnati, Ohio. 
H. K. Webster Co., Lawrence, Mass. 
Blayney-Murphy Co., Denver, Colo. 

Arabi Packing Co., Arabi, La. 

Eckert Packing Co., Henderson, Ky. 
Pittsburgh Pkg. & Prov. Co., Pittsburgh, Pa. 
James C. Sandy, Callan, Ireland. 





Also manufacturers of dry bone and fertilizer pulverizers, crackling grinders, soap powder 
pulverizers, single and double roll coal crushers, rock crushers and pulverizers, elevating, con- 
veying and screening machinery. 


REPRESENTATIVES 
1269 Broadway, N- Y.; 1012 Chestnut st.» Philadel. Gryendier Patent Crusher & Puly, Co, 


608 South Dearborn St., Chicago, Ill.; Arrott Bldg., 











Pittsburgh, Pa. 932 N. Ist St. Est. 1885 St. Louis, Mo. 
*Cattle. Hogs. She 
CaS aie een srr ee 2,471,000 10,022,000 2,595, “000 
Se re 2,504,000 9,192,000 2,838,000 
| Ae eee 2,310,000 6,566,000 2'534,000 





*Calves at Omaha, St. Louis and St. Joseph are Cross, 


counted as cattle. 


Chicago Stock Yards receipts average weight and Ro 
top — average prices for hogs for under-mentioned 9 
weeks: 


Average 
Number weight.——Prices. 
received. Ibs. bene Raps 1d er a 
Week ending “andl 5...163,800 233 7. 
Previ ious week . -...204,481 236 6 38 
i : & Harris 


Postal Telegraph Building 


CHICAGO, ILL. 





218 
231 


939 








yo Pee 123,600 232 $12.75 $12.30 
*Receipts and average weight for week ending 


March 29, 1924, unofficial. 
§Railroad strike curtailed receipts. } O “& y S 


WEEKLY AVERAGE PRICE OF LIVESTOCK. 








Cattle. Hogs. Sheep. Lambs. Established 1893 

Week ending April 5.. $10.25 
Previous week ..... ‘ 10.00 ee 
IIB see ses nese csceces 8.20 Provision Dept. 
A eeaieecaedesoneomi Paes Handled by practical men in packing- 
OE ERI 14.00 house buying and selling. 
EES oes wiwidiin cha wk casa 15.75 ¥ 

gd disci cee kw sudan 2. 
GIS sores "S15 A. E. Cross Lacy J. Lee 
gaara ie Sale d eae gals 7.80 
Bete. For 6.35 E. L. Roy Z. K. Waldron 
Av] 1914-1923 .......... $10.60 $12.30 §$ 9.90. .$13.30 A. L. Eberhart E. L. Hicks, Jr. 

§Railroad strike period. Not enough on hand to © 
make an average. Grain Dept. 

Following is given the net supply of cattle, hogs e ° 
and sheep for packers at the Chicago Stock Yards , Siebel C. Harris 
for week mentioned: Specializes am “Hedging” and 

Cattle. Sheep. “Spreading” business. 
§Week ending April 5......34,500 39,000 
MEOVIOOS WOGE o0cc0scesskes 34,910 13 37 45,006 MEMBERS: 
RE eee eee err er 41.845 145,110 57,891 
Perr eee 96,676 41,825 Chicago Board of Trade 
WOZL 2... cee e cece ec eeneecccs 28,268 84,883 51,764 Minneapolis Chamber of Commerce 
“ = ss ‘ Winnipeg Grain Exchange 

§Saturday, April 5, estimated. New York Produce Exchange 

Chicago packers hogs slaughtered for the week Duluth Board of Trade 
ending April 5, 1924: 
MU UE 656d ie scares '0ss Srais sie nS NR bg OAR we 14,000 OWNERS AND OPERATORS OF 
EI PS 5.05.0 on NG Skea wie kw es wee ceases 3,800 
EEG Sao wie a ce aleiaseeta a Gele pen au «<‘c 15,200 


Hammond Co 


Hammond (00.020: “eoo | White City Provision Co. 

















IMRT ON 55 55. Sd 0 cc Gaied eraca vases 12,300 A modern curing and storage warehouse 

pCR SCE OR Pee Onn oe viet ee 

TE ED IDS. ik olen.c os wn bea a ea cdiaeuess 17,100 

Teor rer ere tee 6,900 

ta. San selna'see eh we.b at ste ee te 5,000 

Ind dent Packing Co. ooee BTOO . . ° . . 

Suen felon &.... 8'300 What is “backing” in skinning cattle, 

i SR e 66:5:6 6 60 5.00 00h seins tases oa /’e. a NeS ff d tJ 

pS re reer rs PT ia 

ate Zeca a lal eel ada ie onoo and what effect does it have on the ap 
ios as cat civaungdussiceticen 132.600 pearance of the carcass hanging in the 

PON EOUEE. WONG So ie'ow0-605:0 S0in cow eees sesoeeeewss Hage - 

WORE BHO wccccscccccccccccccccceseccesesesens 154, 1 $ 

Me DOE GOW nese cv ccuecicusncoesesee<ites 103,400 sales cooler! Ask THE BLUE BOOK, 

ROO, FERED, BAO sie vicccccgcescccacenevctesss 95,200 


ce , M4 ” 
(For Chicago livestock prices see page 46.) the “Packer's Encyclopedia. 
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CHICAGO HOG PURCHASES. 


Purchases of hogs by Chicago packers 
for the week ending Thursday, April 10, 
1924, with comparisons, follows: 


Chicago Provision Markets 


Reported by THE NATIONAL PROVISIONER DAILY MARKET 



































SERVICE Week, Cor. 
ending Prev. week, 
April 10. week. 1923. 
CASH PRICES. FUTURE PRICES. Armour & Co............. 10,424 9,175 17,300 
Based on Actual Carlot Trading, Thursday Official Board of Trade, Range of Prices. ee Pro. Co...... “yd etd bye ng 
. w Mo vase ake p enka B R f 
{oe &, Ee SATURDAY, APRIL 5, 1924. G. H. Hammond & Co..... 6,157 7,263 ~—:10,900 
Green Meats. Open. High. Low. Close. Morris & Co.............- 10,197 12,329 18,700 
LARD— J. ONE 2 reer 12,395 15,073 13,800 
Regular Hams— OT ee 11.05 11.05 11.00 11.02% Boyd-Lunham & Co........ 7,578 6,972 6,900 
Cn SE et SR Neh Ree Ra @14% Bent sibeseneuee a 11.27% 11.22% 11.25 Western Pkg. & Pro. Co... 9,900 10,700 10,200 
“L055 A aR a ei ei EIA Tl 14. _, Sept. ........... 11.50 11.50 11.47% 11.47% Roberts & Oake........... 7,483 5,355 6,000 
(| TT PAR a RN EC 14 cuba BELLIES— meee @& Hart... .....500s; 4,723 5,203 6,500 
0 le eal as i ee to 14 eee sees “ss 10.22% Independent Packing Co... 5,701 3,412 5,000 
ima... Se @14% - ORR SE ISS 10.57% 10.57% 10.55 55 Brennan Packing Co...... 7,808 7,868 6,400 
eS eves alse vawpar en wane 14% @14% SHORT RIBS— William Davies Co........ inne re 6,000 
MW a csennsteaces 9.80 9.80 9.75 9.75 Agar Packing Co.......... 300 400 1,500 
Skinned Hams— cca e etal ttepise eee ameter [SE atic aaa ata 3,000 2,500 8,200 
eer rr Pe @16% MONDAY, APRIL ", 1924. . 
MMB TENN BI Eco ooo eke ecaceatane cies @16 Open. High. Low. Close. MURR ox osn Ativadeccx 98,091 101,838 145,600 
i | Ma iss nie ab bsce sees eens ae @15% LARD— 
i Ns occ nGescn deeb ounutieeas @14% — pene ekbe eee a aes aan Posed 
ee SE ee ee 13% ee 1 10.97% 1 .92 ax 
enna tal ake 121% SE cacenencxeoe 1117-15 11.17% 11.15 11.15 b CHICAGO RETAIL FRESH 
SOP op cpa cues cote Ge suneeee 12 Sept. ........... .... sees 11.40 MEATS 
Pinlce— _ oe... 10.9 a 
i. Uc CaGe sass eee ee sesh eae @ 7 errr 10.55 
Se ee eres a @ 7% Sept Sen eeee x te aes 10.85 n Beef. 
NE a Se eae came ee @ 7% SHORT RIBS— No.1 No. 2 No. 8. 
12-14 IS. AVE.... 6... eee eee eee eee es @ 6% RED cus ticwtes bain os 9.67 Rib roast, heavy end............ ‘30 15 
14-16 Ibs. AVZ.............2-- eee eens eee @ 6% NS a ae ak nw eee re 9.97-10 Rib a a Ee ana 45 35 20 
JES - q 9 EE PE sensewesesesctecence 20 20 16 
Clear Bellies— TUESDAY, APRIL 8, 1924. 0 Ag eee 40 so 20 
ee ere @13% Open. High. Low. Close. Steaks, sirloin, first cut........ 48 40 25 
Ne cues mensemn @11%4 j$.\LARD— Steaks, porterhouse .. 60 45 25 
I a @l1 Dn: svausseeene axes a sees 10.77 Steaks, flank ...... 28 25 18 
EE Se <r ee eee @10% _ 10.80 10.87% | 10.77-80 10.87 ax Reef stew, chuck ........ 18 15 #12 
IN RIED. CMe a 2s @ 10% i: ctussscaeee 11.10 11.10-12 11.02% 11.10 b Corned briskets, boneless ....... 22 20 4 
Sept. ........... 11.35 11.87% 11.82-35 11.35 SN MRED oo cocoa caccssceeds 16 12 10 
CLEAR BELLIES— Corned rumps, boneless.......... 25 22 18 
Pickled Meats. Sag Re G2 10.22 ax Lamb 
Regular Hams—  gaoronnn sehen 10.82 ax — 
ee Ra are ee ED, 13% @14 SHORT RIBS— Good. Com. 
OSL NS CARNES: Sa” ei eieaes. eases 9.72 b 7 amy SISO PTE 38 25 
Ee Se ee ee .....-134%4@138% un i ae oie oie» 10.02 b - Sera Reninhcense ve estes stee 2% 3 
eg .14 @14% re y > 9. , MELECPeLerene eee et ae ei 
MMNMEEOCEEL-. .-<......-c.scecuceet 14% @15 Sees, Sere tiers Chops, Shoulder ........... sees 24 20 
. c High. Low. Close. Chops, rib and loin ............ 50 oe 
Boiling Hams— 
RO boos scandceesseochoseened @15% 10.85 10.82% 10.85n Mutton. 
18-20 lbs. avg..... Be @16 ee ae 10.95 b Legs 22 
aia s akbanakhanivaneans es @16 11.20-22 11.17% 11.20 b SERS 6 Aa Ne Bcc ee 12% 
rs See. er a NS Sisgue wipes sine 2s tio ds ue snes 
Skinned Hams— 11.45 11.42% 11-458ax ghouiders ......---. sss ccele 20 
ROD MRIRRNE, ooo oskssbubensesnecsereds @15% te -... 10.22 ax Chops, rib and loin............. 35 . 
BB-BB BOS. BVE. 2220 ccccccccccccccevccvece @1b\% 5D 5214 0.55 
EME sasha vesdcapnecn cnnenenee @14% — as fo. Pork. 
99 a 
+4 9 — aor eee Ce 13% Loins, whole, 8@10 avg 
24. Re alee ae el eae @i2 May ........... 9.82% 9.82% 9.82% 9.82 Loins, whole, 10@12 avg 
5-30 lbs. ave. et AG SIE ARMAL ORAS NET 308 512 i saasketr sees 10.10 10.15 10.10 10.12 ax Loins, whole, 12@14 avg 
eats MEMNEN Te eres es) ee ON, a abate skh anes es ee 10.40 Loins, whole, 14 and over 
Picnics— THURSDAY, APRIL 10, 1924. 1 ERS CE SOR RN 25 
ss eet kekeeckseeenneeene @ 8 Open. High. Low. Close. Co Suacasakeluwadedsawsekutar be a 
2 OS See Sarasa lore @ 7% SS ee ee ee ee 6 
etal te eel oath RE | 2. ee So uct Gia GEE Oy cach an pianos bendcce es aeaged se 12 
ROBE TUS, DUB eo once cncesscccscccccsense @ 7 eo cue 10.90 10.9214 10.90 10.92 SE, Bebhins Sb benbhssenwe¥s enn swsse cn sos 12 
fe ON SR ee @i7 Be re toe 31.15 11.1714 11.15 11.15 Taek tard, wnrem@ered 2... ccccscccsccceses 14 
Se i Anas satbeesbas boussenuecos se @7 Sept. ee ae 11.49 11.40 }+#11.37-40 11.40 ax Veal 
Bellies (square cut and seedless)— CLEAR BELLIES— i 
Oy Se eee @12% DEEN” pao scehanes ase 10.20 ax on ee ee @35 
OR ee ae eS ee a b ty Fld ak ehow eee w 10.55 ax ED? so dG ds sau ecdadooce ve teeeawe 18 
SENN osc, cycu nk cunceenscee BOL?) RE BONUS MRM oreo on ohinedck codes cake’ 35 @45 
i in. <<. once neaieesh webs ae Siow SHORT — SE. | 5g 6\cs54:0 nies o's 05 9.0 nb 605 40 sos 8% 14 18 
BE GE Bic ccccccccnccccecccccesees 10% 9.80 ax DEE, Cos wu eWahuda a anewieetasscnanwee 14 22 
sul Serr Tt ee 10.10 ax En -6 Sassen csaaaes ‘ @50 
Dry Salt Meats. Ss “seers eeeean oan ere Psa 10.35 ax Rib and loin ee @40 
FRIDAY, APRIL 11, 1924. ’ 
Extra ribs, 35-45.........cccccscccccsscces @ 9% Open. High. Low. Close. Butchers Offal 
RR I MD sk cincnacees sedsesnee @ 9% DD snavapasnd bans one eass kn os ieee insane 
Regular plates, 6-8........-..2--++-eeeee- @ 8% 10.77 n SS ccckceuh eh sank as shai kine oe 
SS eee er ree @ 8% 10.87 b Bones, per 100 lbs 
ED cn aka cackacehsb sb bnbenedss @ 6% 1115 11.12 11.12 ax Calf skins Reuheee Gens 
“ig Bas on ae SE. Gian aewaes Kb ene 
_ oo a iiear pte uakaey mare: Mee |... ..... so. 
<a on @ 8% : 10.15 10.10 10.10 
42-14 Ibs. @ 8% et ew aes vo 10.47 10.47 10.47 a ax 
14-16 lbs. @ 9% - ‘RIns—_ ee ween seer eee to 
16-18 Ibs. @9% May ....--- .. 982 982 977 9.77ax CURING MATERIALS. 
» 20 Ibs. @10% De rector han cnt ine 10.05 
0-25 lbs. @10% Sept 5 3 -& oa SAMS AS te aes, 10.32 Bbls. Sacks. 
Poet Bellies— Double refined saltpetre, gran., L. CO. L... 6% bs 
fry @10% ; ee oe ES a rs eee 7% #6 
Ibs. @10% What is the usual drainage allowance Double refined ages of soda, f. 0. b . os 
5 Ibs. @101 : A . SS eee 
_ aio, for meats coming directly out of pickle? Leas, than cartos@s, granuisted..... rin 4% 
" ai 9 BURIB .cccccccccccccccccccccccccccccs 5 5 
Ibs. ai Ask THE BLUE BOOK, the “Packer’s Kegs, 100@i80 ‘its.," 10 more. 4 
Ibs. @ 9% Encyclopedia.” we acid, in carloads, powdered, in 
TO PTT Pere 0 9% 
Crystal to powdered, in bbls., in 5-ton 
SE odnisn ins a sosne she essoues 10% 9% 
In bbls. in less than 5-ton lots........ 10% 10 
Borax, carloads, powdered, in bbis........ 5% 5% 
In ton lots, gran. or powdered, in bbls. 5% 5% 
Salt— 
For preatane, yer , _— we ad lots, per ton f. o. b., Chi- 
erti izer, a nima an cago. i) See eee eee eee eee eee eee ee 
Medium, car 
Vegetable Matter. Installed ee 
in the largest packing-houses, Rock, car lots, per ton, f. 0. b., Chicago.. 7.60 
ali i Sugar— 
fertilizer ag _ reduction Fe SR Re errr rr @6.75 
plants in the world. Second sugar, 90 basis @7.00 
We handle waste and by- Syrup, testing 63 to 65 combined sucrose 
r EV acchuGnnsGsuu shea e ete eenak 6 @45 
products. Standard, granulated, f. o. b. refinery = 
SEE sb wie a0 is 9444 595443:0:6 6.59000 d kano Eas @s. 
Send for Catalogue T.B. Plantation, granulated, f. 0. b., New Or- 
Bk RC Se Rear @8.30 
American Process Co. White clarified, f. 0. b. New Orleans 
Swen Shes en 600066 006040000 600006 @8.25 





(net) 
Yellow clarified, f. o. b., New Orleans 
net 


68 William St. - - - New York 





@8.15 
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CHICAGO MARKET P ook fe 
1 to 6, natural color, solids, f. 0. b. Chicago @21 
° Pe POMS OR WRN, Ss ses cecccccece @22 
Yartons, rolls or prints, 2@5 Ibs.......... @211 
WHOLESALE FRESH MEATS. DOMESTIC SAUSAGE. Shortenings, 30@60 Ibs. tubs.............. @15 
Carcass Beef. Fancy pork sausage, in 1-lb. cartons...... @22 Nut Margarine, prints, 1 Ib.............. @20% 
Week ending Cor. week patent tle sausage, fresh, in link...... @l4+ 
April 1923. ountry style sausage, fresh, in bulk..... . 13 
Prime native steers......... 18 @20 16 @1i Country style sausage, smoked............ Su 5 DRY SALT MEATS. 
Good auadive? MPAErAG cdc: 16 @18 14 @15 Mixed sausage, fresh........+..s.0c.cccne @12% Wxtra short clears... ...0..sccceccccccceccs 9% 
Medium Steere ..s;.c2c 0k. 13 @I18 11 @13 Frankfurts in pork casings................ @13%  $Pxtra short ribs................ceeeeeeeees 9% 
Heifere, Qv0lirs:. of sisee.cc5e 12 @16 11 @16 Frankfurts in sheep casings. ............... ee SR ae mtoib 9g pthead Diba 10% 
We eee eae 712 ologna in beef bungs, choice......... ae ar es, Seveceeeeeeseceeeees 10 
rd quarters, choice....... ’ ox . ot Bologna in beef middles. Soe POT eee Gu” Clear bellies, 18@20 Ibs...............++-. @10% 
Fore quarters, choice......- @l4 @13 Bologna in cloth, paraffined, choice. .  @l4 Clear bellies, 25@30 Ibs..........-.-+++++. @10% 
Liver sausage in hog bungs..... - @16 Rib bellies, 20@25 Ibs.............0.e000e 10% 
Beef Cuts Liver sausage in beef rounds ee @10 Rip Hewes, WEI Whe. 2. ees ccc cceeces Sroit 
Steer Loins, No. 1.......... @36 @28 PURE AOTOUED Sececsaertets cccuewinaeeccet es @l11 Fat backs, 10@12 Ibs..)......ccscscecscess @ 8% 
Steer Taine, NOD cso camcses @32 @24 New England luncheon specialty......... @22 Fat backs, 12@14 Ibs...............0.,00 @ 8% 
Steer Short Loins, No. ee @47 @35 Liberty Juncheon specialty............-.++- @17 ON CE, ID I io ak vinnie eacS es cccees @9 
Steer Short Loins, No. 2.... @42 @32 Minced luncheon specialty.........ceccees @14 We NN alio slog 864 ces cinch oncedeeins @ 1% 
Steer Loin Ends (hips)...... @28 @25 TORS WRUEREO) wciceivc.s cc cescucévsedss cas @20 PGR boa ox cs » 63 
Steer Loin Ends, No. 2..... @27 @25 bored Pe eet ern OU. Arai tatadi ee aan i _ 
Gow LMOD a asesieadsv acess 12 @2%4 15 @23 ips ae aad oie visage eine eke hed 
(Cow Mee Ea 20 @36 25 @30 BS ociccsecccctonsccresentavesecveccees @14 wit oe MEATS. 
Cow Loin Ends (hips)...... 12 @18 11 @16 OE See Seeds SEMEe Bets s- cess @21% 
Steer. Ribs, No. 1......0000: @27 23 DRY SAUSAGE. Standard regular hat * oie eee C, oe 
sa * . r 
Bee ibe’ ag "i ihe PA RORH bE m4 Cervelat, choice, in hog bungs............. @46 Picnics, 6@8 --cccapas ensign ae a 12 
fon Gan wee ae @20 @16 Cervelat, new condition, in ie @15 Standard bacon, 8@12 Ibs..............-+.17 @17% 
al i Ee @13 @i2 Cervelat, new cat sno in beet midaie - @15 peer oi by 4@8 lbs.. i @18\% 
oe : ea ee ae ringer Cervelat .......... . 20 andard bacon, 12@14 : 
oe were ni _ 1 bOua-eeae Qi aaa Farmer ..... eo” Standard bacon * stripes eer Me. 2 oc - im 
eee ee ae gee ts we qt) Holsteiner .......... fae 22 Cooked hams, choice, skin on, surplus fat 
Sect See ee brs * °° ou 4@11%4% 8B. OC. Salami, choice..................20., @41 BRE eee @31 
Cow Rounds... i A Dee aa 7 @13%4 114%@12% iene Sant ee ae ere es Cooked hams, choice, skinned, surplus fat 
é ¢ 0 @13% . Salami, new condition.............. a Re ees ere 32 
oor die, ompreidsae 4@ te 8 @ 8% gg _fhalee, in hog a eee pb a Sa choice, skinless, surplus fat e 
pong, Eble 11 | sedan Sepa REP RT pe oe  O.. SREP anata oe 34 
. . PIL GB POPCTONE 2... cere cere sececerecereeeeseeees surplus fat off, smoked. 18 
— a - bsbenbbepemne a eis ——— TOW COMIION, 65 ov ceestecnes @20 Picnics, skinned, surplus fat off, smoked. @is 
Steet Navel Made..... 2.0... 6 @ 6% @7 _ italian style hams..........ss..00ccceecee, QBS — “ 
= _. Pe oa a9'oo'6 epee 5 @6 @ a6 VRPT BEFIO TBM coc cc pccnccveccsctces @36 
WEG CEE G65 oon g nbswveee D 
Ll CME: Sid's pane csic caus z , 
ee 1 $s gas ee ee Bxtra winter hei 
Strip Loins, No. 1, boneless d @55 Bologna style sausage in beef rounds— Extra lard 11 @11% 
Strip Loins, No. 2.......... @:! 45 | ee errr errr ere 5.75 Extra No. 1 lard 104%,@11 
Strip Loins, No. 3. a 14 De Ce, EEO CUOENG ocb.ccs-cwciseusy tose stede 6.50 No. 1 lard oil 10% 
Sirloin Butts, No. 1. @30 Frankfurt style sausage in sheep casings— No. 2 lard oil ie 10 
Sirloin Butts, No. 2 @26 Small tins, 2 to crate....cceccccccccccccccce 7.00 Pure neatsfoot oil 14 erat 
Sirloin Butts, No. 3 D @17 Large tins, 1 to Crate... .cccccccccccccccccccs 8.00 10%@11 
Beef Tenderloins, No. 1..... @75 @70 Frankfurt style sausage - _ — 0 @10 
Beef ‘Tenderloins, No. 2..... @65 @60 Small tins, 2 to crate 104%@11 
Rump Butts .......+.+..++. 16 @17 @18 eet dak enen “erate, et oes 
Wiank BCQREB, oc. 55 sei e ose @1T 17 ee ee ee ee 
er ee 9 S10 eo Small tins, 2 to crate.......s.sscesceeeescees 6.00 FERTILIZERS. 
Shoulder Clods ............. 122 @15 @13 Large tins, 1 to crate.......cssesesesccecceees 7.00 Ground, dried blood.................0.. 2.90@ 3.00 
Hanging Tenderloins ....... 9 @10 @ 8 Unground and crushed blood............ 2.70@ 2.80 
Beef Producta SAUSAGE CASINGS. HQUEMIORE Giese cease nce /Grneneenarnce 2.15@ 2.25 
Ss. (F. 0. R. CHICAGO.) Ground tankage, 10 to’ 11%............. 2.25@ 2.35 
——— UE ins ove oa owners f 9144@10 o Sle ate ° Ground tankage, 6 to 9%............... 2.10@ 2.20 
= pak Aba swe ae eee ee p s @5 Beef rounds, domestic, 180 sets, per tierce, Crushed and unground tankage.......... 1.50@ 2.15 
an: i aah a 2g $+ = en pe WOE now veewtves bbceredeccesassedssee @19 Ground Taw WONG, MOF Wi... cc ck cccced 23.00@25.00 
sty agen - Serer RTT Ty D 7 ail > —* export, 225 sets, per tierce, au a steam bone, per ton............. 17.00@19.00 
Dx-4 — SPT Tee ] S Vee RR OE. a cetwcw a cdevcacesdsecenscavserus De J i MIE NI Co 3.00: 5.00 
Fresh Tripe, plain. . 4 ye Beef middles, 110 sets, per tierce, per set. @83 nro c i @15. 
Fresh ‘Tripe, H.C. nf @ 6% Beef buns, in, 3, Ge theete, bar eee. vi Unground bone tankage...............00. 10.00@12.00 
MUO: \soehscnsspenseint ves 7) ER OUNOUN a swscesauesdees Saseteeemcnes 30 
et Ae 2 6%@ 9 Beef —e No. 2, 400 pieces, per tierce, @20 N 1 horn, 78 HOOFS AND BONES. 
DOP WOOO: cccencececccecceceaseusecasees a) 0. orns, 75 >» MVGUNMOS 6. c iced $225.00@250.00 
ee : em Boe Ee ee -— ei ve oes 8 
= : Biv L 7 % SS 2 ee ||US TET Tee eee ee 7 5. 
— CED dk cicess taneels 2 10 @15 Beef bladders, small, per d0Z.........ee00+ 1.40 Hoofs, black WE I Sets sc ctissce 35.00€@ 40. 00 
a Saddles Me ere err: d2 18 @26 Beef bladders, medium, per doz........... @1.35 I, IRN 5 ao. os Shere h'da on noses 50.00@ 55.00 
ee es OLE RT Ce Tere ( 8 @10 Beef bladders, large, per d0z...........045 @1.60 Round shin bones, heavies............ 135. po nape 
} Oe satiaeenkanata 6 @8 Hog casings, medium, f. 0. s., per Ib...... @0.90 Round shin bones, lights and med. 90.00 
a | Yigg extra narrow, selected, per @2.00 Ey = — ORR 
e be, Oe Mi sine wovest t(heteeneadeaesaceeee @2. at shin bones, light d D 
ee le tence ee eeeeeeee 53 10 @u Hog middles, without cap, per set. ae @16 Thigh bones, henvien. ellie 
Galt Livers scone an ot 28 a Hog middles, with cap, per set ee @18 Thigh bones, lights and med.......... \ 5 
tenes < a Blow WENGE, SEPOTE. 2.0 cscccccccccccesccces @21 BO ES Pe Ee Pore 50.00@ 55.00 
Hog bungs, large, prime.........ccscccece @15 Note—These quotations apply to No. 1 product, 
Colon Tie. <occs oc, occ cs @24 EEO WERRE, WOGIRMR so 66d ccccscccesccese. @ T% which must be assorted, free from grease srots and 
Medium Lambs ............. 21 @23 Hog bungs, small, prime...............-+. @5 cracks, hard and clean, uniform as to cat and weight. 
Dholns “NaMMaa: co cone. a @30 Hog bungs, narrow, no demand............ @ 3 Packed in double bags and carload lots. Quotations 
Medium Saddles ¢ @29 Hog stomachs, per piece........seseeeeeees @ 8 on unselected stock will be found in ‘‘Packinghouse 
halen Saas See nereton A p bd VINEGAR PICKLED PRODUCTS By-Products Markets’’ reports on another page. 
Met POPE avec canccinvs 5 @15 LARD (Un fi 
: refined). 
Lamb Fries, per Ib.......... 30 @3 26 2 i i 
Lamb Memeaen, GAO. .).-> 9.0504 @i3 7 os ee -—. bay nate te eee eeeeeeeeeeees “ee Prime, steam cash tierces................ @10.77 
Lamb Kidneys, per Ib....... @25 @25 Pocket Saneeamate 4 trina on ib. bi: Sessoeeeeree 8°00 Prime, steam, 1008C........cccecccccccces @ 9.87 
Mutton. _ Pints fest SODIh. bb... .< 15.50 Cee ge dis a ccc eccccceccccccecceccccesecs @ by 
Heavy Seep. ......2.8ss000a. @18 @12 Pork tongues, = -Ib. ‘om se MR gal ii 61 Sida SIRS ee ly — 
Tight WROD oi 60s. oes co ons @20 5 Lamb tongues, long cut, 2 - 48.00 
Heavy Seddlee ............. a2 @*__ Lamb tongues, short cut, 200-Ib. <a 57.00 LARD (Refined). 
Tach? Saline ok @23 @20 Pure lard, kettle rendered, per Ib.......... @11.50 
Heavy Fores ............2.: @15 @ 8 CANNED MEATS. canoe” THerCeS 2.2... cc ceecececceccens Bios 
TAMER ke oe @lz U 0 | ROE EOE CUE i trt Pre ee Pie @10.25 
no ie ae @25 = Wa. Wed. We 2. Te. 
pee le ae sesiaah @25 @20 Corned beef .....-++++4 2.40 $ 2.85 $ 4.00 $16.00 OLEO OIL AND STEARINE. 
Mutton, Stew etait @i4 @7 eon one MOE a “— o40 475 16.50 pa p> a PYeRrerrerrer rrr rrr reer 1 %@12 
Sheep ‘Tongues, each........ @13 @13 Sliced dried beef....... 105 400) 0... nos. Sete Mo. i) cleo oll Be te, 
Sheep Heads, each.......... @10 @10 Ox tongue, whole...... Cage 17.50 56.00 ime = Sg 1, oleo oil 10% @10%4 
Fresh Pork, Etc. Lunch tongue ......+++ a 2 he an oe Ss Soe @10% 
Dressed Hogs ........0c0005 @12 1 ee Corned beef hash....... 1.50 2.75 4.25 No. 3 ole Oil... sess eeee cece ee eeeeeeees 9 @ 9% 
Pork Loins, 8@10 lbs. avg...  @17 ” @1bY So steaks with 508.8 4.95 No "s pe yore oedibie Re clsctaewest = 3% 
Léat Talis ees ue au @l1%é MMM oe wack os erate e's « 1.5 25 QE Shas ced p CONDI. coerce eeeceees @ 9s 
Tende a a Vienna style sausage... 1.15 2.25 4.15 aur 
Hite =. Beater ee eel a4 oe Veal loaf, medium si 2.00 sia cece cece TALLOWS AND GREASES. 
SOME, sntasssagientova decay, aa a, Sa.“ ° Miihle tiliew, waite 30 O08, 35 Gus... 8 @ Oi 
Frocks 22.) GRAY @11% potted mente sr. .020. ‘@ UE os: oc Be eee 2 ee 
iain + By Gil Potted meats .......... 4 seme ose one 0. 3 
Extra Lean Tri er 4 4 Ry Aa RS a ee eee re 7 @T™% 
— —- ras Bucsccn's e10% po BARRELED PORK AND BEEF. No. 2 tallow, basis 40% f.f.a., 40 titre... 6 @ 6% 
Shonter rece ea be i Prime oleo stearine.......K.scecceeeccees 8 
Blew Reet C000 ab @ 4% amily back pork, 20° to'84 pieces. 101020010. ee eee 
Pigs’ Heads’ 0000000000200 @7 @ 5 Family back pork, 35 to 45 pleces.......0.000- 23.50 Bwhite ercase, max, 8% “acd peice cence 64a T” 
eae Bones sematncwaae Nuits @7 @ 5 Clear back pork, 40 ao ee a 23.50 Yellow grease, (eee OOM eS... oc, e%@ 65% 
Cheek pel Weise wna e ede seve be by ey Clear plate ace 25 to 35 ee Sad welgewiae cece Yellow grease, 15-20 f. : . OT Pe Sica lames 64@ 6% 
SORT ERS Beth a a ate le x cnt se, 15-2 ie ded ansaae ke ae ee 
Hoe Livers, per tb... i“ $6 ee sig hte <r sk Bo a aa ahs 
Neok oo al aa a ee o 3" es PERE POR vos rrsseeseresecererens oe 
Skinned Shoniders 21.00.20. @ 9% a0 Bele pee cin wae : Vereen OFS. 
Pork EEMAIOD a Gesicccest ees @ 4% @4 Extra plate beef, 200-Ib. barrels...........+005 Cotton seed oil—White, Seen. in bbls.11% @12 
Pork Hrners, OT TB. < estas @ 5% @ i ie aa a oe Becccccccccees OG Oi 
wrk. HONING <6 cs..cou tec a @19 soap grade e0ee. Pan vewsiteens 
in — Bi cusih cake oe) eek @9o @ 9 COOPERAGE. BP. Be: Yug WOCUGs CHG ies cicce seas veccss 9% @10 
qail Bones Sse ce ann Nena ee as a9 Ash pork barrels, black fron moees... 9 81-70 Soap stock. bbls., concen., 650, f. 0. b. ones 
TAINS eneececeeeeseeeeeees 2. 010 ic < barrels, b n hoops f MINS Kio 6 Sande dnagase denen ges 040% D 
ae PO Se evatcasesembne ey en 11% Ash ae Saver. galy. iron hoops.. ++ LST. 90 — -~ loose, PeF Gal... ccccecescecees 86 @8s_ 
ae « SREROSU RES RH eR eae eee a% @2 ed oa ar I ors vee oue pe ee «oa ee g 214 OT. O1L, LOOSE... cee eee ee eee cenenrenreeeces a 
a igloh Opies snceesnasabns @ 9 @10 White oak lard tierces:...........e.+- 2.70 @2.7214 Soya bean oil, seller tank, f. 0. b. coast.. 10% 
SOME ciwcedirseduwth evcd cen @13 @19 White oak ham tierces.............+. @3.05 Cocoanut oil, seller tank, f. o. b. coast. 8 @ 8% 
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Retail Section 
What the Retailer Needs Most 


Salesmanship Appears to Be His Great- 
est Need—How to Get More Business 


The meat retailer has learned a lot about his business during the past year, 
especially through studies made on costs and expenses of doing business. 

The figures made public through the Secrist reports published in THE Na- 
TIONAL PROVISIONER show that it has cost the unsuccessful retailer too much to 


do business. 
on the winning side. 


He must increase his sales and decrease his overhead to come out 


Confirmation of these conclusions is given in the series of articles written by 
a trade expert for THE NATIONAL PRovISIONER, of which the following is the 


third. 


The first article appeared in the issue of January 5, and discussed the trouble 
with the retail meat business today—too many retailers who are not good business 


men. 


It showed how salesmanship was a prime factor in the remedying of this 


situation, and gave a list of 17 ways to increase business which will be discussed 


in these articles. 


The second article appeared February 23, and discussed certain fundamen- 


tals of sales expansion and how they work out. 


It showed how to figure out your 


business and what questions you should decide on going after more business. 
The third article in the series, printed here, takes up the training of the clerk 


as a business-getter. 


How to Get More Business 


Written for The National Provisioner by A. C. Schueren. 


(EDITOR'S NOTE.—The author of these 
articles is well known in the industry as a 
trade expert and sales adviser. He began 
in the retail shop, and his knowledge of 
both operating and merchandising funda- 
mentals covers the entire industry.) 

In previous articles was pointed out the 
dollars and cents value of the average cus- 
not alone in but also in 


volume of sales 


sales, 


profits, and also how ihe 


tomer, 


has a direct bearing upon the profits. 
should 
customer 


These two principles be very 
should 


be looked upon as an asset, and the more 


clearly understood. <A 
such assets a business has the more prof- 
itable it is bound to be. In o.her words, 
look upon each buyer who enters your 
store from a dollars-and-cents standpoint 
This is the first 
rule which you should put down: 


the same as a bank does. 


RULE No. 1—Look upon your custom- 
ers as the producers of your profi —your 
instill the 
the minds of your clerks. 


income—and same thought in 

Sales can be made direct or created. We 
will first start with the 
clerk behind the counter, 
direct contact with the 
be compared to 
such as 


direct way—.-he 
the 
This 
selling, 


who has 
cus omer. 
may indirect 


an advertisement or attractiv 
window-display—bringing the trade ‘o the 
store by an indirect sales method. 
The Clerk. 

3ut no matter how fine your advertise- 
ment may be, or how beautiful your win- 
dow display—if your salesman, your clerk, 
does not wait property on the trade, the 
sale will probably not lead to future ones. 

It is obvious that the most important 
factor in reail selling is the retail meat 
salesman. 

Can you train your clerks so as to be 
better salesmen? Of course you can 
There are comparatively few markets in 


the country where it is being done, how- 
fact, there is hardly any line 
of business where clerks are not taught 


ever. In 


how to sell, except perhaps in the retail 
meat field. 

The the 
must make the policy of the business, and 
it depends upon him to realize that his 
bit different than the 
department store or dry goods store. 


owner, of course, is one who 


business is not a 

Let the mea‘ trade realize that they are 
not conducting “butcher shops,” but they 
are in the “retail meat business”— they 
are business men and not “butchers.” This 
is one of the fundamental weaknesses of 
the business. 

To train clerks for selling requires pa- 
And to do it 
right, standard rules should be laid down 
Rule No. 1, should be 
writ.en down first. 

RULE NO. 2—Practice the first essen- 
tial of retail salesmanship—Courtesy. 

There is nothing cheaper in the world 
Nothing 


tience, diplomacy and tact. 


here mentioned, 


than Courtesy. pays bigger 


dividends than Courtesy. 
indifferent treat- 
ment of a customer will bring to naught 


Lack of cour_esy and 


all the advantages you may have gained 
through advertising, through window-dis- 
plays or other business-getting methods. 
Its money thrown away if courtesy does 
not prevail in the store. 

Can be taught? Yes it 
be taught, and it should always be prac- 


courtesy can 


ticed. There is such a thing as superflu- 
ous and artificial cour:esy, which is some- 
times insulting. But honest courtesy is 
always appreciated. 

standard 
rules which should be applied under the 
heading of “Courtesy.” 


In selling, there are several 


RULE NO. 3—Always greet the cus- 
tomer by passing the time of day, instead 
of shouting “Are you next?” or “Who's 
next?” or “Yes, ma’am.” 

It will create a much better feeling if 
every customer is approached with a 
pleasant “Good morning,” a “How do you 
do.” or a “Good evening.” Mark this 
down as an important rule—-hat all of 
your men must bid the time of day tothe 
customer. 

That’s the beginning of the sale. And 

when the sale is made, Rule No. 4 can be 
put down in writing, and that is: 
" RULE NO. 4—A pleasant “Thank you" 
must be given to the customer. These 
two little words will bring many a cus- 
tomer back. It is a sign of appreciation 
on the store owner's part, and it’s some- 
thing which all of us like to hear, some- 
thing which if spoken sincerely leaves a 
favorable impression. 

These are two chief rules of courtesy. 
Pages could be written on this subject, 
but there is one more rule closely allied 
to courtesy, and that is: 

RULE NO. 5—Never argue with a cus- 
tomer. If a customer tries to argue, keep 
silent, and refer her to the boss. 

These rules of courtesy 
do, of course, link up directly with stan- 
dardized .alks. ‘And they may be 
carried as far as anvone likes—as, for in- 


fundamental 
sales 


stance to call the customer by name. 

Did you ever walk into a store or up 
to a hotel desk, and have the clerk call 
you by your name? No doubt you have 
enjoyed that sensation. It is some-hing 
that tickles our vanity—because we are all 
human—and we give credit to the clerk 
because he knows salesmanship and hu- 
man nature. Your customer will feel the 
same <‘owards you and your store. 

RULE NO. 6—Address, | if 
customers by their names and try to re- 
member each name. 

Can this be done? Yes, it can be done 
to a very great extent. And since the 
clerk behind the counter really never has 
the opportunity to use his mental facul- 


possible, 


ties anywhere near his normal capacity. 
it will be good practice for him to try 
and remember names and faces. 

There are quite a few ways of finding 
out names of your customers. One way 
is to ask them directly to be so kind as 
io give their name and address, as you 
may want to put them on the mailing list. 
Or you may say that the firm likes to 
know all of the customers by name. 


Where 


meats are delivered it is, of 
course, simple to get names. 
Furthermore, the retail meat man 


should have a list of his customers alpha- 
betically arranged, so he can check them, 
which will be later discussed in this series 
under the heading of “Sales Pro-notion.” 

Ano-her standardized sales talk should 
be used when a customer has been served. 
The writer has often stood in markets and 
watched the trade being waited on, and 
then heard the clerk say to a customer in 
a sort of final ‘one: “That's all?” It is 
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really an invitation to the buyer to say 
“Ves, that is all.” 

This is one violation of good salesman- 
ship prac.iced very extensively in retail 
markets. Why not use standard inviting 
phrases to buy more, instead of inviting 
the buyer not to buy more? So put down: 

RULE NO. 7—Never ask a customer: 
“Is that alt” 

‘It’s right at this point where real sales- 
manship will show what it can do. The 
salesman will say instead: “What else do 
you wish, Mrs. Jones?” or “Anything for 
breakfast tomorrow, Mrs. Jones?” 

(EDITOR’S NOTE.—The next article in 
this series will discuss ‘‘Solicitation.’’) 


-———_e——- 


LOCAL AND PERSONAL 


The South End Meat Products Com- 
pany has been incorporated in Cleveland, 
Ohio, with a capital stock of $35,000 by 
J. V. Hasek, A. Neubert, and others. 

The National Butchers Stores Co., has 
been incorporated in Orange, N. J., with 
a capital stock of $100,000 by George W. 
Perry and others. 

Wilson K. DeLano has sold his mea. 
market in Batavia, N. Y., to Seward 
Tumalty. 

The meat market of Wm. Pontbrient in 
Yakima, Wash., has been sold to C. Mc- 
Cormick, 

A meat department has been added to 
the City Grocery in Magnolia, Ark. 

A new meat market has been opened in 
Lankersheim, Calif., by Fred W. Stephens. 

H. L. Nelson has opened a new meat 
market in Macdoel, Calif. 

Earl W. Ronsheimer has purchased the 
interest of his partner, Leland F. Harms, 
in the Pacific Meat Market, Petaluma, 
Calif. 

A new meat market and grocery has 
been opened in Santa Ana, Calif., by 
Henry Meehan and Elwood Case. 

Charles E. Thorne has sold his meat 
market in American Fork, Utah, to his 
nephew, Leroy R. Thorne. 

L. C. Ives has sold his Central Meat 
Market in Cashmere, Wash. to R. T. 
Runyan and W. J. McBeath, owners ot 
the Enterprise Meat Company. 

A new meat market and grocery has 
been opened at 3302 Main street, Kansas 
City, Calif. 

Byron M. Smith has bought the meat 
market of Hazzard and Richmond, Brad- 
ford, Pa. ; 

A new meat market has been opened in 
Brockwayville, Pa. by Harry Mariso. 

Charles Shaffer has purchased the Mart- 
zell meat market in New Bethlehem, Pa. 

Charles Handy has sold his meat mar- 
ket in Forest City, Ia., to E. N. Branstad. 

A new meat market and grocery has 
been opened at 3924 Washington St., In- 
dianapolis, Ind. 

P. E. Olson and D. E. Stout have opened 
a meat market in Blue Earth, Minn. 

A new meat market has been opened 
in Crookston, Minn., by Fred E. Steen. 

A. Keiser and Company meat market in 
Githenburg, Nebr., has been sold to 
Reuben Johnson. 

Lee and Ray Sugschwerdt have opened 
a meat market in Garden City, S. Dak. 

A new meat market has been opened 
in Green, Bay, Wis., by Platten Bros. 

O. Stebenson has engaged in the meat 
business at Salem, Wis. 

H. J. Boston has moved his meat mar- 
ket in Indianapolis, Ind., to 248 E. St. 
Clair street. 

A new siore has been opened at 2427 E. 
Washington street, Indianapolis, Ind., by 
the Standard Meat Market. 

A new meat market has been opened in 
Urbana, Ohio, by M. E. Goertvig. 

Keeling & Painter have opened a new 
market in Ada, Okla. 
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Charles Hagerman has sold his meat 
market in Up.on, Wyo., to John Popham. 
_ Ware & Green have decided to discon- 
tinue their meat market in Elgin, Nebr. 

Poole & Creber are enlarging their meat 
market in Columbia, Mo. 


The meat market of Factor Bros., in 
Browndale, Minn., has been sold to J. A. 
Neis. 

A new meat marke: has been opened in 
Cibb, Wis.. by C. F. Hoover. 

J. H. Pritchard has sold his meat mar- 
ket in Mapleton, Ia., to Maurice Belson. 

The meat market of Pikal Brothers in 
Henning, Minn., has been sold to Larson 
Brothers. 

J. N. Wolsfelt has sold his meat market 
in Naperville, Ill., ‘o his brother, E. F. 
Wolsfelt. 

The partnership of E. J. Marcouiller, 
Ed. Sparrow and Leo G. Garske, doing 
business in Minneapolis, Minn., under the 
name of the Equality Meat company, and 
also as the Blue Ribbon Meat Market, 
has been dissolved. Garske has retired 
from the firm, while the other two pari- 
ners are continuing the business. 

A new meat market has been opened at 
2290 Fillmore street, San Francisco, Calif., 
by Thomas F. Jones and O. C. Boyce. 

F. C. Roff has opened a new meat mar- 
ket in Walla Walla, Wash. 

The Midget Meat Market, conducted by 
J. D. Boucher and F. O. Branstetter, has 
been opened in Dunsmuir, Calif. 

A new meat market has been opened in 
Ainsworth, Nebr., by W. F. Smith & 
Sons. 

Frank Bartz has sold his meat market 
in Watertown, Wis., to Herberi J. Boelter. 

A new meat market has been opened in 
Fulda, Minn., by Joe Gerber. 

H. M. Bailey has sold a half interest 
in his meat market in Fergus Falls, Minn., 
to: L. J. Claske. 

The Old Reliable Meat Market in Mce- 
Laughlin, N. D., has been sold to Mce- 
Chesney Bros. 

Reuben Johnson has purchased the meat 
business of A. Keiser in Gothenburg, 
Nebr. 

Oliver Brown has opened a meat mar- 
ket on the west side, Girard, Kas. 

R. J. Wells has engaged in the meat 
business in Frankfort, Kas. 

Edgar Simmons has purchased the meat 
department of Crawford & Son, Wichita, 
Kas. 

J. C. Threadgill, has purchased ithe 
Economy Grocery & Market, Pawhuska, 
Okla. 

C. D. Allen has sold his meat and gro- 
cery business in Trenton, Nebr., to C. W. 
McDonald. 





John A. Johnson has purchased the 
stock of meats, etc., of Theodore Jensen, 
Kennard, Nebr. 

Frank Kerr has purchased the meat mar- 
ket at 9929 Linwood avenue Detroit, 
Mich., from Jacob Denenberg. 

John Platka has purchased the meat 
market at 19828 Ralston avenue, Detroit, 
Mich., from Wm. H. Ford. 

Covey & Combs have engaged in the 
meat business in Omak, Wash. 

Horace and Bert Koch have engaged in 
the meat business in Burley, Ida. 

E. A. Lindquist and Eric Hall are about 
to engage in the meat business in Alpine, 

re. 

Albert and Howard Godel, of the Sun- 
nyside Market, 997 Belmont, have opened 
a second market at 249 E. 47th St., N., 
Portland, Ore. 

Harry O’Connor has opened the Tri- 
angle Meat Market at 411 E. 42nd St. N., 
Portland, Ore. 

W. H. Metcalf and M. Levy have re- 
opened the Sunnyside Market in Paio 
Alto, Cal. 

O. G. Miller has purchased the business 
of the Pioneer Market, Inc., at Maricopa, 
Cal. 

J. L. Biggs has purchased the meat 
business of Fred Bunn in Carlton, Ore. 

Earl Gates has engaged in the meat 
business, in Eugene, Ore. 

J. L. Mooney and Frank McMurphy 
have engaged in the meat business in 


Kelso, Wash. 
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For Sausage Makers 


BELL’S 


Patent Parchment Lined 


SAUSAGE 
BAGS 


SAUSAGE 
SEASONINGS 


For Samples and Prices, write 


THE WM. G. BELL CO. 


BOSTON MASS. 
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New York Section 


(ey | 


Chicago, 


McCormick, Armour Soap Works, 
was in New York. 


DD. G. Sabin, general branch house mana- 
ger, Wilson and Company, Chicago. is in 
town this week. 

A. C. Schueren, 
pany, Chicago, 
York this week. 


of the Vaughn Com- 
spent a few days in New 


Charles B. Beck, president of the Amer- 
ican Casing Co., has returned from a suc- 
cessful business trip upstate. 

James Harris, of the Harris Abattoir 
Company, Toronto, Canada, passed 
through New York the latter part of lasi 
week on his way to Atlantic City for a 
little vacation. 

Prices realized on Swift & Company's 
sales of carcass beef in New York City 
for week ending April 12.h on shipments 
sold out, ranged from 9.00 cents to 19.00 
cents per pound and averaged 15.76 cents 
per pound. 

Miss Edith Finkeldey, daughter of Fred 
F. Finkeldey, manager of Wilson's Jersey 
City branch, broadcasted two concerts 
over WOR, Newark, last week. Miss Fin- 
keldey has a very fine soprano voice and 
after the concerts received a number of 
complimentary telegrams and letters. 

There is a saying at the seashore places 
around New York that when the sand gets 
into: the shoes, people will wander back 
season after season. It seems, however, 
that the “gay white way” gets a stronger 
hold, as L. Harry Freeman, of Boyd, Lun- 
ham & Co., after a long visit only a short 
while ago, is back again in New York 
this week. He isn’t wearing spats, either! 

Following is a report of the New York 
City Health Department of the number 
of pounds of meat, fish, poultry and game 
seized and destroyed in the City of New 
York during the week ending April 5, 
1924: 

Meat—Manhattan, 3,608% Ibs.; Brook- 
lyn. 52 lbs.; Bronx, 2 lbs.; total 3.662 Ibs. 
Fish—Manhattan, 7,56334 lbs.; Brooklyn, 
62 lbs.; total 7,625 lbs. Poultry and game 
—Manhattan, 382% Ibs. 

A farewell luncheon was tendered to 
Daniel O’Shea, formerly manager of ihe 
Westchester branch. by the New York 
district employees of the Cudahy Packing 
Company last Saturday. As a token of 
the esteem in which he is held by his co- 
workers, Mr. O’Shea was given a hand- 
some gold watch and chain, the presenta- 
tion speech being made by Mr. G. A. 
Handley. P. L. Hughes, formerly super- 
intendent of the Cudahy Packing Com- 


pany’s Eastern district, now retired, was 
among the guests. Mr. O’Shea will enter 
business in Pittston, Pa. T. J. Gilligan, 


who was connected with the Cudahy com- 


pany at Passaic, N. J., will succeed Mr. 
O’Shea. 
The Philip B. Newmark Employes’ 


Mutual Welfare Association held a beet- 
steak dinner and dance at the Williams- 
burg Club, Brooklyn, recently. The asso- 
ciation was formed on February 8 of this 
year, its object being welfare, sociability 
and relief work when necessary. This is 
the first social event the employes have 
held since the organization of their asso- 
ciation and everything possible was done 
to make the affair a success. George G. 
Jordan acted as toastmaster and called 





upon many of the guests. Philip B. New- 
mark in a brief speech outlined his views 
as standard-bearer of the business and as- 
sociation and expressed deep satisfaction 
at the number present. George Dressler, 
president of the Wallabout Market Mer- 
chan.’s Association, kept those present in 
good humor telling some of his after-din- 
ner stories. Ralph K. Jacobs, a promi- 
nent attorney, also addressed the diners. 
After this all joined in singing old-time 
songs and dancing followed. Among those 


present were Messrs. Louis and M. Aron, 
Mr. Bamberger, J. Benzough, S Bermas, 
E. Bessinger, J. A. Boll, W. Brad., John 


Brokaw, John Burns, A. Burrows, Mr. 
and Mrs. L. M. Christian, Mr. and Mrs. 
Concistre, Mr. and Mrs. DeLutio, Mr. and 
Mrs. DiMuria, Mr. and Mrs. I Eliasberg, 
Mr. and Mrs. F. I. Ettlinger, Mr. A. 
Feeney, Miss Mary K. Feeney, Mr. and 
Mrs. John Garther, Mr. Frank Insetta, 
Mr. and Mrs. Ralph K. Jacobs, Mr. and 
Mrs. G. G. Jordan, Mr. D. Harrington, 
Mr. and Mrs. J. Kenny, Mr. Meyer Korn- 
blum, Mr. and Mrs. F. Martin. Mr. and 
Mrs. George Miller, Mr. and Mrs. Philip 
Newmark, Mr. Henry Nagle, Miss Agnes 
Roche, Mr. D. Scanlan. 
a 

HUDSON COUNTY BOOSTS PORK. 

To boost the consumption of pork in its 
territory, the Hudson County Meat Coun- 
cil prepared and inserted advertisements 
in some of the daily papers. These ads 
are attractively set up and call attention 
to the blood-building and _ health-giving 
qualities of pork. 

Fred Finkeldey, chairman of the trade 
relations conmmnittee of the council, says 
that these ads have helped materially in 
moving pork. 





Daily Market 


Service 


The DAILY MARKET SER- 
VICE, established to furnish the 
trade with authentic daily infor- 
mation of market prices and mar- 
ket transactions, is the latest addi- 
tion to THE NATIONAL PROVISION- 
ER’s trade service. 


It includes market prices and 
transactions on provisions, lard, 
sausage meats, etc., together with 
daily hog market information, 
Board of Trade prices, etc. It 
covers export markets also. 

It is mailed each day at the 
close of trading, and a handsome 
leather binder is furnished to sub- 
scribers for the purpose of filing 
the daily reports for ready and 
permanent reference. Subscribers 
also are entitled to free telegraphic 
service (messages collect). 

Application for this service may 
be made to THE NATIONAL PRO- 
VISIONER, Old Colony Bldg., Chi- 
cago, Ill. The cost is $1 per week, 
or $48 per year, payable in ad- 
vance. 
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STUDENTS AT SWIFT PLANT. 

As a finishing touch, or rather what is 
considered a part of the curriculum of the 
senior class of ihe School of Home Eco- 
nomics, New York State College of Agri- 
culture, Cornell University, Ithaca, New 
York, is a trip through the Jersey City 
plant of Swift & Company at No. 154 
Ninth Stree.. This class is composed of 
serious-minded girls who are going out 
into the world to become dieticians, in- 
stitution managers, or in charge of cafe- 
The visit this year was made last 
Monday and ihe class was in charge of 
Miss L. A. Farmer, instrucior in institute 
management, assisted by Miss Blackwell. 

George D. Rogers, provision manager, 
proved not only an able quide but a real 
instructor. As there is no killing at the 
Nin.h Street plant, Mr. Rogers in a shori 
concise talk gave a summary of the his- 
tory of the hog, stating records showed its 
2900 B.C., the im- 
the present day 


terias. 


exis.ence as early as 


provement in breed in 
food value; its high percentage of edible 
products in proportion to other food ani- 
mals; its adaptability to curing; the per- 
ishability of the raw material, etc. 

Mr. Rogers explained the types of hogs 
and through the killing to ihe time when 
the carcass is placed in refrigerated cars. 
At this point the actual sight-seeing 
course started, the girls entering the re- 
frigerated car and Mr. Rogers éxplaining 
the methods of chilling and degrees of 
temperature. 

The next stop was the cutting and 
trimming department, ~< here the mode 
of cutting to yield the largest return with 
the resultant averages was explained. 
The curing department was next visi-ed, 
each operation being explained in detail, 
lard department; by-products, etc. 

When the butterine department 
reached George Kern, in charge, spoke on 
che process of manufacture. Mr. Kern 
commenced his talk by a practical dem- 
onstration, allowing the students to taste 
the sweet milk which forms one of the in- 
gredients of ihis product, and then fol- 
lowing each stage of the process until the 
finished product is placed in cartons. 
Here samples of butterine were distrib- 
uted. One student was heard to remark 
ihat she had been prejudiced against the 
product, but upon actual test found it to 
be wholesome and appetizing. 

A “ready-to-serve” meats dis splay at- 
tracted much attention, and many inquir- 
ies as to ingredients and if the products 
could be purchased in certain sections 
showed the interest they aroused. A visit 
io the wholesale sales rooms, where 
whole carcasses and by-products were dis- 
played, ended the tour of inspection. 

The students were then the guests of 
the company to a luncheon, during which 
Mr. W. A. Johns, manager of the Jersey 
Ci.y plant, gave an interesting talk. 

Throughout the journey emphasis was 
placed on the necessity of using the 
cheaper cuts of meats, not only of pork 
but beef and lamb as well. These can be 
cooked into delectable dishes far cheaper 


was 


than the now too-much-called for pork 
loins, porierhouse and sirloin steaks and 
lamb chops, with the result that the 


cheaper cuts will cease to be a drag on the 
market and tend to a more prompt turn- 
over to lower the cost of all meat prod- 
ucts, and thus benefit the farmer, packer 


and consumer. 

Next Monday the Ballard School, Cen- 
tral Branch. Domestic Science Branch of 
the Y. W. C. A., in charge of Miss Alice 
Wright Penrose, director of food, will 
take the same trip through the Jersey City 
plant of Swift & Company to gain knowl- 
edge to make them proficient in their work 
in cafeterias, etc. 
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April 12, 1924. 


A Call for Master 
Butchers 


Looking forward to the next annual 
convention of the United Master Butchers 
of America, at Chicago in August, Na- 
tional President A. H. Fenske of Minne- 
apolis sends THE NATIONAL PROVISIONER 
the following call (or “call-down’) for 
the members of the organization. It’s a 
scorcher; read it: 

Master Butchers of America: 


There are only a few more months be- 
fore the next National Convention, to be 
held in Chicago. Are you living up to 
the promises made by your delegates at 
the last National Convention in Pitts- 
burgh, that you are going to show a net 
increase in your organization this year? 

As we are going to have our financial 
secretary read the names of the Associa- 
tions which have made a net gain or loss, 
we hope there will not be any of the 
latter. 

I want to take this opportunity of 
thanking the Cleveland Retail Meat Deal- 
ers Association for their great efforts and 
the sucess they are having in their mem- 
bership drive. 

By having the majority of meat deal- 
ers in your city or state in your associa- 
tion, instead of the minority, you can ac- 
complish almost anything you go after 
for the betterment of the meat trade. 

I also want to comment on the work 
done by Brother Kramer and his gang in 
New York; the very interesting and edu- 
cational meetings they are having. All 
meat dealers in the United States should 
read of these; they are always to be found 
in THE NATIONAL PROVISIONER. 

Detroit—Let’s go! What’s the matter 
with Emil Schwartz, King and all the 
other live scouts? Lay off of building 
automobiles and let the rest of the coun- 
try get a chance to get some dough. 

Get in line and don’t let the Cleveland 
boys beat you in your membership drive. 
You all know the howl they put up when 
they beat you in the ball game at our 
last convention in Pittsburgh. 

Good old Wisconsin Market Men’s As- 
sociation. The best scouts in the world! 
This is the one organization that does not 
need any outside assistance toward ac- 
complishing big things, so long as they 
have such leaders as Jake Herman, Joe 
Seng, Chas. Munkwitz, Emil Priebe, C. J. 
Turck, Chas. Hess, Geo. Gahn and many 
others. 

Milwaukee is always having a member- 
ship campaign, reading six or more ap- 
plications every meeting, and we assure 
you that our watchful eyes are always 
on the Wisconsin boys, for the efficient 
work they are doing. 

Dear Old “St. Louis”—what’s the mat- 
ter with Deikman, Kelly, Lukenbill, Hoff- 
man, Gallagher, Chas. Deible and all the 
other live wires? Winter is over; sow 
your seeds for a new membership cam- 
paign; we know you can make good with 
just a little effort. 

I also hope that all other cities and 
state organizations will fall in line and 
make our next convention in Chicago the 
biggest and best convention the U. M. 

A. has ever had. 
I can assure you that the Chicago boys 
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The Mold 


Success with the 
Perfection Sausage Mold 


One Sausage Maker Says: 


“We received your New Perfection 
Sausage Mold and find it very satis- 
factory, producing a beautiful piece 
of sausage.” 


Let us show you how it will benefit you. 
Write for particulars. 


Sausage Mold Corporation 
918 E. Main St. 





Louisville, Ky. 


The Product 








the meat industry. 


85-99 Cliff Street 








No. 8C Butcher Knife 


FOSTER BROS. BUTCHER KNIVES 


What finer thing can be said of even a brand of knives, than 
that it is a criterion, the standard by which others are judged. 
That is the reputation Foster Bros. Butcher Knives enjoy in 


Ask your supply house for prices on 
this famous brand of butcher knives. 


THE BRAND IS FOSTER BROS. 
JOHN CHATILLON & SONS 


Established 1835 


Manufacturers of Scales and Butchers’ Supplies 


eat eee 


New York City, N. Y. 








So mark the date, the week starting 
Aug. 4th, on your calendar, and make it a 
vacation for yourself and family. 

I want to thank all my friends for the 
wonderful support they are giving me 
during my administration. LET’S GO! 


A. H. FENSKE, President. 





Jos. Himmelsbach, M. E. Otte 8. Schlich, C. E. 


Himmelsbach & Schlich 
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— Lard Pails 


‘and Cans 


Lithographed and 
attractively deco- 
rated to suit any 
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Packers’ Genuine Vegetable Parchment and Waxed Papers 
Kalamazoo Vegetable Parchment Co., - 


Kalamazoo, Mich. 
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NEW YORK MARKET PRICES 


LIVE CATTLE. 
medium and light 
canners and cutters 
bologna 


Steers, 
Cows, 
Bulls, 


LIVE CALVES. 
Calves, veal, prime, per 100 lbs 
Calves, veal, common to medium 
Calves, veal, culls, per 100 Ibs 


13.50@14.00 
9.00@10.50 
6.50@ 7.00 


LIVE SHEEP AND LAMBS. 


Lambs, yearl’s unshorn, prime, 100 Ibs...17.00@17.25 
Sheep, ewes, prime, 


Sheep, ewes, common to good, 100 Ibs.... 


LIVE HOGS. 


4.50@ 7.50 


Hogs, 
Hogs, 


heavy 

medium 

BR, Re Bo voc cess cern ne cd veontenee 
ee SE We Bs now nnsecesdsrebenn heed 
Roughs 


DRESSED BEEF. 


CITY DRESSED. 
Choice, native, heavy 
Choice, native, light 
Native, common to fair 


WESTERN DRESSED BEEF. 
Native steers, 600@800 Ibs 
Native choice, yearlings, 400@600 lbs 
Western steers, 600@800 Ibs 
Texas steers, 400@600 lbs 
Good to choice heifers 
Good to choice cows 
Common to fair cows 
Fresh bologna bulls 


BEEF CUTS. 


19 @21 
16 @18 
28 @32 
24 @27 
20 @23 
@28 22 @25 
@24 19 @21 
@20 @18 
@i6 15 @16 
@14 13 @14 
@12 @12 
@14 14 @15 
@12 13 @13% 
11%@12% 
9% @10% 


hinds and ribs........ 26 
hinds and ribs........23 
hinds and ribs 

rounds 

I ck watcanesobase 
rounds 

chucks 

No. chucks 

No. 3 chucks 


. i 
. 3 
. 3 
» 2 

2 


bo os 


Rolls, reg., 6@8 Ibs. 
Rolls, reg., 4@6 Ibs. 
Tenderloins, 4@5 Ibs. 
Tenderloins, 5@6 Ibs. 
Shoulder clods 


NOD Ksdbnsnnnssds6ecndadednsecenesesiaad 20 @21 
16 @18 
@l17 
@15 


Medium 
Common 


Hogs, 
Hogs, 
Hogs, 
Hogs, 
Pigs, 


@11% 
@12 
@u1% 
@12 
@12 


DRESSED SHEEP AND LAMBS. 


Lambs, @30 
Lambs, @28 
Sheep, @22 
Sheep, @20 
Sheep, @l11 


DHE Gs 2 oes bu BASES DSS ooebe aenane® 
SR Pers peeps yor ee 
BPD cexsikbaeth sors ostabwebendnss« 
80 Ibs 


choice spring 

poor grade 

IE open destheviensncdbssonsneccd 20 
medium to geod ceaeepheseroshe enn 19 


SMOKED MEATS. 


8@10 libs. avg 
Hams, 10@12 Ibs. avg 
Hams, 12@14 lbs. avg 
Picnics, 4@6 lbs. avg 
Picnics, 6@8 Ibs. avg 
Rollettes, 6@8 Ibs. avg 
Beef tongue, 

Beef tongue, 

Bacon, boneless, Western 
Bacon, boneless, city 
Pickled bellies, 10@12 Ibs. avg 


Hams, 


@18% 
@18% 


FRESH PORK CUTS. 


Fresh pork loins, Western, 10-12 Ibs. avg. .19 
Fresh pork tenderloins 

Frozen pork loins, 10-12 lbs. avg 

Frozen pork tenderloins 

Shoulders, city, 10@12 lbs. avg 

Shoulders, (Western, 10@12 Ibs. 

Butts, boneless, Western 

Butts, regular, Western 

Fresh hams, city, 8@10 lbs. avg 

Fresh hams, Western, 10@12 Ibs. 

Fresh picnic hams. Western, 6@8 Ibs. avg.10 
Extra lean pork trimmings 

Regular pork trimmings, 50% lean 

Fresh spare ribs. ......ccccccccccccveccces 9 
Raw leaf lard 


@50 
@45 
@12 
@l1 
@17 
@15 
@19 
@17 
@l1 
@u 
@ 8 
@10 
@13 


BONES, HOOFS AND HORNS. 


Round shin aanen. avg. 48 to 50 Ibs., 


Rak oe DOP COR s ov ccccnsewss coves 
Striped hoofs, per ton 
White hoofs, per ton 


Thigh bones, avg. 85 to 90 Ibs., per 
100 pes. 


Horns, avg. 7% oz. 
Horns, avg. 7% oz. 
Horns, avg. 7% oz. 


@140.00 
and over, No. 1s. ..300.00@325.00 
and over, No. 2s...250.00@275.00 
and over, No. 3s. ..200.00@225.00 


FANCY MEATS. 


Fresh steer tongues, untrimmed. @30c 
Fresh steer tongues, L. C. trim’d @38c 
Calves, heads, scalded..... —_ @65c 
Sweetbreads, veal @T5c 
Sweetbreads, beef @60c 
Beef kidneys @16c 
Mutton kidneys @ 8c 
Livers, beef @23c 
Oxtails @16c 
Hearts, @ 7c 
Beef hanging tendcrs @20c 
Lamb fries 


a pou id 
a pound 
a piece 
a pair 
a pound 
a pound 
each 

a pound 
each 


Breast fat 
Edible suet 


Ground. 
Pepper, Sing., 19% 
Pepper, Sing., 14% 
Tepper. 18 
Allspice 9% 
Cinnamon 15% 
Coriander 138% 
37 
24 
71 


CURING MATERIALS. 


Bags, 
of less than 25 bbls.: Bbls. per Ib. 
refined saltpetre, granulated 65 
refined saltpetre, small crystals... 7% 7% 
refined nitrate soda, granulated.. 4% 4% 
refined nitrate soda, crystals 5% 5% 
In 25 barre! lots: 
Double refined saltpetre, granulated 65 6% 
Double refined saltpetre, small crystals.. 75% ™% 
Double refined nitrate soda, granulated... 4% 4% 
Double refined nitrate soda, crystals.... 5% 5 
Carload lots: 
Double refined nitrate of soda, granulated 4% 4 
Double refined nitrate of soda, crystals. 5 4% 


GREEN CALFSKINS. 
Kip. 
5-9 9%- et -14 14-18 
Prime No. 1 veals, 22 2.85 3.10 
Prime No. 2 veals. 20 5 90 2.60 2.85 
Buttermilk No. 1.. 2.25 2.50 5 
Buttermilk No. 2.. 2.05 2.25 2. 2.50 PP 
—. grubby .. 1.85 2.50 


At AR 


H kip. 


18 up. 
3.95 
3.70 


DRESSED POULTRY. 
FRESH KILLED. 

Fowls—Fresh—dry packed, milk fed—i12 to box: 

Western, 60 to 65 lbs. to dozen, Ib @30 

Western, 48 to 54 Ibs. to dozen, lb @32 

Western, 43 to 47 Ibs. to dozen, lb @31 

Western, 36 to 42 Ibs. to dozen, @30 

Western, 30 to 35 Ibs. to dozen, lb @28 
Fowls—Fresh—dry packed, corn fed—12 to box: 

Western, 60 to 65 lbs. to dozen, 

Western, 48 to 54 Ibs. to dozen, lb 


April 12, 1924, | 
Western, 43 to 47 lbs. to dozen, Ib 
Western, 36 to 42 lbs. to dozen, Ib 
Western, 30 to 35 Ibs. to dozen, Ib 

Fowls—-Fresh—dry packed, corn fed—barrels: 
Western, dry packed, 5 lbs. and over, Ib. 27 
Western, dry packed, 4% lbs. each, lb..27 
Western, dry packed, 3% Ibs. each, lb. .25 
Western, dry packed, boxes, 3 Ibs. and 

under 24 

Old Cocks—dry packed—boxes or bbls. 

Western, dry picked, 4% to 5% 


ee ers oer Lee Ly Dee 2 

Western, scalded, bbls 

Ducks— 
Western, fancy, boxes 

Squabs— 
White, 12 lbs. to dozen, per dozen 
White, 10 lbs. to dozen, per dozen... 
Culls, per doz 


LIVE POULTRY. 


VIR GKPTOSE. 2c ccccccccccccccceces 
Old roosters, via freight 
ee er rere rrr 27 
Turkeys, 
ee  ., PEPE OR TEETER ET Ce 17 
Pigeons, per pair, via freight or express.. 
Guineas, per pair, via freight or express.. 


BUTTER. 


extra (92 score) 
firsts (90 to 91 score) 
seconds 

lower grades 


EGGS. 


@30 
@29 
@27 


@28 
@28 
@27 


@26 
@25 
@24 
@28 


7.50@ 8.00 
6.00@ 7.00 


Broilers, 


via express 


Creamery, 
Creamery, 
Creamery, 
Creamery, 


@40 
@39% 
@38 
@35% 


Fresh gathered, 

Fresh gathered, 

Fresh gathered, firsts 

Fresh gathered, checks, fair to choice dry 21% @22%4 


FERTILIZER MATERIALS. 
BASIS NEW YORK DELIVERY. 


Ammoniates. 


Ammonium sulphate, bulk, f. o. 


works, per 100 lbs 

Ammonium sulphate, double bags, per 
100 Ibs., f. a. s., New York 

Blood, dried, 15-16% per unit 

Fish scrap, dried,110, ——m. 15%, 
B. P. L., bulk, f. 0. b. fish factory 

Fish guano. foreign, 13@149, 
monia, 10% B. P. L 

Fish 7s, tag are 69%, ammonia, 
3% P. A., f. o. b. fish factory. 

Soda maa in bags, 100 Ibs., spot 

Soda nitrate, in bags, futures 

Tankage, ground. 109, ammonia, 15g, 
B. P. L., bulk 

Tankage, unground, 9-10% ammonia. 

Phosphates. 


Bone meal, steamed, 3 and 50 bags 
per ton @30.00 

Bone meal, 
per ton 

Acid phosphate, bulk, f. o. b. Balt., 
per ton, 16% 


@ 2.80 


@ 2.80 
@ 3.35 


nominal 
am- 
nominal 
nominal] 
@ 2.60 
2.55@ 2.60 
2.75 and 10¢ 
2.25 and 10c 


@31.00 
@ 7.50 


Kalnit, 12.407, bulk, per ton.. 
Manure salt, 200, bulk, per ton.... 
Muriate in bags, basis 80% per ton 
Sulphate, in bags, basis 90%, per ton 
ho 
BUTTER AT FOUR MARKETS. 
Wholesale prices of 92 score butter at 
Chicago, New York, Boston and Philadel- 
phia for week ending April 3, 1924. 


March. April. 
2 31 2 - 
Chicago 40% 39 39% 40 
40% 42 42 42 
Bos 2° 41% 42% 48 43 
Philadelphia 41. 42 41% 42 
Wholesale prices of carlot—fresh cen- 
tralized butter—90 score at Chicago: 
40 39% 39% 39% 40% 
Receipts of butter by cities (tubs): 


This Last Last —Since Jan. 1—~ 
week. week. year 1924. 1923. 
Chicago ... 36,982 42,127 29,698 775,141 

New York. * 208 35,673 39,635 


Boston .. 1,029 11,167 14,400 
Philadelphia % 470 12,783 12,114 218, 920 
101,750 95,847 1,957,771 1,877,918 


Total ... 93,689 
Cold storage movement (lbs.) April 4. 
Out of Onhand Cor. day of 


@ 1.22 
@10.25 
@33.00 
@44.00 


1 
39% 
42 


Into 
storage storage Apr. 4. week, 1923. 
Chicago 10,369 46,032 634,494 
. 159,116 70,716 3,380,097 
Bos’ 4,650 R 461,272 
Philadelphia - 8,690 20,875 303,345 
182,825 177,192 4,779,208 





2,415,511 


aT TE 








